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Property Insurance 
Industry in Accord 
On Federal Program 


Philadelphia Company - Producer 
Conference Unites in Support 


of Bailey-Walter Bill 
COMPLETE UNITY PREVAILS 


Commissioners’ Proposal, Not Offi- 
cially Before Gathering, Viewed 
as Inadequate 





By Jennrz Suz DANIEL 


Philadelphia, Nov. 14.—Complete 
agreement to support the Bailey-Walter 
bill as passed by the House of Repre- 
sentatives with such amendments as may 
be offered on the floor of the Senate 
to exempt the insurance business from 
the provisions of the Federal Trade 
Commission Act and the Robinson-Pat- 
man Act, in addition to the Anti-Trust 
Acts, was reached by property insurance 
management and representatives of the 
brokers’ organizations at 
the two-day meeting which was con- 
cluded here today. It was the largest 
agency-company conference ever held in 
the history of American property insur- 
ance. 

While speakers of all groups expressed 
reluctance to take part in a movement 
without the support of the National As- 
sociation of Insurance Commissioners, 
such parts of the Commissioners’ pro- 
gram as were unofficially before them 
appeared to the large and representative 
group as inadequate and the position of 
President E. L. Williams of the Insur- 
ance Executives Association that the 
time clement is of the greatest moment, 
that the Bailey-Walter bill affords the 
vehicle by which the rating structure 
may he retained, and that the two years’ 
of effort devoted to it will have been 
lost with the passing of the present Con- 
gress which has only four more weeks 


agents’ and 


of life, was supported. 
Companies in Accord 
With the fire, marine, casualty and 


sureiv companies already in accord on 
the “ailey-Walter bill, the meeting was 


calle’ to acquaint the producing forces 
of tie country with the work that had 
beer done and to secure their support 
So t. at the property branch of insurance 
ana its production forces might repre- 
sent a unified front. 


t this effort bore fruit is indicated 
(Continued on Page 26) 
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THINGS TO COME 


HE fine world we are all anticipating 

after the war is won won’t resemble 
Mars, but it will be filled with new and 
strange things. One of the modern 
miracles that will come to pass is the per- 
sonal two-way RADIOPHONE, which 
designers are planning to introduce as 
soon as possible. 

New and strange things mean new 
hazards, and it is our purpose to furnish 
modern and dependable policies protect- 
ing against them. 


London & Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. » ORIENT 
INSURANCE COMPANY « LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. « SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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William Penn's 
Business Maxims 


“Method goes far to prevent trouble in business; for it makes 
the task easy, hinders confusion, saves abundance of time, and 
instructs those that have business depending, what to do and 
what to hope. 


“It is a profitable wisdom to know when you have done 
enough; much time and pains are spared in not flattering our- 
selves against probabilities. 


“He that judges not well of the importance of his affairs, 
though he may always be busy, must make but a small progress. 


“Wit is fitter for diversion than business, being more grateful 
to fancy than judgment. Yet it must be confessed that wit gives 
an edge to sense, and recommends it exceedingly. 


“He that has more knowledge than judgment is made for 
another man’s use more than his own. Less knowledge than 
judgment will always have the advantage upon the injudicious 


knowing man.” 


1644-1944 WILLIAM PENN TERCENTENARY 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 








Commissioners Agree 
On Recommendations 
For Federal Laws 


Program Given Following Three 
Days Conference With Insurance 
Men, Lawyers Held in Chicago 


MONOPLY ACTS’ SECTION 
“Breathing Space” Until July 1, 


1948; Federal Trade Com. and 
Robinson-Patman Paragraph 











At the Edgewater Beach Hotel in 
Chicago on Sunday of this week the 
National Association of Insurance Com- 
missioners’ committees meeting regard- 
legislation finally reached 
a conclusion as to the legislation they 
desired to recommend to the Congress 
in order to protect State Insurance 
Supervision and also the rating sys- 
tem of the insurance companies. The 
Chicago meetings were the last of a 
series which began after the United 
States Supreme Court in the case of 
the Government versus South-Eastern 
Underwriters Association had ruled that 
insurance is commerce. These proceed- 
ings of the Government had been in- 
stituted under the anti-trust laws. The 
decision that insurance is commerce had 
upset the decisions of the U. S. Supreme 
Court, commencing three-quarters of a 
century ago with the case of Paul vs. 
Virginia. 

The first of the meetings of the Com- 
after the Supreme Court 
handed down its decision was held in 
Chicago, and at that meeting the insur- 
ance industry was asked to appoint 
committees to meet with the Commis- 
sioners and make suggestions for draft- 
ing of legislation to protect both state 
insurance supervision and the safe and 
sound operation of the insurance busi- 
ness. Such committees were appointed 
and draftsmen representing the insur- 
ance companies sat in with the Com- 
missioners at their meetings when not 
of executive character. 

Text of Legislation 

Following is the text of the legislation 
recommended in Chicago last Sunday: 

“That the Congress hereby declares 
that the continued regulation and taxa- 
tion by the several states of the busi- 


ing Federal 


missioners 


(Continued on Page 16) 
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Getting the Facts 


The foundation for doing a top-grade job of life underwriting is to have all of 
the facts concerning the prospect—his family, his business, his life insurance, 
his general economic situation, and other related factors. 


Northwestern Mutual agents are greatly aided in getting the necessary facts 
through the use of a specially designed Confidential Survey Form. There is a 
Confidential Survey Form for Simple Programming cases, for Estate Analysis, 
and for Business Life Insurance. 


These Survey Forms are based on years of successful programming experience 
by Northwestern Mutual agents and are part of a well-coordinated, practical, 
flexible and sales-proven “programming” procedure. 


The Northwestern Mutual Life Insurance Company 


Milwaukee 2, Wisconsin 
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Stewart and Potter Advance 


Made Prudential Vice Presidents; Henry B. Sutphen, Retiring As 


Industrial Agencies Head, Is Succeeded by Harold M. Stewart; 


George E. Potter's Responsibilities Increased 


Two of the best known and most 
highiy esteemed men in The Prudential’s 
organization—Harold M. Stewart and 
George E. Potter—have been elected 
vice presidents of the company, their 
titles formerly having been that of sec- 
ond vice president. At the same time it 
is announced that Henry B. Sutphen 
has retired after an unusually long serv- 
ice. Mr. Sutphen was in charge of In- 
dustrial agencies and Mr. Stewart suc- 
ceeds him. Mr. Potter is in charge of 
operation and maintenance of the com- 
pany’s home office buildings and will 
also have charge of advertising and 
publications. 

Henry B. Sutphen 

Henry B. Sutphen is one of the most 
interesting characters in the insurance 
business, has spent more than four 
decades in the Industrial field. No man 
has been in closer touch with it or 
knows more persons in it or has made 
more insurance men Industrial insurance 
conscious. He has never figured the num- 
ber of miles he has traveled visiting 
Prudential agencies, in this country or 
Canada, but that number is very large. 
His personality is homespun, simplicity 
and naturalness being two of his char- 
acteristics. Also he has a keen sense of 
humor, and his relations with the field 
have generated widespread affection for 
his personality by Prudential superin- 
tendents and other field representatives, 
as well as high regard for him as an 
insurance man. He has always had a dis- 
taste for speechmaking if he had to 
make a speech, but no one could be 
a more attentive listener when the other 
fellow has the floor. Before joining The 
Prudential he was in the railroad field, 
and his first job with the insurance 
company was taken on August 1, 1900, 
and in a clerical capacity. 

Harold M. Stewart 

Harold M. Stewart, who succeeds Mr. 
Sutphen, was elected second vice presi- 
dent in April, 1941. He has assisted Mr. 
Sutphen in the general supervision of 
the Industrial field. The Prudential has 
987 Industrial field offices in the United 


States and Canada. Associated with 
those offices are approximately 20,000 
Industrial field representatives who 


make calls on more than 8,000,000 Amer- 
ican and Canadian homes. 

Mr. Stewart has also had charge of 
handling the military cases of the ap- 
proximately 2,700 members of the In- 
dustrial agency divisions who are or 
have been in the armed service in the 
present World War. A very high per- 
centage of those who have been dis- 
charged from the service are coming 
back to The Prudential. 

Part of Mr. Stewart’s duties has been 


the carrying on of correspondence with 
these veterans, and allocation of their 
Work now that they are in civil life 


again and are returning to the company. 
tle has also headed up the educational 
activities for the Industrial field repre- 
seriatives. Another contact is that with 
th American College of Life Under- 
wrers, dean of which is Dr. David 
McCahan of Wharton School of Fi- 
nance, University of Pennsylvania, and 
Which college awards the Chartered Life 
Un‘erwriters designations. Mr. Stewart 
beeame’a CLU in 1940, 
His Early Career 

r. Stewart was born in Toledo, Ohio, 
Wire his father was a Prudential super- 
“ ndent. He went to grade school 
icre 
lather was 


and to high school and when his 
transferred to 


Toronto as 


Potter Studios 
HAROLD M. STEWART 


superintendent of the agency there he 
attended Oakwood Collegiate Institute 


and then entered University of Toronto. 


The family moved to New York and 
Mr. Stewart became a student at Co- 
lumbia. After the United States entered 





GEORGE E. POTTER 


World War I he went to Camp Jackson 
and after the Armistice was mustered 
out at Camp Upton. He returned to Co- 
lumbia and was graduated with a B.A. 
degree. 

On November 15, 1920, Mr. Stewart 


Penn Mutual President Gets Medal of Merit 





John A. Stevenson, president of the Penn Mutual Life (right), shown with Lt. 
General Alexander A. Vandegrift, commandant of the Marine Corps and “hero” of 
Guadalcanal, as they examine a Philadelphia Medal of Merit presented to each of 


them at the annual Navy Day dinner. 














HENRY B. 


SUTPHEN 


became a clerk in a New York Indus- 
trial office of The Prudential. In 1924 
he became a special district cashier and 
did considerable traveling on that job 
covering office systems and similar work, 
in the territory embracing about 200 
offices throughout the eastern United 
States. Next, he became a field inspec- 
tor. Duties included being in temporary 
charge of offices, also handling com- 
plaints of policyholders and_ similar 
duties. Nearly all of his work while a 
field inspector was in Brooklyn or in 
some other part of Long Island. 

Mr. Stewart came into the home office 
as supervisor in April, 1929, and was 
assigned to the company’s Northern 
Group, which is The Prudential territory 
consisting of offices in Pennsylvania and 
New York State exclusive of New York 
City. In January, 1934, he was trans- 
ferred to the Southern Group which 
includes New Jersey, Delaware, Mary- 
land, Virginia and a number of South- 
ern states. 

At the close of 1934 he was elected 
assistant secretary and placed in charge 
of the Eastern Group of the Industrial 
divisions—New York City, Brooklyn, 
Long Island and New England states. 
At the end of 1935 he was transferred 
to the Central Group which includes 
offices in Ohio, West Virginia, Michigan, 
Indiana, Illinois and Missouri. It will 
thus be seen that Mr. Stewart’s experi- 
ence in field supervision embraced prac- 
tically the entire Prudential territory 
except the far West. 

George E. Potter 

George E. Petter, made vice president, 
and who has been second vice president 
of the company since January 1, 1938, 
has had an unusually broad experience 
with The Prudential which he joined as 
a clerk in August, 1907, when the 
founder of the company, U. S. Senator 
John F. Dryden, was its president. As 
second vice president of the compaty 
he has been in charge of the mechanical 
operations and maintenance of all the 
company’s head office buildings, includ- 
ing its printing plant buildings; and of 
such departments as printing, purchas- 
ing and comissary. Also, he has charge 
of the company’s two low-price housing 
projects in Newark. Those housing 
projects have attracted widespread favor- 
able attention throughout the country 
among city officials and others inter- 
ested in social welfare. In all they con- 
tain a total of 753 apartments and 2,200 
rooms, 

As vice president Mr. Potter will con- 
tinue direction of the activities which 
have been his since becoming second vice 
president and, in addition, the depart- 
ment of advertising and publications, in 
cluding pamphlets, will be under his 
supervision, 

Joined Company at 17 


Mr. Potter was educated in the Madi- 
son public schools, and he was 17 when 


(Continued on Page 17) 
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Distinguished Group Attend Meeting; 
Companies to Back Studies on Means 
of Reducing Mortality 





Extensive medical research for the 
purpose of reducing mortality was 
the objective of a project launched at 
a meeting in New York November 10 


which was attended by a distinguished 
group of medical men interesfed in re- 
search and a joint committee of life 
insurance men appointed by American 
Life Convention and Life Insurance 
Association of America which is headed 
by M. Albert Linton, president of Provi- 
dent Mutual Life and one of this 
country’s most prominent actuaries. 

The project was under consideration 
in 1940 but was laid aside under stress 
of war developments. Because of the 
great stake of life insurance policyhold- 
ers in the prolongation of life and the 
amelioration of old age, the joint com- 
mittee was up to consider the advisa- 
bility of creating a fund for medical re- 
search to which all companies interested 
would be invited to contribute. Such re- 
search would inevitably be of great 
value to the public generally as well as 
to policyholders. 

Committee Named 


Many exceedingly helpful suggestions 
were made at the meeting and as a re- 
sult, an advisory committee, consisting 
of Dr. Alan Gregg, Dr. Lewis H. Weed, 
Dr, Alfred N. Richards, and Dr. Francis 
G. Blake was appointed to assist the 
insurance committee in formulating a 
specific program and outlining the type 
of organization to handle it. The com- 
mittee will prepare a report to be pre- 
sented next spring for consideration by 
life insurance medical officers, the Life 
Insurance Association of America, and 
the executive committee of the Ameri- 
can Life Convention. 


The members of the joint insurance 


committee, all of whom were present, 
are as follows: W. E. Bixby, president 
Kansas City Life; Leroy A. Lincoln, 


president Metropolitan Life; James Lee 


Loomis, president Connecticut Mutual; 
George Willard Smith, president New 
England Mutual; T, A. gr presi- 


dent Minnesota Mutual ; Albert Lin- 
ton, president Provident wae 
Medical Men Attending 

The medical men in attendance were 

as follows: Dr. A. R. Barnes, Mayo 

Clinic; Dr. Francis G. Blake, Dean Yale 


Institute, Washington; Dr. Cecil K. 
Drinker, School of Public Health, Har- 
vard University; Dr. Rolla E. Dyer, di- 
rector National Institute of Health, 
Maryland; Dr. Lester J. Evans, Com- 
monwealth Fund, New York City; Dr. 
Frank Fremont-Smith, Josiah Macy, Jr. 
Foundation, New York City; Dr. Alan 
Gregg, director Rockefeller Foundation, 
New York City; H. J. Harwick, Mayo 
Clinic; Dr. Frank R. Lahey, Lahey 
Clinic, Boston; Dr. Robert F. Loeb, Col- 
lege of Physicians & Surgeons, New 
York City; Dr. John R. Paul, Yale 
Medical School; Dr. Alfred N. Richards, 
vice president University of Penna., and 
chairman of Committee on Medical Re- 
search of Office of Scientific Research 
and Development; Dr. Peyton Rous, 
Rockefeller Institute of Medical Re- 
search; Dr. Roy W. Scott, Western Re- 
serve University, Cleveland; Dr. George 
K. Strode, director International Health 
Division, Rockefeller Foundation; Dr. 
Lewis H. Weed, Johns Hopkins Univer- 
sity School of Medicine and Chairman 
Division of Medical Science, National 
Research Council, 

Life insurance medical officers were 
represented by Dr. Donald B. Arm- 
strong, Metropolitan Life; Dr. William 
Bolt, president Association of Life In- 
surance Medical Directors; Dr. Donald 
B. Cragin, Aetna Life; and Dr. Ernest 
J. Dewees, Provident Mutual. 

James A. Fulton, president, and Al- 
bert Pike, Jr., associate actuary of Life 
Insurance Association of America, and 
James A McLain, immediate past presi- 
dent of the American Life Convention, 
were also in attendance. 





John Hancock Dividends 


John Hancock Mutual Life has an- 
nounced that the same dividend scale as 
that currently in effect for Ordinary 
and Industrial insurance policies and 
retirement annuity contracts has been 
adopted for 1945. The company will set 
aside a sum of $27,000,000 for dividends 
to policyholders. 

The directors also voted that during 
1945 the interest distribution on funds 
held on deposit or retained under policy 
provisions will be at the rate allowed 
during 1944. The same general dividend 
formula now in effect will be continued 
for Group policies in 1945 with adjust- 
ments resulting from experience shown. 





Sets Up New Organization for Making 
Both Commercial and Residence 
Mortgage Loans 


Mutual Life of New York has 
launched on a new mortgage lending 
program in both the commercial and 
residence fields and has revamped its 
mortgage department to fit the new 
plans involving several appointments in 
the home office and field. 

Lewis W. Douglas, president of the 
company, in describing the new pro- 
gram, said that Mutual Life will hence- 
forth, on a prudent basis, make funds 
available to small, as well as large 
mortgage borrowers throughout the 
country. He emphasized that this will 
enable the company to utilize its funds 
for the benefit of many communities 
from which policyholder payments are 
received. Other purposes of the pro- 
gram, said that Mutual Life will hence- 
sify the company’s mortgage holdings, 
and to enable the company to help fi- 
nance the demand for new housing that 
is expected after the war. 

Broadens Mortgage Lending 

The loans to be made under the new 
plan are FHA mortgages on medium- 
priced owner-occupied dwellings; con- 
ventional loans in the residential field 
and on commercial properties of moder- 
ate size; and special loans in other 
categories if they meet prudent invest- 
ment standards. The new program in- 
volves the appointment of regional 
mortgage supervisors at the company’s 
home office, the establishment of seven 
regional offices in various sections of 
the country, each headed by a regional 
supervisor; and the appointment of 
mortgage correspondents and servicing 
agencies throughout each territory. Ini- 
tially, the company is concentrating its 
programs in the Southern, Southwestern 
and Pacific Coast areas. There will be 
a further extension of the program in 
the near future, the company stated. 

Appointments Made 

In connection with the new program, 
Arthur A. Boyle, manager of mortgages 
for the company, announced the follow- 
ing official appointments: Morris B. 
Ashton as home office supervisor of 
mortgage loans for the Pacific Coast 
area; Alec C. Morgan as regional su- 
pervisor of mortgage loans for the 
Southeastern area with headquarters in 
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and Johnson A, Webster as SUP ¢ ‘visor 
of mortgage servicing. It was also an- 
nounced that Robert B. Kay, in a 


lition 
to continuing his duties as sup¢rvisor 
of building maintenance, will assure the 


duties of supervisor of building + ntals, 
an activity formerly headed by Mr 
Robbins. Other changes and ad ‘tions 
in personnel to complete the new or- 
ganization will be annouced shortiy, Mr. 
Boyle said. 





Benjamin L. Holland Nained 
Phoenix Mutual Director 


Benjamin L. Holland, vice president 
and counsel, Phoenix Mutual Life, was 
elected to fill a vacancy on the board of 
directors at a meeting of the board this 
week. Mr. Holland, who is a graduate of 
the University of Kansas and Yale Law 
School, joined the Phoenix Mutual in 
1924 in the legal department. He be- 
came associate counsel ten years later 
and in 1938 was made assistant secretary 
and counsel, secretary and counsel in 
1940 and vice president and counsel last 
June. 





INSTITUTE MEETING PROGRAM 





Holgar J. Johnson to Outline Organiza- 
tion’s Work During Year; At 
Waldorf-Astoria Nov. 30 
Holgar J. Johnson, president, Insti- 
tute of Life Insurance, will report on the 
organization’s work of the past year and 
will recommend some public relations 
activities for development during the 
coming year, at the annual meeting of 
the Institute, November 30, at the Wal- 
dorf-Astoria Hotel. An open forum dis- 
cussion of questions concerning the pub- 
lic relations of the business which are 
raised by the members or their guests 
will be conducted. The cooperative ad- 
vertising of the Life Insurance Compan- 
ies in America will be outlined at the 
meeting by Henry C. Flower, Jr., vice 

president, J. Walter Thompson Co. 
There will be an informal luncheon 
and in the afternoon the annual business 
meeting and election of directors will be 
held. The board of directors will hold 
its first meeting immediately following 
the Institute session. The annual execu- 
tive meeting of the Institute will be held 
November 29 at the Institute offices. 





HOST TO 200 MINISTERS 


Wm. Duff Affair in Connection With 
Pittsburgh United War Fund 





Campaign 
In connection with the recent Pitts- 
burgh United War Fund campaign 


which ended, William M. Duff, general 
agent, Equitable Society, was host at a 
luncheon recently at the William [enn 
Hotel to some 200 ministers of all re- 
ligious faiths. Mr. Duff is a director of 
Westminster College, Crippled = Chil- 
dren’s Society, the Zoar Home, ani re- 
cently elected an honorary member of 
the Church of the Good Samaritan 
which is within the walls of the West- 
ern Penitentiary. 





Guardian Dividend Scaie 


The Guardian Life of New York has 
voted, on the basis of the first nine 
months’ operations of this year, to ap- 
prove continuance in 1945 of the 14 
scalé of distribution of dividend: to 
policyholders. No change will be rade 
in the interest rate allowed on divid:nds 
left to accumulate at interest or on 
policy proceeds left under optional set- 
tlement. In each case the guaranieed 
rate stipulated in the policy con:ract 
with no excess interest will be payable. 

The amount estimated for distrib: tion 
as dividertds to policyholders in 19 5 is 
$2,300,000, as compared with $2,11),000 
set aside for 1944. 
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Directors of Research 
Bureau Terms Extended 


HELD OVER FOR ANOTHER YEAR 
Mail Vote of Membership Approves 
Recommendation of Nominating 
Committee 





More than 75% of the membership of 
the Life Insurance Sales Research Bu- 
reau has already voted by mail to ap- 
prove a recommendation of the nomi- 
nating committee that the term of office 
of all directors of the Research Bureau 
be extended one year, S. T. Whatley, 
chairman of the nominating committee, 
has announced. Due to wartime condi- 
tions, no annual meeting of the organi- 
zation is being held this year and as a 
result the nominating committee was 
unable to comply with the provision of 
the constitution that it bring in a slate 
of directors to be elected at the annual 
meeting, = = | ‘ 

The nominating committee proposed 
that all directors be asked to serve 
another year and submitted the proposal 
to a vote by mail. Replies are still being 
received and to date more than 75% of 
the membership has voted unanimously 
in favor of the idea. It was also sug- 
gested to the board of directors that it 
re-elect the same executive committee, 
chairman of the board and executive 
committee, which was also approved. 

The five directors whose terms would 
normally have expired this year are: 
F. H. Haviland, Connecticut General; J. 
A. Hawkins, Midland Mutual; J. J. Mur- 
ray, Dominion Life Assurance Co., Cecil 
J. North, Metropolitan Life; J. Harry 
Wood, Paul Revere Life. Their terms 
together with the terms of the five di- 
rectors whose terms would normally ex- 
pire in 1945, and the five who would nor- 
mally leave office in 1946 will all be ex- 
tended an additional year. ; 

In addition to Mr. Whatley, the nomi- 
nating committee was made up of A. E. 
Olson, Guarantee Mutual Life and C. D. 
Devlin, Confederation Life Association. 





M. Loder Named to Mutual 
Life Home Office Post 


Merle Loder, CLU, Omaha, has been 
appointed a training assistant at the 
home office of the Mutual Life of New 
York. He will assist Ben Williams, di- 
rector of training, in supervising the 
training and educational program for 
company producers. Mr. Loder, who is 
a graduate of the University of Ne- 
braska, entered the life insurance busi- 
ness in 1927 and in April, 1937, joined 
the Mutual Life in the Omaha agency 
as a full-time producer. 

From November, 1937, to January, 1943, 
Mr. Loder was a district manager for 
the Omaha agency. On January 1, 1943, 
he was appointed supervising assistant 
and held that title until March 1, 1943, 
when he was promoted to agency or- 
ganizer, 





BOSTON MUTUAL LIFE AHEAD 





New Business Gain for First 10 Months 
Is $7,761,881; Insurance in Force 
Now Up to $127,544,869 
Boston Mutual Life shows a combined 
iin of $7,761,881 in new business for the 
rst ten months of 1944, making its in- 
urance in force at the end of October, 


© 127,544,869. The new business increase 


or the same period of 1943 was $6,- 
6,712. 

From its insurance operations during 
he first ten months, Boston Mutual 
‘ade a gain of $119,627, and its gain 
‘om mortality during the same period 
as $308,000. Surplus of the company in 
ctober showed an increase of $47,722. 
Ernest T. Skinner, manager of the 
iome office investment department, is 
ack at his post after honorable dis- 


charge from two years’ service in the 
U. S. Army. 














What Does the World 
-Hold in Store for Them? 


It will be a wonderful world — but full of uncertainty. 
Life insurance bought to protect them must be adaptable 
to their changing needs. 

The income settlement options which are a part of 
the Connecticut Mutual policy contract permit great 
flexibility for the protection both of the insured and his 
beneficiaries. A pioneer in income agreements in 1899, 
The Connecticut Mutual has always kept well abreast of 
the field both as to forms and methods. Today the standard 
provisions of the policy contract include six income settle- 
ment options, four of which are available to the beneficiary, 
and all six to the insured either at maturity as an endowment 


or on surrender for the cash value. 





OPTIONAL SETTLEMENTS 
Standard in All Current Connecticut Mutual Life and Endowment Contracts 
On Surrender 











At Maturity : 
At Death at any time 
as Endowment | or Cash Value 
*Option 1 — Instalments Certain x x x 
*Option 2 — Continuous Instalments x x x 


Life Income 
Without Instalments Certain 
5 years Certain 
100 months Certain 
10 years Certain 
20 years Certain 
Option 3 — Interest Income Xx x x 
Guaranteed minimum rate 2% 
Current (1944) rate 3.4% 
Option 4 — Specified Amounts until pro- 
ceeds, with interest, are exhausted 
Guaranteed minimum rate of inter- 
est24% | 
Current (1944) rate 3.4% 
Option 5 — (Instalment Refund Annuity) a 
*Option 6— Joint and % to the Survivor 
Annuity, 100 mon.hs Certain 





[va 
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*All instalments certain participate in the Company’s excess interest earnings. 
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National Life of Vt. 
Makes G. I. Act Loans 


ON HOMES FOR SERVICEMEN 



















Company One of First to Enter This 
Lending Field Under Servicemen’s 
Readjustment Act 










National Life of Vermont announces 
that it has entered the field of G. 
loans to help veterans of this war to 
finance the purchase or renovation of 
homes through loans made under the 
so-called G. I. Bill of Rights formally 
known as the Servicemen’s Readjust- 
ment Act of 1944 as passed by Congress. 
The National Life is thus one of the 
first life insurance companies to decide 
upon entering this new investment field. 

President Elbert S. Brigham stated 
that loan correspondents of the com- 
pany had been informed that the com- 
mittee on finance had voted to entertain 
applications for loans to veterans under 
Sections 501 and 505 of the Service- 
men’s Readjustment Act. In this con- 
nection President Brigham said: “We 
have been following closely for several 
months developments in connection with 
loans to veterans. The rules and regu- 
lations as they apply to home loans 
were issued only recently, but a careful 
study of them has been made, and fol- 
lowing a conference with representatives 
of the Veterans Administration in 
Washington, it is very gratifying to us 
to be able to announce this evidence of 
the company’s willingness to assist re- 
turning veterans by entertaining anpli- 
cations for G. I. loans for the purchase 
or renovation of homes. The rules and 
regulations pertaining to G. I. farm 
loans and G. I. business loans have not 
yet been issued but they will receive 
our careful scrutiny as soon as they are 
available.” 


G. A. Knutsen Made Mutual 
Life Manager at Milwaukee - 


George A. Knutsen, training assistant 
in the home office of the Mutual Life of 
New York, has been appointed mana- 
ger of the company’s Milwaukee agency, 
succeeding the late Walter E. Rigg, it 
was announced by J. Roger Hull, vice 
president and manager of agencies. 

A graduate of Oregon State College, 
Mr. Knutsen joined the Mutual Life in 
1931 as a field representative in the 
Portland agency. From then until he 
was named agency organizer in 1943, he 
qualified for the company’s National 
Field Club seven times, serving as vice 
president of the Club for the Pacific 
Division in 1942, Mr. Knutsen received 
his designation as a CLU in 1937 and 
served as president of the Portland Life 
Underwriters Association in 1941. He 
was appointed agency organizer Janu- 
ary 1, 1943, and came to the home office 
as a training assistant in April, 1944. 































































R. E. Tuvey Lincoln National 


Gen’! Agent at Sacramento 


The appointment of Russell E. Tuvey 
as general agent for the Lincoln Na- 
tional Life in Sacramento has been an- 
nounced by A. L. Dern, vice president 
and director of agencies. His appoint- 
ment became effective November 1. Mr. 
Tuvey will represent the company in 
Sacramento and twenty-three surround- 
ing counties, with main offices. in 
Sacramento. He has been appointed to 
replace C. R. McAlister, who was trans- 
ferred to Memphis, to start a general 
agency in that city. 

Mr. Tuvey entered the insurance 
business in 1937 as a district agent in 
Worcester for the Massachusetts Pro- 
tective Association. 








BROOKLYN MANAGERS TO MEET 

The next meeting of the Brooklyn 
Life Managers Association will be held 
Wednesday at the Hotel Bassert, Brook- 
lyn, at which time a round table discus- 
sion will be featured. 
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W. R. Jenkins Advanced 
To a Vice Presidency 


R. F. PRESTON GROUP ACTUARY 


Harlan Wheeler Manager Group Dept.; 
George Davis, Leonard Lang, R. H. 
Tallman, K. K. Wunsch in New Posts 


W. R. Jenkins, formerly sales director 
of Northwestern National Life, has been 
advanced to a vice presidency of the 





company, according to announcement 
made this week by President O. J. Ar- 
nold. Other vice presidents of the com- 
pany are J. S. Hale, George C. Holm- 
berg, Ross E, Moyer and George W. 
Wells, Jr. 

Other changes announced by the com- 
pany include the appointment of R. F. 
Preston as actuary of the Group denart- 
ment. Mr. Preston has been manager 
and actuary of the division of policy- 
holders’ service. Harlan Wheeler, here- 
tofore a Group department field super- 
visor, becomes manager of the Group 
department. George Davis and Leonard 
Lang, formerly supervisors in the divi- 
sion of policyholders’ service, now take 
charge of separate phases of depart- 
mental operations under the general su- 
pervision of Vice President J. S. Hale. 
R. H. Tallman, for the past three years 
a member of the actuarial department, 
has been appointed assistant actuary. 
Kenneth K. Wunsch, formerly editor of 
the NwNL News, has been appointed 
publicity manager. Alan M. Kennedy, 
assistant to the president, continues to 
have generai charge of the company’s 
programs of public relations, advertising 
and publicity. 

President Arnold also announced the 
recent appointment of a management 
advisory committee; The function of this 
committee is to give impetus to several 
projects now under way and to stimulate 
useful ideas by members of the home 
office staff and help put them into action. 
It is contemplated that membership will 
rotate with present members replaced by 
others from the staff of junior officers 
from time to time. Currently J. C. Park- 
er, comptroller of agency accounting, is 
serving as chairman of the committee. 
Other members are W. H. Bowen, as- 
sistant secretary; I, W. Kimmerle, act- 
ing office manager; James Q. Taylor, 
assistant secretary; R. A. Scott, city loan 
officer; R. F. Preston, and Alan M. 
Kennedy. 





COURANT NAMES NEW EDITOR 





Fifty-Year-Old Oak Park, IIl., Publica- 
tion Appoints Robert W. Lord Form- 
er Company Paper Editor 
The Life Insurance Courant of Oak 
Park, Ill., which is in its fiftieth year 
of publication, will have as its new editor 
next month Robert W. Lord, who has 
had five years of sales promotiton and 
house organ work in a large Eastern 
life insurance company. He succeeds 
Harold W. Flitcraft, who recently re- 
signed and becomes the first editor of 
the paper not a member of the Flitcraft 

family. 

Mr. Lord was born in Keene, N, H., 
but was brought up in Northampton, 
Mass. He graduated from Middlebury 
College with a B.A. and in college was 
editor-in-chief of the college weekly 
newspaper and sports editor of the year 
book. He is a member of Sigma Phi 
Epsilon. 


Gene Garrett 


W. R. JENKINS 





L. Erbland Penn Mutual 
General Agent in Portland 


The Penn Mutual Life has announced 
the appointment of Linton Erbland as 
Portland, Ore. Mr. 
Erbland has been with the company for 
the past seven years, being first associ- 
ated with the Cleveland agency in Can- 
ton, Ohio. He served as a personal pro- 
ducer, later being made supervisor of the 
Canton territory. Due to the health of 
a member of his family he left Ohio for 
southern California, where he became 
associated for a year as supervisor in 
the company’s Los Angeles agency. 

Kelsey Slocum who was temporarily 
managing Portland in the absence of 
Horace H. Person in the Army, will con- 
tinue as a supervisor under Mr. Erbland. 


general agent in 





TOPS MILLION IN FIRST YEAR 





J. C. Gregsamer, Lincoln National Pro- 
‘ ducer, Pays for 111 Cases for $1,010,- 
311; With F. J. Wood Agency 


John C. Gregsamer, Chicago represent- 
ative of the Lincoln National Life, has 
written and paid for more than a million 
dollars of life insurance in his first con- 
tract year. He is the only man in the 
company’s history to achieve such a 
sizable volume during his first year as a 
Lincoln National representative, 

An analysis of Mr. Gregsamer’s busi- 
ness shows that he paid for 111 cases for 
$1,010,311, with an average-sized policy 
of $9,296. Included in this volume were 
sixteen different types of policies. Mr. 
Gregsamer did not concentrate on any 
particular economic group but sold to 
people employed in a wide range of oc- 
cupations. His largest volume of busi- 
ness and largest number of cases were 
written in the age group of 31 to 40, 
and 90% of his first-year volume was 
written on strangers. 

Mr. Gregsamer joined the Freeman J. 
Wood agency of the Lincoln National in 
Chicago in the fall of 1943, and in his 
second month ranked second among all 
agents of the company in personal paid 
production. For the first nine months 
of this year he was named leading in- 
dividual producer of the company. 








GOOD WILL 


Canada Life policies just as thousands of Canadians have 
policies in United States companies operating in Canada. 


Thus, millions of dollars so entrusted annually to the Canada 
Life with confidence based on the Company's long record of 
service in the United States, not only maintain life insurance 
protection for the policy owners and their families but through 
the Investment of these funds in 
United States securities they are 
assisting the Nation’s progress. 


Thousands of men and women 


in the United States own 


CANADA LIFE 
ASSURANCE COMPANY 








New York State Ass’n 
Fall Meeting in Troy 


C. D. CONNELL PRESENTS CUP 





Will Resume Saratoga Springs Mana- 
gers’ Conference; Savings Bank 
Insurance Discussed 





Troy, Nov. 13—The fall meeting of 
the New York State Life Underwriters’ 
Association was held in Troy in recog- 
nition of the fact that the Troy Associa- 
tion had been awarded the Charles 
Jerome Edwards trophy for showing the 
greatest progress in the last year. Troy 


was selected for the award from 291 
associations throughout the nation. 

The cup was presented to Samuel S. 
Godfrey, immediate past president of 
the Troy Association, by Clancy D. Con- 
nell, of New York, vice president of the 
National Association. « 

Among the guests was Julian S. 
Myrick, vice president Mutual Life of 
New York. 

Also present were the state officers 
of the association, J. Stinson, Roches- 
ter, president; Patrick Collins, New 
York, vice president, and Ernest 
Perkins, Albany, secretary and treasurer. 

The two-day conference opened with 
a. “fellowship meeting” in which dele- 
gates from associations all over the 
state took part. ‘ ; 

Highlights of the business session, 
which was held Friday were a discus- 
sion of the attitude of the association 
towards savings bank life insurance, and 
the post-war program of the National 
Association for solicitation of life in- 
surance. f ; ; 

Patrick Collins said Savings Bank Life 
insurance came into being under legisla- 
tion planned as a social measure. Her- 
bert H. Lehman was then governor. It 
was regarded in the best interests of 
the lower-wage working people to set 
up such insurance as a special feature 
of the state’s social program. 1 

Mr. Collins said that the association 
had never attempted to stand in the 
way of Savings Bank Life Insurance, 
provided that it was subject to the same 
taxes and the “same careful regulation 





as we have in our 100-year history.” 
Savings Bank Insurance so far has been 
limited to $3,000. 

The state association feels, Mr. Col- 
lins said, that if the savings banks now 
desire to embark on life insurance as a 
commercial enterprise, they should 
qualify under the same laws and terms 
as other life insurance companies. 

Clancy D. Connell spoke on the na- 
tional association plan for post war 
training of life insurance agents. 

Edward R. Gettings of Albany, imme- 
diate past president of the state associa- 
tion and Frank Wenner of Utica, re- 
ported on activities of the advisory com- 
mittee appointed by the department to 
assist in the preparation and giving of 
examinations for life insurance agents. 

They. said that the association with 
the cooperation of the national organiza- 
tion has worked for ten years to elimi- 
nate unfit representatives and especially 
part-time agents in the interest of the 
public. It is important they said, in 
post-war planning, that the bars not be 
let down but that the public still be 
served by well-qualified and full-time 
agents. 


To Hold Spring Conference 


The spring managers’ conference at 
Saratoga’ Springs will be resumed in 
1945. The arrangements for this con- 
ference are made by the Albany dis- 
trict association. The conference was 
not held last year. Edward Gettings 
of Albany is in charge of the arrange- 
ments and the date and the subjects to 
be discussed will be announced later. 

An address of unusual interest was de- 
livered at the luncheon Friday by for- 
mer Rensselaer county District Attorney 
Ranney, who declared the very nature 
of the insurance business must inevita- 
bly invite the use of legal principles. 

“Insurance is essentially a contract,” 
he said, “and contracts form a major 
division of law. 

“When one considers the volume of 


insurance contracts which have been in 


existence over the years, the ratio of 
controversial disputes as to the rights 
thereunto is particularly low. This is 
made clear when we contemplate the 
amount of insurance now in force. This 
area, I understand, is one of the highest 
per capita for industrial insuranc: 
When we consider the amount of bus'- 
ness in force and the: number of policies 
in the United States, it is truly remark- 
able that the ratio of disputes is so low.” 
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Benefits Field Underwriters 
Enjoy Under the NEW MUTUAL 
Siaaetiia COMPENSATION PLAN 











: The Lifetime Plan was developed to encourage 2. Substantially larger commissions, over a 
L eae riod of years, than i = 
n career underwriters. On a contractual basis it pro- Sw ites ene ae 
vides definite incentiv i , yak, 
: : tives and compensation for cH An increasing income on a level volume of 
i service and quality of business, as well as for business. 
volume. Under this Plan, our underwriters enjoy G, "xtra compensation for service to old policy- 
holders. 


the following advantages: 
5. Extra compensation for quality of business. 


A stabilized income, not wholly dependent on q A generous retirement income any time be- 
fluctuating volume. tween 60 and 70. 


. « « Here’s What Fieldmen Say About It 





Lifetime Contracts a 
rue sense 
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Manager of Field Service 
For Home Life of New York 





Foster Studio 
ROBERT G. RICHARDS 


Robert G. Richards has been ap- 
pointed manager of field service for the 
Home Life of New York, and will as- 
sume his duties at the home office by 
December 1, according to William P. 
Worthington, vice president and super- 
intendent of agencies. 

Mr. Richards will have general super- 
vision of promotional material aiding the 
individual field underwriter in the com- 
pany’s program of client building 
through planned estates. He will be ac- 
tive in the future development of Home 
Life’s post-war plans and will handle 
general publicity and advertising, 

Since July 1938, Mr. Richards has been 
copy and plan executive with Livermore 
& Knight, Providence, R. I., specializing 
in creative printing service for a number 
of life insurance companies. His succes- 
sor there has not yet been appointed. 
During. a period of more than eleven 
years prior to 1938, he was agency sec- 
retary of the Atlantic Life of Richmond, 
and was an active member of the Life 
Insurance Advertisers Association, being 
general chairman of that organization’s 
annual convention at old Point Comfort 
in 1937 and a member of its executive 
committee in the year following. Edu- 
cated at Harvard, from which he re- 
ceived the degrees of A.B. and A.M., 
Mr. Richards gave instruction in gov- 
ernment at that college and later at 
Lafayette, becoming assistant professor 
of government. He received the CLU 
designation in 1929, and passed the ex- 
aminations in life agency management 
in 1934. He is a member of the Sigma 
Alpha Epsilon fraternity, as was his 
older son, prominent in Harvard athle- 


tics, who was killed in action in France. 


on August first. 





N. Y. Life War Loan Drive 


New York Life employes and agents 
to the number of 4,000 gathered at 96th 
Regiment Armory, New York, to launch 
the company’s Sixth War Loan drive. 
Principal speakers at the rally were 
Paul G. Hoffman, president Studebaker 
Corp., chairman of the Committee for 
Economic Development, and a director 
of New York Life; Miss Beverly 
Roberts, star of the Broadway hit “Ten 
Little Indians’; and George L. Harrison, 
president of New York Life. 

The rally was under the direction of 
Assistant Vice President Raymond C. 
Johnson, sales manager of the New 
York Life War Bond Team. During the 
Fifth War Loan Drive, members of the 
New York Life Team made 60,735 cash 
sales for $12,274,650 of War Bonds, and 
Mr. Johnson is confident that his team 
will exceed this record during the Sixth 
War Loan Drive. Music at the rally was 
furnished by Fort Jay Army Band. 


New York Supervisors 
Addressed by Publisher 


The Life Supervisors Association of 
New York held their monthly luncheon 
meeting Tuesday at the Hotel Mar- 
tinique and heard an address on “Post- 
war Business Prospects”, by Willard 
Chevalier, vice president, McGraw-Hill 
Publishing Co., and publisher of Busi- 
ness Week. One point emphasized in 
Mr. Chevalier’s talk was the importance 
of training in American industry in the 
post-war period. 

Mr, Chevalier is a graduate of Brook- 
lyn Polytechnic Institute with a degree 
of Civil Engineer. He has been pub- 
lisher of Business Week since 1938. 
Harold Cronin, assistant manager, Mc- 
Nulty agency, The Prudential, president 
of the association, introduced Mr. Cheva- 
lier. Arnold Siegel, Connecticut Gen- 
eral, is program chairman of the Super- 
visors. 





TO HOLD SALES CONFERENCE 





Dennis to Conduct Continental Cas- 
ualty’s A. & H. and Non-Can. Acci- 
dent Supervisors’ Meetings 
The commercial accident and health 
and non-cancellable accident divisions 
of Continental Casualty Co. will hold 
a sales conference in New York City, 
November 21, followed by a like confer- 

ence in Chicago, December 6. 

Joseph K. Dennis, superintendent of 
agents for the two divisions, wil conduct 
both meetings. Company supervisors 
will attend these conferences at which 
all new sales equipment and develop- 
ment plans for 1945 will be featured. 

These two divisions of Continental’s 
A. & H. department have achieved more 
than a 100% increase in new business 
this year as compared with 1943, and the 
coming conferences will be the opening 
guns of their 1945 campaign. 
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LEE INSTALLED AT BOSTON 





A. & H. Men Hear Fletcher Osgood; 
Secretary Hawthorne Heads New 
Membership Committee 
Christopher F. Lee, Columbian Na- 
tional Life, took office as president of 
the Boston Accident & Health Associa- 
tion at its recent meeting. Harry C. 
Hawthorne, H. C. Hawthorne & Co.,, is 

the new secretary. 

Fletcher Osgood, John Hancock Mu- 
tual Life, was guest speaker at the meet- 
ing. His subject was socialized insur- 
ance. The new president appointed a 
membership committee as follows: Mr. 
Hawthorne, chairman; Charles J. Stras- 
sell, Harold J. Donovan, William T. 
Newton and Byron P. Graff. Plans are 
under way for a sales congress to be 
staged at an early date. 





TERM 


COST 
COMMISSIONS 


405 Lexington Ave. 
New York 17, N. Y. 





INSURANCE 


When it is Term Insurance, see us 


and check the following: 


CONVERSION 
WAIVER OF PREMIUM CLAUSE 


-STUYVESANT ORDINARY AGENCY 


OF 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA + 


HOMER CROSS, Sbuiager 


Charles Schiff, Assistant Manager 
Chrysler Building, Lexington Ave. at 42nd St. 


Home Office: Newark, N. J. 


MUrray Hill 6-3070 


Institute Speaker 





JAMES W. IRWIN 


James W. Irwin, management counsel 
of National Dairy Products Corp. and 
public relations specialist, will be the 
principal speaker .before the annual 
meeting of the Institute of Life Insur- 
ance, to be held at the Waldorf-Astoria 
Hotel, New York, November 30, accord- 
ing to an announcément by Holgar J. 
Johnson, president of the Institute. Mr. 
Irwin has had a broad background of 
public relations work, first as editor ot 
newspapers in Madison, Chicago and 
Denver, and later as public and employe 
relations director for several of General 
Motors’ major operating divisions, Mon- 
santo Chemical Co., and now, National 
Dairy Products Corp. He is widely 
known as author and speaker on man- 
agement and public relations problems. 
He will discuss “Management in a New 
Climate.” 





J. .M. POWELL ON COAST TRIP 





Loyal Protective’s President to Acquaint 
Agents of Co. With Plans for 50th 
Anniversary Next Year 


John M. Powell, president, Loyal !'ro- 
tective Life of Boston, is now o1 4 
Pacific Coast trip during which he will 
visit agencies of the company from c ast 
to coast. Among other things Mr. 
Powell will stimulate field interest in the 
forthcoming fiftieth anniversary of the 
‘Loyal Protective which will be offic ally 
celebrated late next summer. At ‘hat 
time anniversary meetings will be eld 
at Boston, Chicago and Los Angelcs ! 
all goes well. 

Mr. Powell’s itinerary includes oF 
onto, Detroit, Chicago, Minneapolis, ~p0- 
kane, Seattle, Portland, Oakland, Los 





Angeles, Kansas City and Cleveland 
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Michigan Department’s 
Tentative Group Rules 

PREPARED BY H. B. THOMPSON 

Supplement Rules Issued Sept. 1943 Per- 


taining Only to 1943 Discretionary 
Group Life Act 








he Michigan Insurance Department 
has prepared a tentative set of rules and 
interpretations of statutory regulations 
pertaining to Group insurance, supple- 
menting rules issued in September, 1943, 
pertaining only to a 1943 discretionary 
Group Life Act. Herbert B. Thompson, 
director of the Department’s life and 
fraternal division, who prepared the pro- 
posed new rules after consultation with 
company and agency association execu- 
tives, is asking the various life companies 
licensed in Michigan to comment on the 
regulations and, if there are material 
objections, a hearing will be conducted. 
It is explained the New York rules are 
followed in a large part. 

Phases of Subject Covered 

The rules cover four specific phases 
of the subject, categorized as: (1) con- 
tributions to premium; (2) servicing 
fees; (3) retroactive premium dividends 
and adjustments; (4) extraneous induce- 
ments and confusing representations. 

Relative to premium contributions, the 
Department would interpret the statute 
requiring that premiums be “paid jointly” 
by the insured individual and some 
other person or organization by estab- 
lishing uniform contribution plans. Two 
alternative proposals would be permitted, 
one that the certificate holders’ con- 
tribution should not exceed 75% of the 
total premium and the other that a 
specific schedule be set up covering cer- 
tiicate holder contributions, based on 
the rates at which the policy was writ- 
ten. The maximum contributions per 
$1,000 by the certificate holder under the 
schedule allowed would be 60 cents 
monthly or 14 cents weekly for the 
standard rate; 70 and 16 cents for stand- 
ard plus $1; 75 and 17 cents for standard 
plus $2 and 80 and 18 cents for standard 
plus $3 or more. , 

Ruling on the statutory requirement 
that Group life coverage shall be “for 
amounts of insurance based upon some 
plan which will preclude individual selec- 
tion,” the Department would hold that 
where Group participants are insured for 
varying amounts and the premium con- 
tribution by a majority of the certifi- 
cate holders exceeds the cost at which 
the individuals could buy one-year term 
coverage, the 75% option set forth in 
the previous rule would not be available. 

; Servicing Fees 

Covering the matter of servicing fees, 
the Department would place itself on 
record as not condoning payment of 
premiums “otherwise than in cash.” Any 
arrangement under which the insurer 
would pay an employer or other policy- 
holder or any other person “than the 
insurer’s usual representatives,” for rec- 
ord-keeping, claim adjustment or other 
services in connection with a Group 
contract, could not be placed in force 
without specific Department approval 
alter provision of full information on 
the plan, 

in cases of dividends or _ retroactive 
Premium adjustments, the Department 
Would establish a rule that “any (such) 
policyholder * * * shall take appropriate 
account of equities of the persons who 
contributed to the premiums as a class 
or as classes for the purpose of satis- 
‘ng their equitable claims thereto.” 

‘h dividends or adjustments might be 

lied to reducing the empolyer’s, or- 

iization’s or other policyholder’s part 
o: the cost for the ensuing year or of 

ntinuing substantially identical cov- 
e'ge” with another insurer but “only 
to the extent of the policyholder’s pre- 
vious contributions” as defined in other 
sundivisions of this rule. The policy- 
he der’s reimbursement from dividends 
Or adjustments would be limited to his 

“gregate balance of unrecovered con- 
tr:butions to premium during the preced- 
int three years.” The _ policyholder 
(Continued on Page 12) 














UNION CENTRAL supplies 


Practical Sales Help to pave 
the way for its agents 
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"This timely 
material comes from the 
home office every week. 
It sure helps to make 
more sales!" 









will appreciate this series of compre- 
hensive booklets, for they give a 
complete understanding of the serv- 
ices and plainly show the values of 
U. C. contracts. 


These little booklets are now being 
written in the language of the layman 
and are easy to understand. Every 
one will give a thorough description 
of the type of policy each policy- 


sj hy U. C. 
holder may have just purchased. It’s just another reason why 


agents find it so easy and like to sell 


Prospective policy purchasers, too, for this up-to-date company. 


THE UNION CENTRAL LIFE 
INSURANCE COMPANY 


CINCINNATI, OHIO 
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U. S. Life Has Future 
Premium Deposit Fund 


BALANCES GET 2% INTEREST 





Will Encourage Pay-Day Budgeting of 
Premiums; Conditions of Deposit 
Agreement Fund 





United States Life of New York an- 
nounces the establishment of Future 
Premium Deposit Fund _ privileges for 
regular policyowners whose policies are 
free of loans. This service accepts de- 
posits of $10 or mere toward future pre- 
miums and is designed, according to 
Mansfield Freeman, president of the 
company, to encourage the average in- 
sured person to meet his periodic pre- 
miums on a pay-day budget basis. Mr. 
Freeman said that the company’s Auto- 
matic Premium Loan facilities will con- 
tinue to function to assist policyowners 
to maintain their policies in the face, of 
unusual hardship, but the Future Pre- 
mium Deposit Fund, he believes, is more 
in keeping with the trend of the times 
in enabling the thrify to meet emergen- 
cies with an adequate reserve. 

The Deposit Fund will earn 2% inter- 


est annually, credited to the balance on 
deposit on the anniversary of the date 
of issue of the policy, and deposits are 
limited only to a sum which, when added 
to the policy’s cash-surrender. value, 
would be sufficient to convert to a fully- 
paid contract. Withdrawals are re- 
stricted to the purpose of the Fund, and 
are made automatically by the company 
whenever premiums are due but unpaid 
within the grace period. Any balance in 
the Fund at the death of the insured is 
paid in one sum to the beneficiary under 
the policy. 

Mr. Freeman said that the Deposit 
Fund agreement terminates when a loan 
is made on the policy or if an option 
on surrender or under lapse provisions 
is exercised, and in that event any bal- 
ance in the fund is paid in cash to the 
policyowner. 





O. S. CARLTON DEAD AT 45 
O. S. Carlton, Houston, recently named 
leading producer for the Great Southern 
Life during the’ last company club year 


and. president of the company’s Presi- 


dent’s Club for 19434, died recently in 
Mexico City at age 45. He had.bgen in 
ill health since early this year, and about 
two months ago went to Mexico City for 
treatment, He was a member of the 
Million Dollar Round Table in 1942. 





















Tne Oceideutal Way 


MAny JUVENILE POLICIES part company with the 
yqungster when he grows up, leaving him unin- 
sured, or underinsured—perhaps, uninsurable. 





Peyser Agency Secretary 


MARY O’CONNOR 
Percy A. Peyser, general agent, Man- 


hattan Life, 55 Liberty Street, N 





Matar 


ew 


York, has announced the appointment 
of Mary O’Connor as agency secre: ary. 
Mrs. O’Connor has been Mr. Pevser’s 
personal secretary since 1941 and has 
been associated with the life insurnce 
business for the past ten years. She 
has a broad acquaintance in the broker- 
age field and has a thorough know! dge 
of Manhattan Life procedure and ux: jer- 
writing practice. 


STANTON SLACK PROMOTE » 


Stanton Slack, assistant manage: of 
the Concord, N. H., district of the john 
Hancock, has been promoted to reg onal 
supervisor, his district including Mine, 
New Hampshire and Vermont. Mr. Slack 
is replaced by Kenneth O. Taylor and 
Elmer J, Smith has taken over the po- 
sition vacated by Mr. Taylor. 


A. V. YOUNGMAN N. J. SPEAKER 


The northern New Jersey agency of 
the Union Central Life, of which Swift 
C. Barnes is manager, held a sales con- 
gress in Newark last week, Speaker was 
Arthur V, Youngman, general agent in 
pd York City for the Mutual Benefit 

ife. 











Jesse J. Letts, manager of the Buf- 
falo agency of Union Mutual Life, Port- 
land, Me., for the past ten years, led 
all producers of the company for Sep- 
tember. 



















































But not this new Occidental policy for little folks. 


Each $1,000 of initial protection gives approxi- 
mate endowment results until age 21 and then— 
each $1,000 becomes $5,000 of Straight Life— 
without premium increase! And without evidence 
of insurability! 


Result: Lifetime, adult protection at unequaled 
low rates—$9 to $12 per $1,000. 


We call this our Junior Estate Policy. Everyone 
else calls it “a miracle of insurance.” So will you. 


Occidental Life 


INSURANCE COMPANY OF CALIFORNIA 
HOME OFFICE % LOS ANGELES 


V. H. Jenkins, Vice-President 





“We pay lifetime renewals — they last as long as you do” 


















































be given you upon request. 













© Trying to go on living when the heart is aching... to meet old 
friends and listen to their words of sympathy... to not stop for 
an instant being a good mother to children too young to under- 
stand, all take faith. But the many pressing financial demands 
arising from the emergency situations that so often follow a hus- 
band’s death call for more than mere faith. 


This is why ready cash sufficient in amount to pay any out- 
standing bills, loans, income taxes, funeral expenses or anything 
incident to the winding-up of the deceased husband’s affairs, can 
help the widow so much to face the future unafraid. 


If you are not acquainted with the Berkshire Triangle Pattern 
CLEAN-UP FUND plan to fill such needs, full details will gladly 
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Incorporated 1851 ~ 


T tuamMASSACHUSETTS 
HARRISON L. AMBER, President 
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Bramhall Named New 
England Mutual Mer. 


WiLL HEAD ‘CHICAGO AGENCY 





Succeeds the Late Julius H. Meyer; Was 
Formerly Supervisor of Company’s 
Fowler Agency 





ollowing the recent death of Julius 
H. Meyer, general agent, New England 
Mutual in Chicago for the past thirty- 
fi years, the company announces that 
effective November 15, the agency will 





WILLIAM M. BRAMHALL 


be in charge of William M. Bramhall as 
agency manager. 

Mr. Bramhall was born in the Middle 
West, was a member of the class of 
1922 at Northwestern University, and 
for the past twenty-two years has been 
in the life insurance business i in Chicago. 
He is a prominent figure in life insur- 
ance circles and for the past four years 
has been associated with the New Eng- 
land Mutual Fowler Agency in Chicago, 
where he served in a supervisory ca- 
pacity, 

The brokerage department will con- 
tinue to be under the management of 
Mr. Blumenstock, who has been associ- 
ated with the agency for the past several 
years, 





WICHITA CLU CLASSES 

The University of Wichita has 
ene a «be class under the direc- 
ion of Dr. F. Whan as instructor 
be sponsored a the Wichita Life Un- 
derwriters Association. Regular College 
credits are to be granted to these com- 
pleting the study and the CLU designa- 
tion to those with the reauired three 
years life insurance experience. Herbert 
P. Lindsley, educational director, Farm- 
ers & Bankers, is chairman, and present 
plans are to establish a “Midwestern 
School of Insurance” at Wichita Uni- 
versity where it will be possible to major 
insurance, in regular day classes. 
l’-esent two hours classes are held from 
4:59 to 6:30 p. m. each Thursday at the 
larmers and Bankers Building. 





NATIONAL LIFE REPORT 


creases every month for twenty con- 
itive months in the amount of new 
insurance sold by the National Life 
Vermont as compared with the sales 
ing the corresponding month of the 
‘ir previous are reported by Superin- 
ident of Agencies D. Bobb Slattery. 
e increase for the month of October 
22.82% and the increase for the first 
1 months of the year is 26.87%. During 
sé same ten months the insurance 
force in the National Life has in- 
‘ased by $33,443,454. The company 
© reports fewer lapsations of life in- 


Equitable of Iowa Reports 
Record Gains for October 


The greatest new business volume to 
be paid for during any October for the 
last fifteen years was reported by R. E. 
Fuller, agency vice president, Equitable 
Life of lowa, for October of this year. 
New business volume paid for was 
$7,491,867, representing a gain of $337,- 
151, or 4.7% over the 
month in 1943, October also marked the 
greatest gain in life insurance in force 
to have been accomplished during any 
month since 1930. Life insurance in force 
gain for the month was $4,130,330. The 
company now has $686,707,785 of life 
insurance in force, an increase of $27,- 
778,087 since the first of the year. 





HOME LIFE NALU MEMBERSHIP 


With the exception of two men, every 
full-time producer of the Home Life In- 
surance Co. is a member of the National 
Association of Life Underwriters, ac- 
cording to an announcement by William 
P. Worthington, vice president and su- 
perintendent of agencies. 





Average ownership of life insurance 
per family has increased 25% in the 
last ten years. 


corresponding, 








ARE YOU THE MAN WE WANT ? 


An old established midtown agency wants a man who has had experience in the life 
insurance business to assist General Agent in developing full time organization. 
Substantial salary, bonus and full commissions on personal production makes this an 
attractive offer for the right man. Write and state your qualifications. Box 1553, The 
Eastern Underwriter, 41 Maiden Lane, New York 7. 








SANTA MONICA INAUGURATION 

The Santa Monica Association of Life 
Underwriters, which was granted a 
charter by the National Association of 
Life Underwriters at the recent annual 
meeting in Detroit, celebrated its inde- 
pendence with an inauguration meeting, 
at which representatives of the Los An- 
geles association assisted in the cere- 
monies. O’Brien Sawyers, Aetna Life, 
president of the Los Angeles associa- 
tion; James H. Cowles, Provident Mu- 
tual, past president of the Los Angeles 
association; Managing Director Joseph 
Charlesville of the Los Angeles associa- 
tion and A. C. Duckett, Northwestern 
Mutual, newly-elected trustee of the 
National Association were the visitors 
from Los Angeles. President Sawyers 
presided at the inaugural ceremonies, 
which included a luncheon, 


TO HEAR HOWE E. COCHRAN 

Howe E. Cochran, prominent attor- 
ney, of Washington and New York, has 
been secured by the St. 
of CLU to conduct 
to lawyers, public accountants, other 
professional groups, and business men, 
on the subject of “Estate Planning and 
Analysis and How Affected by Taxa- 
tion,” according to an announcement by 
Glen A. McTaggart, president of the 
chapter and manager of the Ordinary 
department of The Prudential. The 
forum will be held in_ two_ sessions, 
afternoon and evening, November 20. 


Louis chapter 
a forum of interest 


PACIFIC MUTUAL "INCREASES 


Pacific Mutual Life, Los Angeles, 
reports life insurance written during 
October 71% ahead of the same month 
last year. Number of applications showed 


a 44% gain. 





’ 


POST-WAR PLAN 


Everybody is plan-conscious now. From the press, the radio, the speakers’ 
platform and the halls of Congress are pouring an increasing volume of post-war 
planning discussions. Never before have life insurance men been so well fortified 


by public acceptance of an economic principle. 
ey 


Fidelity agents are meeting this quickened public acceptance with a complete 
kit for post-war and life-time economic planning—the latest addition to which is 
non-medical for juveniles, full insurance down to age 5, payor benefits to age 15. 


Issue age for graded benefits, 0 to age 4. 


Favorable reputation gained through sixty-six years of fair dealing has stead- 
ily strengthened Fidelity’s relations with insurance buyers in thirty-six states. 


Fidelity forges similar bonds with its agents by maintaining the common touch. 


The background of Fidelity progress is briefly sketched in its booklet, “The 
Company Back of the Contract”. A copy will gladly be sent to anyone interested. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


Ek. A. Rosperts, President 
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Engaging in Aeronautics “As a 
Passenger or Otherwise” 


By John Simpson 


This is an article on the “participating 
in aeronautics” clause of the exclusion pro- 
vision of life policies offering double in- 
demnity benefits, from which the various 
contrary decisions on the subject, cited in 
or referred to in the article, may be 
reached. 


In a recent action for double indem- 
nity on a life policy providing therefor 
in the event of the death of insured 
from accidental causes, in which the de- 
fense relied upon the exclusion clause 
providing that the double indemnity 
benefits would not apply if insured’s 
death resulted from various specific 
causes, including “engaging, as a pas- 
senger, or otherwise in submarine or 
aeronautic operations, etc.,” the Tenn- 
essee Supreme Court reversed a decree 
of dismissal of the action on demurrer 
and entered judgment for the plaintiff. 
National Bank of Commerce v. New 
York Life, Tennessee Supreme Court, 
181 S, W. 2d 151, decided June 16, 1944. 

Like other prior cases of this kind, the 
decision depended on the construction 
of the words “from engaging as a 
passenger or otherwise in submarine or 
aeronautic operations.” This is the first 
Tennessee decision _ construing this 
particular language. Holdings in other 
jurisdictions apparently supporting the 
contentions of both parties were urged 
upon and considered by the court, which 
declared itself most favorably impressed 
with the holding of the New York 
Court of Appeals in the recent case 
(March 4, 1943) of Hartol Products Co. 
v. Prudential Ins. Co., 290 N. Y. 44, and 
with that in Equitable Life v. Dyess, 194 
Ark. 1023, 109 S. W. 2d 1263, in both 
of which practically identical language 
was construed and liability under like 
circumstances shown. a 

The court applied “the familiar rule 
which resolves the doubt in all cases of 
ambiguity against the insurer.” It also 
quoted extensively from some of the 
authorities holding the same views and 
concluded by stating that it had con- 
sidered authorities cited by counsel 
for the insurance company, “and while 
it is true that in one or more of the 
cases cited a different conclusion has 
been reached by, other courts, notably 
Goldsmith v. New York Life, 8th Cir- 
cuit, 1934, 69 F. 2d 273, and Mayer v. 
New York Life, 6th Circuit, 1934, 74 F. 


2d 118, 99 A. L. R. 155, we prefer the: 


reasoning and holding of the cases above 
referred to, and it may be added that 
this divergence in construction of much 
the same language tends strongly to 
support the conclusion that the language 
is of doubtful import, bringing the case 
under the well known rule applied in 
cases of ambiguity.” 

It may be added that the Tennessee 
Supreme Court, in the case just decided, 
was influenced in its decision by the 
fact that the risk is less to a passenger 
than to the regular employes of the air- 
lines; and also by the fact that some 
insurance companies are eliminating this 
exclusion clause from their policies. 

The two contrary decisions to which 
the Tennessee court referred may be 
summarized as follows. 

Mayer v. New York Life Case 

The Sixth Circuit of Appeals, Mayer 
v. New York Life, 74 F. (2d.) 118, holds 
that the death of a passenger killed by 
the fall of an airplane upon a regularly 
scheduled trip was not covered by a life 
policy denying double indemnity if the 
death of insured “resulted * * * from 
engaging as a passenger or otherwise, 
in * * * geronautic operations.” 

The court said that it is difficult to 
conceive of any way in which one could 


engage “as a passenger” in aeronautic 
operations except by simply riding in a 
plane. “The words ‘as a passenger or 
otherwise’ define and modify the words 
‘engaging in * * * aeronautic operations,’ 
and are unlimited in scope. ‘Passenger’ 
covers both fare-paying passengers and 
passengers traveling on a pass or under 
a license. The phrase ‘engaging in * * * 
aeronautic operations’ may signify one 
actively employed upon the particular 
trip, from whose employment the death 
resulted, But the addition of the words 
‘as a passenger or otherwise’ makes the 
phrase all-inclusive. It covers every 
one, whether an airplane employe, pilot, 
mechanic, or executive, whether a fare- 
paying passenger or one traveling on a 
pass or under a license, whose death 
results from his presence on a plane at 
the time of the accident.” 

The court pointed out that there are 
two lines of demarcation between the 
decisions on clauses in accident policies 
limiting or excluding coverage where 
death has resulted from an airplane ac- 
cident. 

(1) The words “participating as a 
passenger or otherwise in aeronautic 
activity,” or “participating as a passen- 
ger or otherwise in aeronautic expedi- 
tions,” cover a passenger in an airplane. 


(Continued on Page 15) 
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110 East 42nd Street 


LIFE REINSURANCE 





North American Reassurance Co. 
LAWRENCE M. CATHLES, President 


RNew Vork 17, N. V. 








Prudential Promotions 

The Prudential announces the follow- 
ing promotions: 

Orville E. Beal, CLU, who has been 
supervisor, has been made assistant sec- 
retary. He will be connected with the 
supervision of Industrial agencies. 

Division Manager Joseph F. Kiley be- 
comes supervisor of the Eastern group, 
and Charles J. Tiensch, II, who has 
been assistant division manager, be- 
comes manager of Division A. 








The Two Family Pictures 


One day a man proudly showed a visitor a picture of his fine 
family. “Let me draw you a very different picture,” said the 
visitor. “It may amaze you. How would your family support 
themselves through the years—without you to help them? 
This picture tells you. Here is your oldest boy about to enter _ 
college. Look—how their income drops off! And at the very 
instant they need more moncy.” “But,” the man told the 
visitor, “I had planned it all so carefully! Can I change this 
unfortunate picture?” “Yes, indeed!” replied the visitor, who 
was a life insurance agent. “But let’s not call it an unfortunate 
picture. It shows you the mistakes of the future—in time to 
correct them now. This ‘Analagraph’ picture is the luckiest one 
you may ever see. Since, from it, I can now draw you a 
changed picture. And a brighter one!” Again the man was 
amazed. This time, because he saw clearly the future he 


might readily provide. 


QUESTION: Which life insurance company analyzes and 
pictures a family’s future by the Analagraph? 


ANSWER: 





The Mutual Benefit 


Life Insurance Company 
Newark, New Jersey 


(FROM OUR SERIES OF ADVERTISEMENTS IN NATIONAL MAGAZINES) my 





Michigan Group Rules 
(Continued from Page 9) 


would be required to use “any balance 
or excess” for the benefit of the cer- 
tificate holders as a class, interpreted by 
the Department in a restrictive sense 
“and not so as to justify settlement by 
the policyholder through installation of 
facilities; delivery of merchandise or 
services, ‘or other indirection confusing 
the issue.” Several specifically permis- 
sible uses. are listed, namely: payment 
of part of the certificate holder’s con- 
tributions on “subsequent similar Group 
insurance”; application to premium pay- 
ments on some other form of Group 
cover; distribution to current certificate 
holders in cash, or “any other use agreed 
upon by a majority of the ceritficate 
holders” covered when the dividend be- 
came available. Clarifying this rule, it 
stated that it should not be construed 
as requiring an accounting by the policy- 
holder “to or for certificate holders,” 
particularly those leaving the Group, 
“nor to require any insurer to verify 
distribution of dividends or retroactive 
premium adjustments.” The _ insurer's 
liability would be fully discharged by 
payment to the policyholder of amounts 
due under the contract terms. The en- 
tire regulation, it is stated, represents 
a statement of position by the Depart- 
ment and might be modified in individual 
cases on the basis of showings made, 
Extraneous Inducements 

Relative to extraneous inducements, 
the Department would bar offers of 
benefits not included within the coverage 
in all negotiations for placing of Group 
contracts. The Department also would 
not countenance plans so formulated as 
to conceal identity of the insurer or 
confuse the insurance benefits with 
other claimed advantages. The insurer 
would not be allowed to organize or 
finance employes’ clubs or other similar 
organizations as an inducement to form- 
ing or enlarging the Group. Fraternal 
benefit societies’ normal activities would 
not be barred by these restrictions. 

In combined Group contracts covering 
several classes of hazards, it would be 
required that the insurer providing each 
benefit be clearly identified and “the 
description of insurance benefits shall 
not be commingled or confused.” 

Mr. Thompson and Commissioner Da- 
vid A. Forbes indicated that the pro- 
posed rules are chiefly designed to bring 
about uniformity of practice in the 
Group field and to eliminate unfair com- 
petitive methods. 


PAN-AMERICAN APPOINTMENT 


The Pan-American Life, New Orleans, 
announces the appointment of Price 
West as general agent in Nashville. Mr. 
West has been in the life insurance 
business for twenty-seven years, with 
the exception of a short period during 
which he was engaged in another busi- 
ness. He attended Vanderbilt Univer- 
sity. 
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‘he four sons of Jay R. Benton, presi- 
de: t, Boston Mutual Life, his son-in-law 
an’ Mrs. Benton are’ all actively en- 
ga ed in helping to win the war, either 
or he home front or in the battle zones, 
M.st outstanding of their records to 
dae is that of Lieutenant David Benton, 
A....F., the 23-year-old pilot son of Mr. 
Benton, who has already received two 
oa leaf clusters and the Air Medal for 
meritorious achievement in bombing 
raiis over Germany and German-occu- 
pied territory. He has also received a 
Presidential citation. 

Lieut. Benton is of the class of 1944 
at Harvard, from which university his 
father was graduated in 1908 He en- 
listed in the Army Air Corps in January, 
1943, received his wings at Carlsbad, 
New Mexico in March, 1944, and went 
abroad in June, 1944, 

Mr. Benton’s oldest son, John, is a 
lieutenant in the Field Artillery; his 
son, Peter, is a sergeant in the U. S. 
Marines, and his youngest son, Nicho- 
las, 18, is a senior at Phillips Exeter and 
upon graduation next Spring plans to 


enlist in the Navy. Mrs. Jay R. Benton, 
busily engaged at home, is in charge of 
the production of surgical dressings at 
the Boston Chapter of the American 
Red Cross, 

Finally, Mr. Benton’s son-in-law, Win- 
throp S. Jameson, Jr., is a Field Ar- 
tillery captain now “somewhere in the 
European combat zone.” 





The committee of life insurance com- 
pany executives, appointed to prepare 
a visual sales aid manual for the use 
of the Second Service Command in its 
recruiting program for the Women’s 
Army Corps, has completed its work 
and has been commended by Major Gen- 
eral J. A. Ulio, the Adjutant General’s 
Office. Writing to Ben Williams, direc- 
tor of training, Mutual Life of New 
York, who was chairman of the com- 
mittee, General Ulio said the “manual 
has been judged so effective for the 
purpose that it has been used as the 
basis for a visual sales aid manual pre- 
pared for the use of the entire WAC 
recruiting organization, nationally.” Be- 
sides Mr. Williams, those serving on the 
committee were Dudley Dowell vice 
president, New York Life; William P. 





Max Hancel Agency Leads 
The Max J. Hancel agency of Con- 
tinental American Life at 60 John 
Street, New York, was the _ leading 
for October 


production in both amount of insurance 
din first year premiums. Mr. Hancel 
fersonally led all managers of the 


company and brokers in new insurance 


d first year premiums for the month. 
Murray April, associate general agent 
the agency, led all field representa- 
‘s of the company in amount of ‘new 
surance placed during the year to 
te. Three members of the agency at- 
- membership in the 1944 Founders 
ub, 





BERKSHIRE’S LARGE GAINS 
\ssets of the Berkshire Life Insurance 

have increased to $81,018,000 as of 
“ptember 30, representing a -gain of 
397,000 since December 31, 1943.- -In- 
rance in force. reached. an_ all-time. 
zh of $248,654,000, an increase of $10,- 
),000 for the nine.months of 1944. New 
id-for life insurance for the first nine 
onths was $17,747,000, an increase of 
9% for the corresponding period. of 





LIEUT. DAVID BENTON, A.A.F. 





Worthington, vice president and super- 
intendent of agencies, Home Life; Ward 
Phelps, administrative assistant, Mutual 


Life of New York; Max C. Fisher, as- 


sistant secretary, Metropolitan Life; 
Clifton T. Little, Metropolitan Life; 
James Elton Bragg, general agent, 


Guardian Life; John H. Evans, mana- 
ger of sales planning division, Home 
Life; Frank B. Maher, manager of dis- 
trict agencies, John Hancock; Fels 
Hecht, agency assistant, Mutual Life of 
New York. ‘ 





Dr. Donald B. Armstrong, vice presi- 
dent, Metropolitan Life, has _ been 
elected vice president of the National 
Safety Council for home safety and 
will continue as chairman of the Coun- 
cil’s Home Safety Advisory Committee. 
Dr. Armstrong long has been a leader 
in the safety movement. He has served 
as president of the American Museum 
of Safety; vice president of the Greater 
New York Safety Council; chairman of 
the Committee on Prevention of Acci- 
dents, American Public Health Associa- 
tion; chairman, Committee on Safety 
Program, Technical Advisory Board, 
New York City Health Department. He 
also has been president of the National 
Health Council and president of the 
New York City Public Health Associa- 
tion. He is the author of the book, 
“What to Do Till the Doctor Comes.” 

Uncle Francis. 





Position Wanted 


Now treasurer and comptroller of 
insurance company. Many years di- 
versified experience in public and 
private accounting, including financial 
statements, statistics, cost accounting, 
budgets and tax work. Position de- 
sired is that of treasurer or comptroller 
of insurance company or other execu- 
tive accounting official. Good refer- 
ences. Minimum annual salary $7500. 
Box 1554, The Eastern Underwriter, 
41 Maiden Lane, New York 7, N. Y. 











LEAGUE OF LIFE WOMEN MEET 

Life insurance, banking and _ invest- 
ments, the three professions in which 
many women are now actively engaged, 
formed the topic for the recent meeting 
of the League of Life Insurance Women 
at the John Wanamaker Club-House, 


New York. Speakers included Helen 
Wolfshon, Helen Knox, manager, 
women’s department, Grand Central 


branch of the Chase National Bank and 
Jessie R. Muni, investment counsellor. 
Lillian L. Joseph, Home Life, presided. 





O: 


to: 





Fort Wayne 
Geared To Help Its Fieldmen : 


PROSPECTIVE 
GENERAL AGENTS 


“Do You Live in one of LNL’'s 
open territory towns or cities ?” 


F YOU do, and if you are ambitious for a General 
Agency of your own, right in your own home ter- 
ritory, we may be able to offer you the opportunity for 
which you are looking. 


Write in confidence for information on the terri- 
tory in which you live. We are, however, interested 
only if your present company is unable to satisfy your 


General Agency ambition in your home area. Write 


Agency Department 


THE LINCOLN NATIONAL LIFE 





COMPANY 


Indiana 
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Bankers Nat’! Event; 
$100,000,000 in Force 


COMPANY 17 YEARS OLD 





Dinner Attended by State Insurance 
Department Officials and by Mont- 
clair Municipal Leaders 


By WALLACE L. CLapp 


The Bankers National Life of Mont- 
clair, N. J., has reached and passed the 
$100,000,000 in force mark and it iS 
seventeen years old. President Ralph R. 
Lounsbury thought the double event 
worthy of a dinner meeting for home 
office employes as well as agents, and 
it was held at the Governor Clinton 
Hotel in New York City on Tuesday 
William J. 


and = superin- 


night. Toastmaster was 


Sieger, vice president 
tendent of agencies. 

“In comparison with the breath-taking 
and history-making events of World 
War II the event we celebrate is modest 
bevond definition,” President Lounsbury 
said. “To bring a private insurance com- 
pany from nothing more than an idea 
to an institution with $100,000,000 of in- 
surance in force in seventeen years, with 
a field and home office organization ade- 
quate to its needs, is not something to 
rank with the Seven Wonders of the 
World. To us, however, whose dreams, 
whose plans, whose ‘labor, sweat and 
tears’ have brought this thing about, 
the event is important. It is one of our 
dreams fulfilled—it is the sweet-odored 
balm applied to the cuts and bruises 
acquired in the struggle.” 


Praised by Montclair Public Men 

That President Lounsbury was not 
alone in his belief that the double event 
justified “a modest celebration” was at- 
tested by the presence at the dinner of 
kev men of the New Jersey Department 
of Banking and Insurance and_ official 
Montclair. Mayor George K. Batt of 
Montclair- and Town Commissioners 
Bavard H. Faulkner, Alan M. Hastings 
and William J. Minsch were present as 
was Commissioner Raymond D. Shep- 
ard, who is vice president and treasurer 
of the Bankers National Life. 

Montclair, with a population of close 
to 50,000, and home of dozens of insur- 
ance executives, is one of the most 
progressive of the suburban towns in 
the Greater New York area. It is proud 
of the Bankers National Life, which 
moved its home office there in 1935, and 
of its progress. 

Dr. Eugene A. Agger, New Jersey 
Commissioner of Banking and Insur- 
ance; Albert N. Guertin, that Depart- 
ment’s actuary, and Mayor Batt all had 
something to say about the importance 
and significance of a small, well-con- 
ducted life insurance company, built on 
such a foundation that consistent, steady 
growth ahead is assured. 

“You are part of Montclair and Mont- 
clair is part of you,” said the Mayor. 
“We cannot exaggerate the importance 
of small business. Small business is the 
keystone of community life. Keep on 
growing, and I know you will, but don’t 
multiply that $100,000,000 too fast or too 
much as something valuable which you 
now have might be lost.” 

The Bankers National Life of New 
Jersey commenced business on October 
5, 1927. On December 31 the Bankers 
National Life of Missouri (formerly 
Colorado) and Bankers National Life 
of Florida were merged into the Bank- 
ers National Life of New Jersey. Com- 
pany’s assets at end of 1944 will be ap- 
proximately $14,000,000. 

As Seen by State Insurance Department 

Dr. Agger called life insurance a 
miracle. He described the situation of 
a century ago when some of the com- 
panies, which became leading companies 
in the country, got their start. He felt 
that the Bankers National Life had 
done extremely well in seventeen years 
and he looked for it to have a-fine old 





RALPH R. LOUNSBURY 


age: One reason for the growth of life 
insurance companies has been that life 
insurance has established itself in the 
hearts of the American people. It has 
won that affection by performance. 

Actuary Guertin reminisced about the 
early days of the Bankers National. 
“You had your growing pains,” he said, 
“and you cured yourself of them.” He 
told of the difficulty in recent years of 
founding and establishing a life insur- 
ance company. In certain Eastern states 
it has been extremely difficult to launch 
such an enterprise for some years. In 
New Jersey, however, it is possible for 
such an accomplishment if “the new 
company is operated under proper and 
efficient administration. 

“We hope to see other small com- 
panies in New Jersey start and succeed 
as time goes on,” he emphasized. Mr. 
Guertin discussed the place which small 
business occupies in the economic sys- 
tem; in fact, the fact that small busi- 
ness has such an important place in our 
economic system is a successful test of 
that system. 

Leading Producers Introduced 

Toastmaster Sieger introduced Irving 
Victoroff, Jersey City, chairman of the 
Presidents Club; Samuel Schenker, 
Hartford, president, Masters Producers 
Club, and Abraham Goldstein, Hartford, 
head of the Connecticut agency which 
is the company’s largest; Harry J. 
Baker, Boston, production leader, and 
Marguerite Jacquinot, chairman, home 
office employes association, all of whom 
made short addresses. Mr. Victoroff said 
he had written a Group case of $1,500,- 
000 on Tuesday morning and proudly 
presented it at the dinner to Toastmas- 
ter Sieger “by way of starting you off 
on your second $100,000,000.” 

James M. Webb, vice president and 
claims manager, then presented ten and 
fifteen year service awards to the com- 
pany’s representatives. There were ten 
of these men and women who have been 
with the company fifteen years. 

President’s Talk 


Concluding speaker was Presidcit 
Lounsbury. After expressing the com- 
pany’s thanks to the guests from the 
State Insurance Department and from 
the official life of Montclair for their 
presence at the dinner President Louns- 
bury discussed the progress of the 
Bankers National Life and told of the 
obligations of the management to the 


public, the agency force, the home office ¢ 


employes, the stockholders and_ the 
community. 

In offering his opinion as to what 
makes for successful management, some 
points President Lounsbury made in 
brief were that the company should be 
economic and efficient in its operations 
and in safety of investments; most have 
an able board of directors in sympathy 
with what the company is seeking to 
accomplish; must satisfy State Insur- 
ance Department requirements as to 
manner tn which company is adminis- 





Bankers National Ready 
With 6 A. & H. Policies 


COVER FOR ACCIDENTAL B. I. 





R. P. Diffenbaugh Announces Debut of 
Company in New Field; Hospital 
Contract in Sales Kit 





R. P. Diffenbaugh, manager of the 
newly-created A. & H. department of 
the Bankers National Life of Montclair, 
N. J., announced this week that a kit of 
six disability policies is being placed in 
the hands of life insurance producers of 
the company. This marks the debut of 
3ankers National in the A. & H. field, 
and Mr. Diffenbaugh points out that 
the new policies have been designed “to 
appeal to the wide field of accident and 
health prospects”; that coverage is avail- 
able for practically everyone regardless 
of age, sex or occupation. Salient fea- 
tures of the new contracts which were 
explained to agents this week, include 
the following: 

On all of Bankers National A. & H. 
policies, the insuring clause provides 
coverage for disability received through 
accidental bodily injuries rather than as 
the result of accidental means. 

As an inducement to policyholders to 
pay their premiums on an annual basis 
rather than charging an individual one- 
half of the annual premium for the semi- 
annual premium and one-fourth of the 
annual premium for the quarterly pre- 
mium, the company has inserted a pro- 
vision in the six new policies providing 
for an increase in disability benefits to 
105% of the amount otherwise payable 
for individuals who pay their premiums 
on an annual basis. 

In answer to field requests, a hospital 
policy is available, sold with or without 
surgical coverage, for individual men, 
women and children from the ages of 
5 through 59 years. 

Also included in the kit is an accident 
monthly income policy and'an A. & H. 
monthly income policy that can be 
issued to employed men and women in 


Classes A through H, on either the oc. ii- 
pational or non-occupational basis. A 
rider providing blanket medical re .)- 
bursement of all expenses incurred as 
the result of an accident as well a: a 
rider furnishing a daily hospital ben. ‘it 
and surgical operation schedule for «'¢|:- 
ness can be added to these polics. 
Thus, the coverage is tailor-made {o 
satisfy individual requirements. 
Policies for Preferred Risks 

For preferred employed risks, Clas:es 
A through D, there are three spe::al 
policies—Superior Accident, Supe:ior 
Accident and Health, and Accident !°x- 
pense. 

The Superior Accident Policy pro- 
vides indemnity, on the weekly basis, for 
total disability as long as policyholder 
is unable to work—even for life; two- 
fifths of the weekly indemnity is payalle 
for partial disability for 26 weeks. This 
policy also provides blanket medical re- 
imbursement, dismemberment benefits, 
double indemnity, scheduled air travel 
coverage, and identification benefits. 

The Superior Accident and Health 
Policy provides the same accident coy- 
erage as the Superior Accident Policy. 
The health portion of the policy provides 
weekly income from the fifteenth day of 
disability for a maximum period of 52 
weeks—confinement is not required. An 
optional rider is available providing 
daily hospitalization and a schedule of 
surgical operations- for sickness at a 
slight additional premium. 

The Accident Expense Policy is de- 
signed to appeal to housewives, children 
and other unemployed persons. It pro- 
vides medical reimbursement of all ex- 
penses, whether confined to a hospital 
or not, up to a minimum amount of 
$500 or a maximum amount of $2,000, 
together with dismemberment benefits 
to $5,000, special accident optional in- 
demnities to $162, scheduled air travel 
coverage and identification benefits. For 
individuals in very hazardous occupa- 
tions, and who could not qualify for this 
coverage, the company has a non-occu- 
pational rider that can be attached to 
this policy which provides that the in- 
dividual will have full coverage at. all 
times except while he is employed. 





tered and cooperate with the Depart- 
ment in every way; must so conduct 
itself in the community where the home 
office is located as to be a welcome 
member of that community; must have 
employes who are conscientious, reliable 
and cooperative, agents who have public 
service uppermost in mind. Finally, its 
operations must be on a plane which 
meets the standards which the press 
believe should be maintained and thus 
result in the press wanting to be help- 
ful to the company. 

Dinner committee in charge of this 
affair consisted of E. H. Hardebeck, 
chairman; Ralph R. Lounsbury, Ray- 
mond D. Shepard, H. Carlyle Freeman, 
Mrs. Charlotte Pfeifer and Miss Evelyn 
Rolf. 





PRU WAR FUND CONTRIBUTIONS 


Members of the home office staff of 
The Prudential have exceeded the quota 
set for them in the United War Fund 
campaign, with contributions of 102%.. 
Forty of the company’s ninety-five de- 
partments have equalled or exceeded 
the respective amounts set as their ob- 
jectives and 99% of the staff has re- 
sponded to the appeal. The total con- 
tribution is $100,949, of which $68,238 is 
marked for the War Fund and Com- 
munity Chest, while $32,711 goes to the 
American Red Cross. Eight thousand 
three hundred and fourteen employes 
participated. 





NEW CONFERENCE DIRECTORY 


The 1944-45 directory of the Health & 
Accident Underwriters Conference, re- 
leased by Managing Director Harold R. 
Gordon, shows a total of 128 active mem- 
bers, including fifty-eight life companies, 
thirty-seven accident and health only 
companies, twenty-eight multiple-line 
casualty companies, two hospital only 
companies and three fraternals. 


OHIO STATE LIFE GAINS 





President Adams Reports Insurance in 
Force Totals $131,567,793; New 
Business Premiums Up 30% 
Claris Adams, president, Ohio State 
Life, reported that as of September 30 
insurance in force amounted to $131,567,- 
793 and the gain in insurance in force 
for the first three quarters of the year 
was $6,283,692. The increase in pre- 
miums on new business written durifg 
the first three quarters of the year 
amounted to more than 30%. Admitted 
assets of the company as of September 
30 totaled $31,221,544. Total capital, sur- 
plus and contingency funds for the pro- 
tection of policyholders now stands at 
$3,178,907. Assets of the company in 
the first three quarters of the year in- 

creased $2,280,153. 

Beneficiaries of policyholders in the 
Ohio State Life who gave up their lives 
in the service will receive approximately 
$75,000, fifty claims having been filed. 
Of these, twenty-seven by number and 
$45,370 in amount were incurred in the 
last three months. 

During the last nine months the Ohio 
State Life established new general agen- 
cies in northwestern Indiana with offices 
in Lafayette and northeastern Indian 
with offices in Muncie. The home offic 
agency, of which R. G. Leuzinger 
manager, leads all the agencies of thi 
company throughout the United State 
in the volume of insurance written so 
far this year.- The Cincinnati agency i: 
second. 


WITH PRUDENTIAL 30 YEARS 

Thirty years of service were con 
pleted recently by Edward J. Breme: 
superintendent of the Elmira, N. Y 
office of The Prudential. Mr. Breme 
began his Prudential career as an agen 
in Jamestown; N. Y., in 1914. He wa 
made assistant superintendent in 191: 
and superintendent in 1930. 
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CLU’s Hear H. W. Jones 


Harry W. Jones, assistant mathema- 
tician of the Mutual Benefit Life, New- 
ark, addressed the New York Chapter 
: Chartered Life Underwriters, Wed- 
nesday at the Hotel Martinique. Mr. 
Tones has been with the Mutual Benefit 
since 1923, when he became a member 
i the company’s mathematical depart- 
sent. He was appointed an officer in 
1934. 





i'ngaging in Aeronautics 
(Continued from Page 12) 


Row v. Travelers, 95 N. J. Law, 533, 112 
\. 859; Pittman v. Lamar Life, 17 F. 
(2d) 370 (7th C. C. A.); Gibbs v. Equit- 
able Life, 256 N. Y. 208, 176 N. E. 144; 
Head v. New York Life, 43 F. (2d) 517 
(10th C. C. A.); First National Bank of 
Chattanooga v. Phoenix Mutual Life, 62 
I, (2d) 681 (6th C. C. A.). 

(2) The words “engaged in aviation or 
aeronautics,” “engaged in aeronautic op- 
erations,” “engaged in aeronautic activ- 
“engaged in aeronautic ex- 
peditions,” do not cover the ordinary 
passenger in an airplane. Benefit Ass’n 
of Railway Employes v. ty 175 
Ark. 565, 299 S. W. 995, 57 A. L. R. 622; 
Masonic Accident v. Jackson, 200 Ind. 
472, 164 N. E. 628, 61 A. L. R. 840; Gits 
v. New York Life, 32 F. (2d) 7 (7th 
C. Gay. 

Only Goldsmith v. New York Life, 69 
F. (2d) 273 (8th C. C. A.) (reviewing 
the cases) and Providence Trust Co. v. 
Equitable Life, 316 Pa. 121, 172 Att. 701, 
contain the exact phrase here involved. 
In the Goldsmith case a recovery was 
denied by a divided court. -In the Provi- 
dence Trust case recovery was permit- 
ted. 

Judgment for defendant by the Fed- 
eral District Court for western Ken- 
tucky was affirmed. 


ity,’ or 


“Participating in Aviation” Exception in 
Accident Policies 
In an action on a policy excepting 
“the result of participation in aviation,” 
the New Mexico Supreme Court holds, 
Sneddon v. Massachusetts Protective 
Ass’n. Inc, 39 Pac. (2d) 1023, that a 
casual invited passenger in an airplane 
is participating in aviation or aero- 
nautics, within the exception. 
The court held that the weight of 


authority is against the plaintiff's con- ° 


tention (to which it cited cases an- 
notated in 69 A. L. R. 331) that there 
is no real distinction between the term 
“engaged in aviation” and “participating 
in aviation.” The court cited Head v. 
New York Life, 43 F. (2d.) 517, review- 
ing the authorities; and First Nat. Bank 
v. Phoenix Mutual Life, 62 F. (2d.) 681, 
and quoted Peters v. Prudential, 133 
Misc. 780, 233 N. Y. S. 502, where the 
court, in distinguishing between “en- 
gaged” and “participate,” said: “If it 
was intended to except occasional rides 
in an airplane by a. passenger, the 
author of the language should have em- 
ployed some other expression, such as 
‘participating in’ used in Bew v. Travel- 
ers,95 N. J. Law, 533, Travelers v. Peake, 
82 Fla. 128, and Meredith v. Business 
Men’s Acc. Ass’n, 213 Mo. App. 
‘ot having done so, the expression ‘en- 
“aged in aviation’ should be given its 
rdinary meaning and the impression 
hat would be made upon the mind in 
reading the clause. The word ‘engaged,’ 
is thus employed, gives the impression 
hat it means ‘something more than oc- 
asional participation.’” The court held 
that “flying ‘in an airplane is participat- 
ng in aviation or aeronautics.” 
In Mutual Benefit Health & Accident 
\ss’n_ v. Bowman, Dec. 10, 1938, 99 F. 
'd 856, the Fourth Circuit Court of Ap- 
eals took a contrary view, and - 
Massachusetts Protective Ass’n. Inc., 
Bagersdorfer, June 28, 1939, 105 F. 2d 
95, 597, citing the various cases pro and 
‘on, gave its opinion that the later cases 
including the Bowman case) “reflect a 
changing attitude toward aviation, due 
no doubt to the marvelous , Progress 
made in the art of flying * * *” 


Aetna Dividends Unchanged 


Aetna Life will continue the present 
dividend scale for dividends payable 
next year, President Morgan B. Brain- 
ard has announced. The rate of interest 
to be allowed in the participating de- 
partment on the proceeds of policies 
left with the company for all payments 
falling due in 1945 and to be allowed 
on dividend accumulations will be 3% 
except where a higher rate is guaran- 
teed. The same rate of interest of 3% 
will be paid in the non-participating de- 
partment on funds held by the company 
except where a higher rate has been 
guaranteed. 


Warren Rehman in Boston 
With Fairfield & Ellis 


Warren R. Rehman, formerly Eastern 
superintendent of A. & H. underwriting 
for the Continental Casualty, is now in 
Boston as head of the newly-opened A. 
& H. department of Fairfield & Ellis, 
one of the largest agencies in the city. 
This agency was recently appointed 
general agents of the Continental for A. 
& H. lines. 

This is Mr. Rehman’s twentieth an- 
niversary year in the business, fourteen 
of which he spent with the New York 
office of United States F. & G. and the 
past six with Continental Casualty. 


DANA BEARDSLEE DEAD 
Former Head of Publications Division, 
Pacific Coast Office, Metropolitan 
Life; Was Fifty-four 

Dana Beardslee, head of the publica- 
tions division in the Pacific Coast head 
offices of the Metropolitan Life since 
1929, died at his home in San Mateo, 
California, last week from a heart ail- 
ment. He was fifty-four years old. A 
native of Battle Creek, Mr. Beardslee 
joined the home office publications divi- 
sion of the company in 1927 after a 
long career in the daily newspaper field. 


He is survived by his widow, Mrs. 
Margaret Beardslee. 





When they become prospects 
for more life insurance... 





they'll remember New England Mutual! 
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From an enlisted man: 


“Please allow me to compliment you on the high character of your 
advertisement. I'm sure that the simple, straightforward way in 
which you presented the facts about N.S.L.I. will convince a lot of 
service men and reflect in a substantial increase in goodwill towards 


your company.” 


From an Army life insurance officer: 


“Your name at the bottom of a N.S.L.1. ‘plug’ carries so much 


more weight than just another poster.” 


Urging every 
the full $10,000" 


brought friendly and grateful comment from civil- 


its message. 





O YOU recall seeing this ad in the spring and 
summer of 1943? It appeared in Life, Time, 


Newsweek and Saturday Evening Post at a time 
when the National Service Life Insurance program 
very much needed a boost. 


man in the armed forces to ‘‘buy 


of Government insurance, it 


ians and service men alike. 


Life insurance officers at induction centres, army 
posts, and naval stations throughout the nation, 
requested 25,000 reprints to place on bulletin 
boards, where millions of men read, and heeded, 


Several hundred thousand copies of the folder, 
‘*What The Service Man Should Do About His Life 
Insurance’’, offered in the ad, were distributed 
through military channels in addition to those 
asked for by individuals, often by V-mail. 


The following typical letters show why they'll 
remember New England Mutual : 


4 & 
occasions I have heard the ‘jeeps’ ‘say —¥* If my company says it's OK, 


I'll take the,ten thousand of GI insurance.’ "” 


From an Air Corps major, overseas: 
‘Believe me, sir, we who have seen this insurance in action, some 
times less than twenty-four hours after the application has been signed, 


are deeply appreciative of the New England's kindness in publishing 
such a message in the-leading periodicals.” 


From one of our-agents: 


“I received a great many compliments from laymen as well as in- 


From another Army life insurance officer: 
“Your ad has proved of valuable assistance in promoting N.S.L.1. 
to the new soldiers being processed at this Reception Center. On several 


surance men, One told me, ‘I know now why you have been with the New 
England Mutual so many years. I read their advertisement and it 


shows that they are a great and i copay. 


New England Mutual 


Ly Insurance Company 








George Willard Smith, President 





—Agencies:in Principal Cities Coast-te-Goast- ——--——— 


The First Mutual Life Insurance Company Chartered in America 1835 
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Guardian Plans for 
Returning Servicemen 


OUTLINES POST-WAR PROGRAM 





Place in Company’s Future Assured by 
President McLain and Vice 
President Cameron 





In a message mailed to all Guardian 
Life field representatives in the armed 
forces, James A McLain, president, has 
announced definite plans looking toward 
their speedy return to their life insur- 
ance careers and toward growth within 
their home communities. Simultaneously 
John L. Cameron, vice president, has 
sent to all Guardian employes in service 
a similar letter assuring them of a wel- 
come upon their return and a place in 
the building of the company’s future 
plans. 

These two letters are a further step 
in the Guardian’s policy of keeping in 
touch with its men and women in serv- 
ice and are an outcome of several 
month’s consideration of its post-war 
program for the field and the home 
office employes. The company has al- 
ready in preparation a course of ad- 
vanced training not only for those re- 
turning to civilian life but also for those 
at present actively engaged in life in- 
surance at home, who wish to improve 
their knowledge and sales technique. 





MASS. PROTECTIVE SECRETARY 





L. G. Hodgkins Retires From Three 
Companies; Joseph C. Molder Elected 
Secretary, Succeeding Him 
Lemuel G. Hodgkins, secretary of the 
Massachusetts Protective Association, 
Inc., the Massachusetts Protective Life 
Assurance Co. and the Paul Revere Life 
Insurance Co., with home offices at 
Worcester, Mass., will retire December 
1, according to announcement by the 
respective companies. Mr. Hodgkins was 
elected secretary in 1918, having pre- 
viously been Deputy Insurance Commis- 
sioner for Massachusetts, and later sec- 
retary and manager of the National 
Automobile Conference. He was edu- 
cated at Worcester Academy and Dart- 

mouth College, class of 1900. 

Joseph C. Molder, assistant secretary 
of the three companies, has been elected 
secretary to succeed Mr. Hodgkins. Mr. 
Molder is a native of Georgia; graduate 
of the Naval Academy at Annapolis, and 
Harvard School of Business Adminis- 
tration. He has been with the Massa- 
chusetts Protective Association, Inc., 
since 1929, 


Commissioners Chicago Meeting 


(Continued from Page 1) 


ness of insurance is in the public inter- 
est, and that silence on the part of the 
Congress shall not be construed to im- 
pose any barrier to the regulation of 
such business by the several states. 

“Sec. 2. (a) The business of insurance, 
and every person engaged therein, shall 
be subject to the laws of the respective 
states which relate to the regulation of 
such business and which impose fees or 
taxes thereon. 


“(b) No act of Congress shall be con- 
strued to invalidate, impair or super- 
sede any law enacted by any state for 
the purpose of regulating the business 
of insurance, or which imposes a fee or 
tax upon such business, unless such act 
specifically so provides. 

“Sec. 3. Nothing contained in the 
Federal Trade Commission Act, as 
amended, or the Act of June 19, 1936, 
known as the Robinson-Patman Anti- 
Discrimination Act, shall apply to the 
business of insurance or to acts in the 
conduct of that business. 


July 1, 1948, Breathing Spell 


“Sec. 4. (a) Until July 1, 1948, the 
Act of July 2, 1890, as amended, known 
as the Sherman Act, and the Act of 
October 15, 1914, as amended, known as 
the Clayton Act, shall not apply to the 
business of insurance, or to acts in the 
conduct of such business. 

“(b) On and after July 1, 1948, the 
said Sherman Act shall not apply (1) to 
any agreement or concerted or coopera- 
tive action which prescribes the use of 
rates for insurance, insurance policy or 
bond forms or underwriting rules or 
plans if such rates, forms, rules or plans 
are required, by the law of the state 
in which they are to be used, either to 
be approved by the supervisory official 
or agency of such state having author- 
ity with respect thereto, or to be filed 
subject to disapproval by such official or 
agency; (2) to the use of any such 
rates, forms, rules or plans which have 
been so approved or filed; (3) to any co- 
operative or joint service, adjustment, 
investigation, or inspection agreement 
relating to insurance, or to acts under 
such agreements; (4) to any agreement 
or concerted or cooperative action 
among two or more insurers to insure, 
reinsure or otherwise apportion the 
risks taken by the parties to such agree- 
ment or any of them, or to issue policies 
or bonds with joint or several liability ; 
(5) to any agreement or concerted or 
cooperative action with respect to the 
payment of insurance agents’ or brokers’ 
commissions; (6) to any agreement or 


concerted or cooperative action with 
respect to the collection and use of 
statistics; or with respect to policy or 
bond forms; or (7) to any agreement or 
concerted or cooperative action provid- 
ing for the cooperative making of in- 
surance rates, rules or plans, if such 
agreement does not require the use of 
such rates, rules or plans. 


Boycott, Coercion and Intimidation 
Paragraph 


“(c) Nothing contained in this sec- 
tion shall render the said Sherman Act 
inapplicable to any act of boycott, co- 
ercion or intimidation. 

“Sec. 5. Nothing contained in this act 
shall be construed to affect in any man- 
ner the application to the business of 
insurance of the National Labor Rela- 


tions Act, as amended, or the Fair 
Labor Standards Act of 1938, as 
amended. 


“Sec. 6. As used in this act, the term 
‘state’ includes the several states, Alaska. 
Hawaii, Puerto Rico and the District of 
Columbia. 

“Sec. 7. If any provision of this act, 
or the application of such provision to 
any person or circumstances, shall be 
held invalid, the remainder of the act, 
and the application of such provision to 
persons or circumstances other than 
those as to which it is held invalid, shall 
not be affected thereby.” 


Sullivan-Goodale Draft Suggestion 


The first of the draft material con- 
sidered by the Commissioners at the 
Edgewater Beach meeting was the fol- 
lowing submitted by Joseph D. Sullivan 
and Charles F. Goodale of the American 
Mutual Liability of Boston, with refer- 
ence to the Sherman Act: 

“Sec. ——. Until July 1. 1947 the Act 
of July 2, 1890, as amended, known as 
the Sherman Act, shall not apply to the 
business of insurance or to acts in the 
conduct thereof. 

“This said Sherman Act shall not ap- 
ply to anv contract or agreement pre- 
scribing the use or to the use under 
such contract or agreement, or rates for 
insurance, insurance policy forms or un- 
derwriting rules or plans, if such rates, 
forms, rules or plans are required, by 
the law of the state, district or territory 
in the United States by which they are 
to be used, to be approved or to be filed 
subject to disapproval by the official or 
agency of such state, district or territory 
having authority with respect thereto; 

“Nor shall the said Sherman Act ap- 
ply to any cooperative service, adjust- 
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ment or inspection agreement, to any 
agreement respecting the payment of 


agents or brokers commissions, to «vy 
agreement as to the collection of stajis- 
tics, or to any contract or agreem: it 
providing for the cooperative making »f 
insurance rates, forms, rules or plans jf 
such contract or agreement does not »- 
quire the use of such rates, forms, ri «s 
or plans. 

“Nothing contained in this sect:on 
shall render the said Sherman Act -5- 
applicable to any act of boycott or 4- 
timidation. 

“Comment. In the event there are «.1- 
ditional ‘nefarious’ practices which shoiil 
not be within the suspension ticy 
should be named and added to the last 
sentence. If there are additional prac- 
tices carried in combination which «are 
in restraint of trade or practices which 
may be regarded as monopolistic, |: 
which are in the public interest, they 
should be named and added to the group 
of exempt activities.” 


Henry Moser Drafts Suggestion 


Henry Moser, counsel for the All States 
Insurance Co., gave to the Commis- 
sioners this draft covering the operation 
of the anti-monopoly acts: 

“The provisions of the Act of July 2, 
1890, as amended, known as the Sher- 
man Act, and the Act of October 15, 
1914, as amended, known as the Clay- 
ton Act, shall not apply with respect to 
any reasonable cooperative agreements 
entered into, or any reasonable con- 
certed action had between two or more 
insurance companies relating to rates, 
rating methods, commissions, premiums, 
policy forms or provisions, inspection of 
risks, payment or settlement of claims 
for loss, or the making of rules affecting 
factors entering into the cost of insur- 
ance or the character of insurance coy- 
erage. Any cooperative agreement or 
concerted action for any of the purposes 
above sét forth shall be deemed reason- 
able within the provisions of this act, 
unless such agreement or action shall 
provide for or result in any act of boy- 
cotting, intimidation, or coercion of any 
one not a party to such agreement or 
action.” 


N. B. Maddox Tells Benefits 
In Trust-Agent Team Work 


‘The life insurance producer and the 
trust man find many advantages in 
working together as a team as pointed 
out by N. Baxter Maddox, vice president 
and trust officer of First National Bank 
of Atlanta, speaking before the Trust 
Division of the American Bankers Asso- 
ciation at Chicago Friday of last week. 
Mr. Maddox, who holds the CLU desig- 
nation, was formerly general agent for 
Connecticut Mutual at Atlanta. 

Drawing from actual experience Mr. 
Maddox told several instances how the 
life insurance producer and the trus! 
man cooperated to their mutual advan- 
tage. “To use this powerful sales aid 
and to receive benefit from each other,” 
he said, “the team idea is the natura! 
solution in securing additional new busi 
ness. This'is particularly true with th: 
life underwriter and the trust man be 
cause they usually serve the same cus 
tomers and are working along the sam« 
lines toward a common goal to serve <‘ 
human need with the same sense 0 
trusteeship. 

“Life underwriters and trust men ar 
both engaged in the process of estat: 
creation, estate conservation; and estat 
administration for the same customers 
and, therefore, should be mutually help 
ful to each other if they would be mos 
helpful to their customers. Under prope’ 
estate planning, life underwriters analyz: 
estates to determine insurance needs 
whereas trust men analyze estates to de 
termine trust needs and, therefore, th 
cooperative effort of both must be pre 
dicated upon -a sincere belief each ir 
the other if the job is to be properly 
done.” 
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New Insurance Lineup 
In N. Y. Legislature 


¢LECTION COMMITTEE SHIFTS 


Question Who Will Succeed Hampton 
1s Senate Committee Chairman; New 
Chairman Also for Assembly 


By Don Holbrook 


\lbany, Nov. 15—There will be a new 
airman of the Senate insurance com- 
‘ttee in the New York State Legis- 
ture of 1945. The defeat of Senator 
illiam H. Hampton in the election 
eates a vacancy in the chairmanship 
that committee. The Senate continues 
:epublican and under the legislative re- 
oportionment which went into effect 
the elections this year, the Senate 
is fifty-six instead of the fifty-one 
members it had had for more than 
enty-five years. The 1945 Senate will 
le composed of thirty-five Republicans 
and twenty-one Democrats. 

\t present there are thirty standing 
ommittees in the Senate, and each Sen- 
ator of the majority party is chairman 
of one committee. The present Senate 

composed of thirty-one Republicans 
and thirty Democrats, the temporary 

President of the Senate and Majority 
Floor leader being chairman of an addi- 
tional committee, called the Committee 
on Rules. It is doubtful if the Senate 
will increase the number of committees 
to enable each of the thirty-five Repub- 
lican members of the newly elected 
Senate to be chairman of one committee. 

In all probabilities Benjamin F. Fein- 
herg of Plattsburg will be chosen to 
again be the temporary president and 
Republican floor leader of the upper 
house. Of course this might be upset 
by the newly elected Senators when 
they caucus for organization of the 
Senate next January. But this much 
seems certain that with the number of 
conmnittees less than the number of Re- 
publican members that no one member 
vill be asked to be chairman of more 
than one committee. 

Next in line on the insurance com- 
mittee of the Senate to Senator Hamp- 
ton is Earle S. Warner of Phelps, New 
York, and is customary by years of 
legislative procedure to promote the 
members serving on committecs on 
the basis of rank when a_ vacancy 
oceu-s, but Senator Warner is chair- 
main of the judiciary committee, to 
which committee nearly 25% of all b'lls 
introduced, outside of appropriation 
measures, are referred, and Senator 
Warner might not wish to surrender 
the chairmanship of the judiciary com- 
mitiee, to be promoted to the chairman- 
hin of the insurance committee. 

Next in line after Senator Warner is 
iny W. Williamson of Westchester 
unty, but Senator Williamson is an 
is been for many years chairman of 
lie Senate committee on banks. 

The third member in line for succes- 
ion is Frederic R. Coudert, Jr., of New 
York City, but Senator Coudert is now 





chairman of the committee on affairs of 
the city of New York. 


Of course the selection of members 
nd chairmen of the new committees of 
e Senate will be entirely in the hands 

the new temporary president and 
iaority leader of the Senate, but in 
clecting committee chairmen and mem- 
rs of the various committees, if legis- 
tive precedent is to be followed, he 
ill be governed to a certain extent by 
hat assignments the members them- 
‘Ives desire. So that as the situation 
ppears now, it is difficult to predict 
hat Senator will be chosen to head the 
inortant insurance committee. 

lhe Assembly will also have a new 
lairman of its insurance committee, as 
ussell Wright of Watertown did not 
ek re-election this year. His logical 
iccessor would be Harry A. Reoux, of 
Varren county, but Mr. Reoux is chair- 
ian of the Assembly judiciary commit- 
ce. The second in line for this chair- 
nanship would be William MacKensie 
't Allégany county, who is at the pres- 


ent time chairman of the committee on 
civil service and pensions. He might 
consider it a promotion to become 
chairman of the insurance committee. 
The lower house of the Legislature 
will be Republican by an increase in its 
majority and here the speaker of the 
Assembly will appoint the membership 
of the various committees when the 
Legislature organizes next January. 





KEYSTONE ADVERTISERS MEET 

Keystone Advertisers, the Philadel- 
phia members of the Life Advertisers 
Association, devoted their October 
meeting to a discussion of the program of 
the recent annual conference of the as- 
sociation. Sumner Davis, Provident Mu- 
tual, Evelyn Schuler, Penn Mutual, 
Elizabeth Roulston, Presbyterian Minis- 
ters’ Fund and Mary Barber, Penn Mu- 
tual, each reported on one session of 
the convention. 
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FRANKLIN LIFE APPOINTMENTS 

Charles E. Becker, president, Franklin 
Life, Springfield, Ill., has announced the 
election to the company’s board of di- 
rectors of ’, Whaley, director of 
agencies; R. A. Frederick, secretary, 
and T. Leeming, senior member of the 
law firm of Eckert & Leeming, Chicago, 
associate general counsel of the com- 
pany. 

The election of Louis F. Gillespie of 
the law firm of Gillespie, Burke & Gil- 
lespie, Springfield, as general counsel of 
the company was announced last week. 
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THE EXTRA man IN YOUR ORGANIZATION 


Ir the fast moving insurance business today situations calling for factual 

information arise quickly, must be settled quickly. It is at such times 
that brokers find Connecticut General’s “fact knowing” service of real 
dollars and cents value in their operations. 


Connecticut General representatives are part of an organization thoroughly 
experienced in handling all forms of*personal insurance, Group insurance, 
Pension Trust and Business insurance plans. Because Connecticut General 
offers all types of contracts for these various forms of protection, Connecti- 
cut General service is not only flexible but unbiased. 
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Prudential Promotions 
(Continued from Page 3) 


he joined The Prudential as a clerk in 
Division B in its audit section, his work 
being on records of Industrial agents, 
most of whom in the division were from 
Brooklyn and Long Island. Later, he 
was a clerk in other divisions where the 
work was in connection with records of 
Industrial agents from New Jersey and 
Pennsylvania. In 1909 he became a spe- 
cial clerk in Division K, which had to 
do largely with Pennsylvania Industrial 
agents, and later became _ supervising 
clerk of that division. In March, 1920, 
he became assistant manager of Division 
L, the agents in that division being from 
Missouri, Oklahoma, Nebraska, Kansas 
and lowa. Duties as assistant manager 
consisted largely of keeping in close 
touch with the production achievements 
of agents. 

In January, 1927, when George H. 
Chace, who had been secretary to the 
president of the company, became an 
officer of the company and was later 
transferred to the Ordinary agencies 
division, Mr. Potter succeeded him in 
that position. Mr. Potter actively as- 
sisted the president in all the details 
of his busy office and got to know per- 
sonally almost the entire Prudential 
organization. On January 1, 1931, he 
became assistant to the president in 
which position he had broader interests 
in general home office activities. On 
January 1, 1938, he was elected second 
vice president. 

Civic and Other Activities 

Mr. Potter is a trustee and vice presi- 
dent of Marcus Ward Home, Maple- 
wood, N. J.; a trustee of Protestant 
Foster Home, Newark, N. J.; a director 
in James Savings & Loan Association 
of Madison, N. J., which city is his home. 
He is a national councillor of Newark 
Chamber of Commerce; vice chairman 
of U. S. Treasury War Finance Com- 
mittee of New Jersey; and is a member 
of Essex Club and Down Town Club of 
Newark and of Newark Museum; New 
Jersey Historical Society; Madison 
Lodge, No. -93; Madison Presbyterian 
Church. He is a former member of 
Harding Township Board of Education. 


ERIC A. SLEITH’S NEW POST 








Commonwealth Life Field Supervisor 
Named Agency Secretary of Indus- 
trial Agency Department 

Eric A. Sleith, field supervisor, Com- 
monwealth Life, has been appointed 
agency secretary of the Industrial agen- 
cy department, according to an an- 
nouncement by W. Almon Lonsford, di- 
rector of agencies. The position of agen- 
cy secretary in the Industrial depart- 
ment is a newly created post, 

Mr. Sleith will serve as chief assistant 
to Mr. Lonsford and to J. L. Conner 
and J. T. Ruby, division managers. In 
addition, he will assume other responsi- 
bilities in the department, including sales 
promotion and office management, 

Mr. Sleith first became associated with 
Commonwealth as an agent in 1936. He 
was promoted to assistant manager and 
then to field supervisor, which position 
he held at the time of his enlistment in 
the Army Air Corps War Training Serv- 
ice Program in 1942. He was recently 
honorably discharged from the service. 
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VOLUNTARY MEDICAL CARE 
PLANS 

With a panel composed of people who 
view the question of better medical care 
for the people of the nation largely 
from the aspects of social import and 
humanitarianism, it is significant that at 
the forum conducted last week by the 
insurance section and the drug, chemi- 
cal and allied trades section of the New 
York Board of Trade, not one voice 
was raised on behalf of any regimented, 
compulsory scheme of Governmental 
medical care insurance. 

On the contrary, the purport of each 
speaker was the necessity for bringing 
better medical care to the people from 
the largest cities to isolated rural com- 
munities through planning, based on 
private initiative, experimentation and 
research. It was agreed that the alterna- 
tive to private initiative in this instance 
is Governmental procedure and the ac- 
cent throughout the meeting was on 
voluntary advancement as opposed to a 
regimented program. 

Dr. Eveline M. Burns of Bryn Mawr 
College, who opened the forum, stressed 
her conviction that this problem with 
its broad social implications, must be 
handled through planning but that not 
one plan evolved would be sufficient ; that 
it will take a number of supplementary 
plans to handle so vast an enterprise. 
Other speakers echoed that conclusion. 

So it was that spokesmen represent- 
ing industry, medical profession, insur- 
ance, public health services, Blue Cross 
and Mayor LaGuardia’s new health pro- 
gram for New York City, did not under- 
take to exploit one plan against an- 
other, but each offered his program as 
an integrated part of the entire under- 
taking to bring adequate medical care 
to the people through free and unhibited 
sources without Governmental coercion. 

Louis H. Pink, former New York 
Superintendent of Insurance and now 
president of the Associated Hospital 
Service of New York, speaking on the 
Blue Cross plans, summed up the core 
of the points of view of the several 
speakers, “to prove that a voluntary 
plan can work without Federal or state 
control.” 





BAY STATE REPORT AGAINST 
COMPULSORY SICK BENEFITS 
After months of careful study into the 

question of whether or not a plan of 

compulsory sickness benefits is needed 
or desirable at this time for the work- 
ing people of the Commonwealth of 


Massachusetts, the State Advisory 
Council of the Division of Employment 
Security, has turned in a report to the 
State Senate that will be heartily wel- 
comed by the accident and health insur- 
ance fraternity. This is because the 
council in recommending a continuing 
study of the situation, decided that there 
is not a pressing need or urgency for 
governmental compulsion in Massachu- 
setts at this time to meet the costs of 
unusual or prolonged illness, especially 
in view of the marked growth and trend 
of development along voluntary insur- 
ance lines. 

The Wagner-Murray-Dingell bill now 
before Congress figured prominently in 
the State Advisory Council’s report and 
it was not looked upon favorably. Fear 
was expressed that the far-reaching pro- 
visions of this bill would create a uni- 
fied national social insurance system, re- 
sulting in complete centralization of au- 
thority in Washington over all social 
insurances, The Council has already ex- 
pressed its opposition to such federali- 
zation of the unemployment system to 
the Massachusetts legislature. Further- 
more, with taxes already exceedingly 
heavy for the worker, the Wagner- 
Murray-Dingell bill if enacted would 
make his burden more difficult to bear. 
The opposition of the medical profession 
to this bill was also emphasized. 

From the standpoint of insurance cov- 
erage under voluntary auspices, the hope 
is expressed that plans available for 
smaller Group coverage will be more 
widely publicized than they have been 
in the past and that those employers 
now without private plans of wage con- 
tinuity in case of illness will come into 
line and avail themselves of such group 
protection for their employes. Specifi- 
cally, it was urged that companies now 
writing varied types of individual acci- 
dent and health policies at premiums not 
as attractive as under the Group plan 
of coverage, will give serious study to 
the further development of Group A. & 
H. “along more economical lines than 
heretofore when more normal conditions 
make it possible.” 

If this appears to be “a pressure 
point” in the state advisory council’s re- 
port it is because of the finding that 
slightly more than one-third of the “cov- 
ered” population under the Massachu- 
setts unemployment compensation law 
do not appear to have some form of pro- 
tection in their places of employment 
against loss of wages from illness. Such 
being the case, a fine opportunity under 


Left to Right: Vice Admiral Russell R. Waesche, Fire Chief Stephen Porter, 
Mrs. Rosa Carter and Lieut. Sydney G. Carter. 


Coast Guard Lieutenant Sydney G. Carter, a former member of the metropolitan 
Washington, D. C., fire department, has been awarded the Navy and Marine Corps 
Medal for heroic action in battling the blazing gasoline-laden S.S. Gulfbelle, whose 
ammunition boxes were exploding. The award was presented by Vice Admiral 
Russell R. Waesche, Commandant of the U. S. Coast Guard. Present at the cere- 
mony also were Chief Stephen Porter of the Washington metropolitan fire depart- 
ment and Mrs. Rosa Carter, mother of Lieutenant Carter. When the Gulfbelle and 
the Gulfland, both ships loaded with octane gasoline, collided off Palm Beach, Fla., 
on October 21, 1943, Lieutenant Carter was ordered to the scene to assume charge 
of operations. Lieutenant Carter descended alone into the ship’s burning hold and 
fought the fire, risking his life near a magazine of three-inch ammunition, some 
of which already had been exploded by the heat, He became overcome by the 
smoke, but was revived in ten minutes and resumed charge of the operations. 








William Maclnnes, manager of the 
casualty claim department, American 
Surety and New York Casualty, is a 
yachtsman of many years’ standing and 
recently at a dinner held in the New 
York Yacht Club, the Yacht Racing As- 
sociation of Long Island Sound pre- 
sented him with a certificate for the 
performance of his sloop, the Cricket, 
which won first place last season in the 
Handicap Class, Division VI. The 
Cricket was also first in 1942, This is 
Mr. MaclInnes’ favorite hobby but, an- 
other interest is insurance educational 


* work, and for some years past he has 


been a director of the Insurance So- 
ciety of New York. 
* * * 


Benjamin H. Kizer, a director of New 
World Life of Seattle, of which John J. 
Cadigan is president, is head of the 
UNRRA’s office for the China area with 
headquarters at Chungking. Mr. Kizer 
is a member of Washington State Plan- 
ning Council, Pacific Northwest Plan- 
ning Commission, chairman Northwest 
Region National Resources Planning 
Board, chairman War Labor Board Lum- 
ber Commission, past president Spokane 
Chamber of Commerce, special master 
U. S. Circuit Court of Appeals, San 
Francisco, member Institute of Pacific 
Relations. 


MADELINE BOYCOTT CAMPBELL 


Arnold Grasse, manager of the broker- 
age department of the American Insur- 
ance Co., Newark, and widely known in 
production circles throughout the cour- 
try, will marry Madeline Boycott Camp- 
bell of Montclair, N. J., in that city on 
November 22 at the home of John 
Montgomery there. Mrs. Campbell's 
father founded the Essex Troop in [s- 
sex County, N. J., and she is a direct 
descendant of Captain Boycott of Irc- 
land. Her brother is Lt. Col. Cecil M. 
Boycott, Fourth Island Command, U. >. 
Army. Her daughter is the wife of 
Lieut. David Forshay, Jr., of the U. >». 
Army Air Force. Best man will ‘¢ 
Robert Trier, Chicago insurance broker. 
Mr. Grasse ‘served in the first World 
War as a captain of field artillery and 
in this war was a coxswain in the U. >. 
Coast Guard serving in the north Atlantic. 





favorable auspices presents itself for the 
private carriers writing Group A. & H. 
and hospitalization to do an outstand- 
ing sales job. They will be fortified by 
the conclusion reached in this report 
that there is a growing interest and de- 
sire by individuals and employers to fa- 
vor private coverage, plus the fact that 
the number insured» under group poli- 
cies, not only in Massachusetts but in 
many other states, is growing by leaps 
and bounds. 
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Commissioners’ Chicago Meeting 

The Commissioners’ committee on Fed- 
eral legislation went to Chicago last week 
to convene at the Edgewater Beach Ho- 
tel determined to arrive at a decision 
as to a bill to be presented in Congress 
which will meet the situation growing out 
of the Supreme Court’s decision that in- 
surance is commerce. It had been agreed 
at a previous meeting that the Commis- 
sioners would get together a few davs 
after the election. Furthermore, there 
isn’t much time for the presentation of 
such a measure. After meeting the bet- 
ter part of three days, a decision was 
finally reached, as will be seen in the 
news columns, Unanimous attitude of 
the Commissioners was that if they were 
unable to reach an agreement they would 
be put in an unenviable position with 
the public. 

The Supreme Court decision was a 
bombshell in fire and casualty insurance 
as well as with respect to the Commis- 
sioners. The fire and casualty compan- 
ies believed that unless there was some 
legislation removing insurance from the 
operations of the Sherman and Clayton 
anti-monopoly acts the rate making ma- 
chinery of the insurance business would 
disintegrate, At the start they felt that 
the Bailey-Walter bill, removing insur- 
ance from the operations of the Sherman 
and Clayton anti-trust acts, was the way 
out. That bill passed the House with 
an overwhelming vote in its favor. It 
was making good progress in the Senate, 
when Senator O’Mahoney of Wyoming 
entered the fray and blocked it for the 
tune being. 

The Commissioners were also upset, 
wondering whether the decision was not 
an opening wedge for destroying State 
insurance Supervision, and making Fed- 
eral Supervision possible. The Commis- 
‘oners met in Chicago shortly after the 
Gccision was handed down and invited 

€ insurance industry to help bring 

me order in a situation that might 

‘cvelop into insurance chaos. W. 
cKell, president of the New York 
isualty and vice president of American 

vurety, was asked if he would under- 

‘ke to form a temporary organization 

the industry immediately (so many 
presentatives of all divisions of insur- 
ce being present) in order to advise 

e Commissioners in a modus operandi, 

d that resulted eventually in appoint- 

ents of committees in all divisions of 

e business, For a short time the life 

surance fraternity held aloof, but final- 

_the American Life Convention and 
te Insurance Association of America 
pointed committees. 

_ Other meetings were held and at St. 
is the executive committee of the 
ational Association of Insurance Com- 
Ssioners came forward with tentative 
‘iggestions containing four planks. These 

were threshed out in the business. In 

















the meantime, there was talk of a con- 
stitutional amendment. 

Following the St, Louis meeting Presi- 
dent Leroy A. Lincoln of the Metro- 
politan Life got in touch with Senator 


O’Mahoney and invited him to New 
York. The Senator came and met Mr. 
Lincoln and some other prominent life 
insurance executives. In Washington 
later, at a press conference, Senator 
O’Mahoney stated that he saw nothing 
to oppose in the St. Louis platform of 
the Commissioners. Just previously to 
this Commissioner Garrison of Califor- 
nia prepared a bill which he felt would 
meet the situation. 

The Commissioners had another meet- 
ing in Chicago at which it was decided 
to have a final session after the election 
returns were learned and that was the 
series of conferences held last week, 

The scene at the Chicago meeting last 
week was an interesting one. The Com- 
missioners’ committee sat at one table, 
with other Commissioners scattered near- 
by as kibitzers. Directly in front of 
the committee was a long table at which 
sat the draftsmen. Also in the room 
were some members of the committees 
of the various divisions of the business 
who had been appointed to cooperate 
with the state officials. 

At the executive meetings of the Com- 
missioners most all of them had some- 
thing to say—and it was apparent which 
Commissioners were lawyers, which were 
formerly in the agency production field 
and which were political appointments— 
but at the open meetings the Commis- 
sioners who talked did so largely by 
asking questions based on the sugges- 
tions which had been given them. The 
atmosphere was strictly legal. The ques- 
tions for the most part came from Chair- 
man Harrington and Commissioners 
Dineen of New York and McCormack 
of Tennessee. 

Nearly all of the draftsmen were in- 
surance lawyers who carried in their 
heads a comprehensive knowledge of in- 
surance laws of most of the states; who 
were familiar with the provisions of the 
Federal Trade Commission, the Clayton 
Act, the Sherman Act, a flock of Su- 
preme Court decisions running back over 
a couple of decades. 

The draftsmen included J. Raymond 
Berry, National Board of Fire Under- 
writers; Graham Heiner, Wright, Gor- 
don, Zachry, Parlin & Cahill, represent- 
ing fire insurance: E. Stone, 
general attorney, Employers’ Liability; 
Ray Murphy, Association of Casualty & 
Surety Executives; C. L, Phillips and 
J. M. McFall, U. S. F. & G; J. S. 
Galloway, F, & D.; Chase Smith, Kemp- 
er Companies; Frank Marriott, Liberty 
Mutual; Joseph D. Sullivan and Charles 
F. Goodale, American Mutual Liability ; 
Harry Cole Bates, Metropolitan; Robert 
Dechert, Penn Mutual; Henry Wood, 
Equitable Society: Clyde J. Cover, Lin- 
coln National; C. L. Peterson, Ohio 
State; Henry Moser, All States Insur- 
ance Co.; Herman Ekern, Chicago law- 
yer representing the fraternals. 

Among some others ‘at the sessions, 
but not draftsmen, were Laurence F. 


Lee, president, American Life Conven- 
tion; George Avery White, president, 
State Mutual; A. L. McAndless, presi- 
dent, Lincoln National; Claris Adams, 
president, Ohio State; Floyd Jacobs, the 
reciprocals; Al Gruhn, American Mutual 
Alliance; Harold R. Gordon, A. & H. 
Underwriters Conference. 

When the committee went into public 
session with the draftsmen and the ob- 
servers, Superintendent Dineen, after a 
sweeping glance at the number of news- 
paper men present, asked that in cov- 
ering the sessions the newspaper men 
bear in mind that it would be a good 
idea not to write stories giving the im- 
pression that there was widespread rift 
of opinion or intimate that a meeting 
of minds could not be reached. 

“We don’t want to confuse the public,” 
he said. Probably he had in mind the 
sessions of the Commissioners of some 
weeks ago at the Edgewater Beach Ho- 
tel when quite a news coverage was 
given to spirited debate, especially in 
the session where E. C. Stone of the 
Employers and Leroy A, Lincoln, Metro- 
politan Life president, had an exciting 
passage of words. 

Superintendent Dineen was the prin- 
cipal interrogator of the draftsmen. For 
seventeen years he was a trial lawyer 
in Syracuse and is almost as good a 
cross-examiner as is Hugh Fulton, coun- 
sel for the Truman committee of the 
U. S. Senate. Cynical, suspicious, spot- 
ting motivation as keenly as a pilot in 
the Pacific finds a fleeing Jap convoy, 
knowing the rating as well as Govern- 
ment agency and legal situations and 
the ‘position of companies at all the 
points under review, he constantly inter- 
rupted draftsmen while the latter were 
presenting their ideas of a model draft. 
He has a keen, sometimes biting, sense 
of humor which runs close to the line 
of sarcasm. He insists in all of his 
contacts that the other fellow put all 
his cards on the table. 

Commissioner Harrington is also quick 
on the trigger and Commissioner Mc- 
Cormack is not slow either in endeavor- 
ing to get at the bottom of things. Chair- 
man Scheufler of the executive commit- 
tee is possessor of one of the best minds 
in the Commissioners’ association. 

The draftsmen did not indulge in wise- 
cracks last week. They answered ques- 
tions as seriously as they could, and if 
they were offended at any pointed ques- 
tions by Commissioners relative to the 
draftsmen’s outlook they did not display 
any resentment. No insurance lawyer 
will feel publicly enough aggrieved at 
these sessions and be goaded into a 
waspish retort in which they will place 
a state official in the position of being 
shown up as a mental incompetent or 
foolish. The Federal legislative situation 
is of paramount importance, true, but 
no one seriously believes that State Su- 
pervision of Insurance will pass out of 
the picture, and these lawyers, or their 
successors, will continue to have pleasant 
relations with the Commissioners, no 
matter which one happens to be the 
incumbent in office. Commissioners come 
and go. The time eventually came when 
even Hardison of Massachusetts who 
had an unusually long tenure of office 
retired, Mansfield of Connecticut was 
head of the Insurance Department of 
that state a long time, and so was Pink 
of New York. And there was the late 
General Wright of Georgia, the one- 
legged veteran who could have held his 
office until he reached 100 years of age 
if such had been his desire. He died 
before reaching 100, but was pretty old. 
General Wright, by the way, was the 
least known to his fellow Commissioners 
as he did not attend conventions of the 
association. 

These conferences about Federal leg- 
islation have done much for the entente 
cordiale of the business. In casualty and 
surety insurance Charles L. Phillips and 
J. M. McFall of United States F. & G. 
and J. Stuart Galloway of Fidelity & 
Deposit have long been recognized as 
unusually able persons, but hitherto they 
have not had much chance to put their 
personalities on view before representa- 
tives of fire and life insurance. J. Ray- 
mond Berry, general counsel of National 
Board of Fire Underwriters, has been 
growing in popularity with the Commis- 


sioners, but has not been known in the 
life field and but little known to the 
casualty insurance fraternity until these 
Federal legislative conferences came 
along. 

C. Stone, United States general 
manager and attorney for the Employers 
Group, was an outstanding member of 
the Boston bar for years and is one of 
the most able men in the business from 
a forensic as well as an insurance stand- 
point. He has been an active figure in 
the Federal legislation committee ses- 
sions. There is drama when he is put 
on the grill by Dineen, but not enough 
to upset his poise, and his presentations 
are always crystal clear. 

E. L. Williams, president of the In- 
surance Executives Association, was not 
at Chicago last week, nor were any of 
the top executives from fire insurance 
head offices. 

Among the Commissioners present out- 
side of those already mentioned were 
Graves of Arkansas, Fraizer of Nebras- 
ka, Thompson of Oregon, Reed of Ok- 
lahoma, Parkinson of Illinois, Lockhart 
of Texas, Allyn of Connecticut, Neel 
of Pennsylvania. 

In the lobbies there was considerable 
discussion of the elections in the states 
where there has been a victory for the 
party that was not in power, This may 
mean that some Commissioners may not 
be reappointed by the new governors. 
There is, therefore, considerable interest 
as to whether Scheufler of Missouri, 
Forbes of Michigan, Crabbe of Ohio or 
Viehmann of Indiana, for instance, will 
have successors. It would be a severe 
blow to the Commissioners’ association 
if its present incumbent in the post of 
chairman of the executive committee 
would be lost to the association. In 
Illinois the race was very close, but 
Commissioner Parkinson’s governor won. 
Parkinson has been acting Commissioner 
since Jones retired to resume private 
practice of law in Danville. 

Two of the states had deputy attorney 
generals sitting in at all the Chicago con- 
ferences. In the public sessions these 
deputies were silent observers. 

Although the group meeting in Chicago 
last week was a small one in numbers, 
some had extreme difficulty in getting 
rooms at the Edgewater Beach Hotel. 
That hostelry has been running at ca- 
pacity for some months—turning people 
away. 

General opinion of fire and casualty 
industry is not one of satisfaction with 
the recommendations made by the Com- 
missioners although they are in accord 
with some of these recommendations. 

Viewpoint of fire and casualty divi- 
sions of the business is approximately 
this: 

First, the bill does give up finally and 
completely some power of jurisdiction, 
or power to regulate, to the Federal 
Government. This will be seen in one 
paragraph of the bill—in Section 4— 
where it says the Sherman Act does 
apply to boycott, coercion or intimida- 
tion. Many of the states now have anti- 
trust laws which specifically mention 
insurance; and so the Commissioners 
would be passing on to the Congress 
power to regulate boycott, coercion or 
intimidation. 

Second, the program is not a complete 
program, especially regarding the mora- 
toriums respecting the anti-monopoly 
acts. Analyzed, the program would mean 
that Congress will have to be ap- 
proached again relative to the Clayton 
Act. If they have to go back to cover 
the Clayton Act, question in minds of 
some of the industry is why should the 
same course not be followed relative to 
the Sherman Act? It is felt by some 
that a part-time program has _ been 
adopted which does not solve the Clay- 
ton Act situation. 

Third, the bill proceeds on the prin- 
ciple of reciting what will be permitted 
after July 1, 1948. Fire and casualty 
people believe that the bill should be 
just the reverse and that the principle 
should be that certain things are pro- 
hibited. General feeling is that the in- 
surance business should be clear of the 
Sherman Act except relative to certain 
factors which should be applied in its 
operation. 
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Lane Chairman, Thomas President of 
Fire Assn. Group of Philadelphia 





Phillips Studio 


OTHO E. LANE 

Otho E. Lane, who has been president 
of the Fire Association of Philadelphia 
since July, 1930, last Friday was elected 
unanimously by the directors to the 
newly created position of chairman of 
the board which carries with it all the 
responsibilities of the chief executive 
officer. To succeed Mr. Lane the board 
elected Frank H. Thomas, former vice 


president, as president. 

Kenneth B. Hatch, vice president, was 
elevated to the senior underwriting post 
governing country-wide insurance af- 
fairs of the company, assuming the for- 
mer responsibilities of Vice President 





KENNETH B. 


HATCH 


James G. Maconachy, whose resignation 
the board accepted with regret, acceding 
to his request for retirement. Mr. 
Maconachy will continue as a director. 
These actions were similarly made ef- 
fective by the boards of the other com- 
panies in the Fire Association Group; 
namely, Lumbermens, Reliance of Phil- 
adelphia, and Philadelphia National. 
Since his graduation from Miami Uni- 


Bachrach 
FRANK H. THOMAS 


versity, Oxford, Ohio, Mr. Lane’s activ- 
ity has been solely devoted to insurance. 
He has served as president of the New 
York Board of Fire Underwriters, the 
Insurance Institute of America, chair- 
man of the laws committee of the Na- 
tional Board of Fire Underwriters, and 
has been active in various committees 
and organizations identified with insur- 
ance. Mr. Lane was one of the organizers 
and is a trustee and treasurer of the 
American Institute for Property and 
Liability Underwriters, Inc. This long 
experience, coupled with his able direc- 
tion of fire association affairs estab- 
lishes him among the recognized leaders 
in the business of insurance. Mr. Lane, 
a director of First National Bank of 
Philadelphia, Pennsylvania Salt Manu- 
facturing Company, and Western Sav- 
ing Fund Society, is a member of the 
Rittenhouse and Down Town Clubs of 
Philadelphia. 

Mr. Lane entered fire insurance with 
the Insurance Survey Bureau of Chi- 
cago, directed by Samuel H. Lockett. 
Less than a year later Mr. Lane was 
offered a position with the old Traders 
of Chicago, his territory being Wiscon- 
sin. His next post was with the Provi- 
dence Washington, but it was with the 
Scottish Union & National in the Rocky 
Mountain states where he made his 
reputation as a fieldman. With that com- 
pany he developed a close friendship 
with Bernard M. Culver, who is now 
president of the America Fore Group. 

For a while Mr. Lane was associated 
with the Yorkshire and then he became 
vice president of the Niagara under 
President Charles H. Coffin, who died 
shortly after taking office, and Mr. Lane 
became president at the beginning of 
1917. He served in that post until the 
Niagara was taken over by America 
Fore interests, at which time he retired 
from fire insurance. It was thought then 
that Mr. Lane might join the faculty of 
Miami University at Oxford, Ohio, A 
strong, forceful character and something 
of an idealist and always interested in 
the progress of young men he would 
have made a reputation in that field as 
in insurance. However, in 1930 he was 
recalled to fire insurance to head the 
Fire Association Group, succeeding 


Bowersock to Be Pres. 


Of Boston, Old Colony. 





JOINS AS A VICE PRESIDENT 





Well Known Marine Executive with 
Providence Washington Many Years; 
Hedge Retiring in February 





President Henry R. Hedge of the Bos- 
ton and of the Old Colony, desirous of 
being relieved of some of his duties, 
announces that the directors of the Bos- 
ton and Old Colony this week elected 
Donald C. Bowersock vice president to 
begin his duties about December 1. At 
the annual meeting in February Presi- 
dent Hedge plans to retire to become 
chairman of the executive committees 
of the two companies, and to be suc- 
ceeded. by Mr, Bowersock as president. 


Mr. Bowersock entered’ Brown Uni- 
versity with the Class of 1920, leaving 
to attend Officers’ Training School in 
World War I, and has since been con- 
nected with the Providence Washington 
and the Anchor Insurance Co. at Provi- 
dence, of which companies he is now 
vice president. 

Mr. Bowersock is well-known and 
liked in insurance circles and is well- 
versed in all types of fire, ocean marine 
and inland marine underwriting. He 
holds the following positions: American 
Marine Hull Syndicate: vice chairman, 
member management committee, mem- 
ber board, member financial statements 
committee: American Institute Marine 
Underwriters: member missing vessels 
committee, representative on Joint Com- 
mittee of Interpretation and Complaint; 
Inland Marine Underwriters Associa- 
tion: chairman executive committee, 
chairman Federal legislative committee; 
American Cargo War Risk Reinsurance 
Exchange: member board, member ref- 
erence committee; Registered Mail Cen- 
tral Bureau: member management com- 
mittee; American Bureau of Shipping: 
Member Board; United States Salvage 
Association; vice president, member 





James W. Cochran. 
Frank H. Thomas, 
mington, Del., 


a native of Wil- 
was educated at Wilming- 
ton Friends School and graduated in 
1921 from Cornell University. After 
graduation he entered the manufactur- 
ing industry as an executive in charge 
of sales and foreign develonment and 
later served the Equitable Trust Com- 
pany, in Wilmington, for six years in 
the capacitv of vice president and in- 
vestment officer. 


Mr. Thomas joined Fire Association 
Group in 1936, assuming the responsi- 
bilities of financial secretary, and in 1939 
was elected vice president, since which 
time his duties have expanded into all 
phases of the company’s affairs. Mr. 
Thomas, a director of Electric Bond & 
Share Co., Pennroad Corporation, Elec- 
tric Hose and Rubber Co., New Almaden 
Corporation, serves on the finance com- 
mittee of the Philadelphia Art Museum, 
and is a member of the Racquet Club, 
Fourth Street Club, Down Town Club, 
all of Philadelphia, and the Bankers 
Club of New York. : 


Kenneth B. Hatch 


Kenneth B. Hatch was born in Chi- 
cago and has spent his entire business 
career in the insurance’ field. After train- 
ing in the head office of the Niagara 
Fire he was appointed to field duties 
which he successfully discharged both in 
the western and eastern areas. In Octo- 
ber 1930, Mr. Hatch joined Fire Asso- 
ciation Group, becoming manager of the 
special risks department. 

In 1934 he was appointed assistant 
secretary in charge of underwriting in 
the East, was elected secretary in 1936, 
and was advanced to vice president in 
1938. In addition to his administrative 
and underwriting duties at the head 
office, he holds many important positions 
in committee work for the furtherance 
of the insurance trade. Mr. Hatch is a 
director of all the companies comprising 
Fire Association Group and is a member 
of the Down Town Club of Philadelphia. 




















































































DONALD C. BOWERSOCK 


board; United States Chamber of Com- 
merce: member special marine insurance 
sub-committee. 

Native of Massachusetts 

Mr. Bowersock, who was born at Wil- 
kinsonville, Mass. forty-five years ago, 
became marine secretary of the Provi- 
dence Washington in 1936 and secretary 
in 1939. He was advanced to vice presi- 
dent in 1941, 

Outside of his company and insurance 
organization posts Mr. Bowersock’s chief 
interest has been in educational pro- 
grams for agents and company employes. 
In 1931 he dectured on inland marine 
insurance before the membership of the 
Insurance Society of New York and two 
years later he was a regular lecturer to 
the first inland marine student classes 


(Continued on Page 32) 


COMMISSIONERS’ MEETING 








Butler Chairman of Committee on Ar- 
rangements for New York City 
Meeting, December 4-7 

For the mid-winter meeting of the 
National Association of Insurance Com- 
missioners at the Commodore Hotel in 
New York on December 4, 5, 6 and 7, 
the same committee as in previous years 
will be in charge of arrangements. It 
consists of Albert N. Butler, Corroon 
& Reynolds, Inc., as chairman, and 
Howard P. Dunham, American Surety, 
as treasurer. The other members of the 
committee are Charles G. Taylor, Jr, 


Metropolitan Life; Jesse S. Phillips, 
Great American Indemnity; Orville 
Davies, General Exchange; Junius 
Powell, Chubb & Son; William J. Gra- 


ham, Equitable Life; Thomas H. Silver, 
Lumbermens Mutual Casualty, and Ray 
Murphy, Association of Casualty and 
Surety Executives. 

As in previous years a luncheon will 
be arranged for the opening day of the 
meeting, Monday, December 4. Colonel 
Murphy has been delegated by the com- 
mittee to secure as the featured speaker 
some outstanding representative of the 
armed forces. Any communication in 
connection with this luncheon or the 
meeting should be addressed to Mr. [iut- 
ler at 92 William Street, New York City. 





Freilich Chicago Manager 
For Corroon & Reynoids 


Peter W. Freilich, assistant mana:er 
of the Cook County, IIl., office of (or- 
roon & Reynolds, Inc., has been «p- 
pointed manager to succeed James \V. 
Knox, who passed away suddenly ‘ast 
week. Mr. Freilich began his cai-et 
with the National Fire and after fcur- 
teen years with that organization, 'e- 
signed January 1, 1938, to go with ‘he 
Chicago office of the Corroon & Re n- 
olds, Inc., group. He was appointed s- 
sistant manager in January, 1944. 

Mr. Freilich is a native of Chicago 
and is well ‘known to agents and brokers 
and due to his fine experience and tra‘n- 
ing is thoroughly equipped to carry on 
the duties of his new position. 
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Agents Adopt Hewitt Plan After 
Stirring “Town Hall” Session 


In a “town hall meeting,” with Roberts 
Rules of Order practically thrown out 
of the window, a large group of repre- 
sentatives of the National Association 
of Insurance Agents met in Philadelphia 
on Monday night of this week to decide 
on whether or not they would uphold 
the property insurance companies in 
their support of the Bailey-Walter bill, 
and the ultimate outcome was an unani- 


mous “yes.” 

W. Ray Thomas, Pittsburgh, president 
of the association, presided over the 
session which lasted from eiglit o’clock 
until almost midnight. Counsel Walter 
H. Bennett sat beside him and questions 
on the legal aspects were directed to 
him, Discussion ranged from mild to 
tumultuous, and President Thomas re- 
sisted efforts to maintain parliamentary 
procedure because the meeting was in- 
formal, the issue grave and he felt that 
agents who had traveled thousands of 
miles to take part in the conference 
should be heard without being restricted 
by rules. 


Other Producers Attend 


Representatives of other producers’ 
groups were invited to participate in the 
discussions but when it came to actual 
voting, it was by state roll call of ac- 
credited representatives of the associa- 
tion, and the other organizations cau- 
cused later and presented their own re- 
ports, all coinciding with the company 
program, 

Mr. Thomas, just returned from the 
Commissioners’ meeting in Chicago, said 
he met there with the fire and casualty 
groups and that they were in accord on 
the principles of the Bailey-Walter bill. 
He said the fire, casualty and marine 
companies believe that full exemption 
from the anti-trust laws is essential to 
operation of property insurance in the 
public interest. 

Mr, Bennett was requested to outline 
the program of the Commissioners, but 
he pointed out that this program was 
not officially before the meeting. Im- 
mediately upon his digest of the plan 
as he had heard and read of it, the 
question of the “moratorium” embodied 
in it came to the front. William P. 
Welsh, Pasadena, Cal., recently ap- 
pointed a member of the executive com- 
mittee, drew the differentiation between 
state supervisory rates and rating laws. 


Corson Makes Proposal 


H. H. Corson, Nashville, Tenn., said 
the producers had not been asked to 
approve the Commissioners’ program, 
were not even told what it was, sug- 
gesting that discussion be confined to 
the company program. Mr. Welsh op- 
posed such action as unwise, saying that 
any program should come through the 
Su] ervisors, 

(eorge W. Carter, Detroit, said the 
agents did not know what the Commis- 
sioners wanted, but that they did know 
what the companies want. Mr. Corson’s 
suzgestion was put in the form of a 
motion and was voted down. Later, Mr. 
Corson said the meeting turned down 
his motion but conformed to its purpose. 
_ Wade Fetzer, Jr., Chicago, said the 
joint meeting was the most important 
> ng that had happened in the insur- 

> business in many years and that 

: p= were afforded an opportunity 
to demonstrate their appreciation and 
should support the company program. 

Oscar West, newly appointed manager 

the association’s Washington office 
‘as called upon and he gave some off- 
'n-record conversations he has had with 

ators relative to passage of the 

Date Walter bill. 

Hewitt Presents Resolution 

Mr. Hewitt then presented his resolu- 

tion endorsing the bill (reproduced in 


full elsewhere in this issue) and asked 
for its adoption. Joseph C. Meyers, New 
Orleans, asked Mr. Bennett if, in his 
opinion, operation under the resolution 
would relieve the question of attack on 
resident agency and _ countersignature 
laws and Mr. Bennett said he can see 
nothing in the resolution which would 
afford that relief. 

Guy T. Warfield, Jr., Baltimore, execu- 
tive’ committee member, said that pab- 
sage of the resolution would put the 
association in conflict with the Commis- 
sioners, life companies, mutuals and re- 
ciprocals and he moved that it be tabled. 

It was at this point that objections 
were made to discussion of a resolution 
on which motion to table had been made 
and seconded and President Thomas 
made his highly popular decision to dis- 
card parliamentary procedure so that 
full discussion might prevail. The motion 
to table was withdrawn. 


Samuel J. Sugar, Washington, D. C., 
insisted that the gathering had no right 
to act on the resolution; that, in the 
absence of a convention, it properly be- 
longed in the executive committee, and 
that if passed, those present would be 
morally obligated to urge passage of 
this legislation. It then developed that 
most of the state associations had sent 
accredited representatives with power to 
act for them. Supporting the authority 
of the meeting to vote were Arno R. 
Schorer, Michigan; Richard H. McLarry, 
Texas; Guy T. Landes, Oklahoma, and 
others. 


A. C. Wallace Speaks 


A. C. Wallace, New York, asserting 
that his state delegation had power to 
vote, asked Mr, Bennett for an expres- 
sion of opinion as to whether or not the 


Hewitt resolution might help to combat 
litigation on resident agency and coun- 
tersignature laws such as have been in- 
troduced in Idaho, New York, California 
and elsewhere. Mr. Bennett gave the 
opinion that the Bailey bill, by lifting 
insurance from the anti-trust laws and 
if amended to include the other two 
Federal laws might help, but he could 
not see that it would prevent similar 
Litigation. 

Mr. Carter then made a strong plea 
for agreement on fundamental principles, 
declaring his faith in the integrity and 
honesty of insurance company manage- 
ment. He said these men had been 
working on the problem since Septem- 
ber, 1942, and now came asking the 
agents to unite themselves with them, 
to the salvation of the insurance busi- 
ness. He said this bill is no panacea 
but it is a relief measure; that only 
four weeks remain of the present Con- 


gress and that the agents should support 
the companies’ program. 

George W. Haerle, Washington, took 
the position that the Supreme Court de- 
cision will improve the agents’ position 
in that basically wrong practices will be 
righted, and he said that the agents 
should follow the Commissioners. He 
asked that vote be taken by a roll call 
of states. 

Hunter Brown, Pensacola, Fla., vice 
president, said that the agents are in- 
volved with the industry. He said this 
is a stop gap measure and that it was 
as little as the association could do to 
join in as an emergency measure. 

The roll call by states developed a 
vote of twenty-five in favor of the reso- 
lution and eleven opposed. Mr. Haerle, 
who had been one of the most vehement 
o »nenents, then’ moved that the vote be 
made unanimous and his motion was 
adopted. 


Roster of Delegates to Joint Parley 


With an attendance variously esti- 
mated at from 250 to above 300, the 
roster of the participants at the con- 
ference of fire and marine, casualty and 
surety companies and producers at the 
Benjamin Franklin Hotel in Philadelphia 
on Monday and Tuesday of this week, 
reads like a “who’s who” of the property 
insurance fraternity. 

Officially listed were the following 
committees of company representatives: 

Fire: George C, Long, Jr., president, 
Phoenix; John A. North, vice president, 
Phoenix; Bernard M. Culver, president, 
America Fore; C. S. Kremer, president, 
Hartford Fire; F. D. Layton, president, 
National Fire; Esmond Ewing, vice 


president, Travelers; A. R. Phillips, 




















AUTOMOBILE INSURANCE 


This is the business building topic of the hour, which was 
prominently discussed at the recent Annual Meeting of the 


N. A. I. A. held in Milwaukee. 


Now, before cars begin rolling off assembly lines, is the time 
to sell your customers on the idea of financing new automobile 
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president, Great American; John R. 
Cooney, president, Firemen’s; Robert P. 
Barbour, U. S. manager and general at- 
torney, Northern Assurance; Ed Mc- 
Laughlin, counsel, North British; Henry 
A. Yates, vice president, National Union; 
Charles A. Loughin, vice president and 
general counsel, Home; J. F. Crafts, Ist 
vice president, Fireman’s Fund; John A, 
Diemand, president, Insurance Co. of 
North America; E. L. Williams, presi- 
dent, Insurance Executives Association; 
T. J. Ross, Ivy Lee & T. J. Ross; J. 
Raymond Berry, general counsel, Na- 
tional Board of Fire Underwriters. 

Inland Marine: Harold L. Wayne, sec- 
retary, Inland Marine Underwriters As- 
sociation; F. B. McBride, vice president, 
Fireman’s Fund; D. C, Bowersock, vice 
president, Providence-Washington; Ste- 
phen Carey, III, executive vice president, 
Appleton & Cox; Junius L. Powell, part- 
ner, Chubb & Son. 


Casualty Men on Committee 

Special Committee: W. E. McKell, 
vice president, American Surety; Clif- 
~ B. Morcom, vice president, Aetna; 

Edward C. Stone, U. S, general manager, 
Employers; Frank A. Christensen, vice 
en Fidelity & Casualty; J. Steuart 
Galloway, Fidelity & Deposit; Herbert 
P. Stellwagen, vice president, Indemnity 
of North:America; J. M. Haines, U. S 
manager, London Guarantee & Accident; 
E. M. Allan, executive vice president, 
National Surety; Jesse W. Randall, vice 
president, Travelers; Sanford B. Per- 
kins, secretary, Compensation & Lia- 
bility Department, Travelers; Charles 
‘ a executive vice president, U. 
S a . G.; J. M. McFall, vice president, 
U. & G. 

Ex Giicio. Kenneth Spencer, execu- 
tive director Globe, Royal and Eagle 
Indemnity Cos.; Richard V. Goodwin, 
vice president, Fireman’s Fund Indem- 
nity; J. Dewey Dorsett, general man- 
ager, Association of Casualty & Surety 
Executives; Ray Murphy, general coun- 
sel, Association of Casualty & Surety 
Executives; William Leslie, general man- 
ager, National Bureau of Casualty & 
Surety Underwriters; Martin Lewis, 
president, Towner Rating Bureau; E. 
Vernon Roth, secretary, Surety Associa- 
tion of America. 


Charles C. Hannah Present 


Practically every man on that tenta- 
tive company list was present, and in 
addition, there were numbers of others 
including Charles C. Hannah, president 
of the Fireman’s Fund, who came ail 
the way from San Francisco. C. C. 
Clarke, superintendent of the group de- 
partment of the Zurich, Chicago, was 
present with Norman Robertson of the 
New York office of the company and 
Ian L. Garriques of the Philadelphia 


(Continued on Page 38) 
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Hill Advocates Plan to 
Safeguard Associations 


ADDRESSES MEMBERS OF SEUA 





Proposes Program of Simplified Con- 
tracts, Public Contacts and Closer 


Tie With Producers’ Groups 


Ashby E. Hill, vice president of the 
companies of the Home Fleet and presi- 
dent of the South-Eastern Underwriters 
Association, in his address before the 
thirty-third semi-annual meeting of the 
SEUA at Pinehurst, N. C., November 3, 


said that in view of determined attacks 





HILL 


ASHBY E. 


upon the concepts, practices and in- 
tegrity of American business, it is pru- 
dent to take every possible measure to 
strengthen and safeguard the insurance 
organizations. Looking toward this end, 
he proposed a five point program em- 
bodying issuance of simplified contracts, 
public contacts, closer association with 
producers’ organizations, public service 
and a closer tie with other industries. 

“Foremost in our minds at this par- 
ticular time,” he said, “is the probable 
outcome of our Federal problems. Unfor- 
tunate it is that we cannot announce a 
favorable outcome at this time but, per- 
haps, patience will be rewarded. Legis- 
iative progress has been made, but the 
final result is by no means certain. In- 
surance is a law abiding business and 
condones no intentional violation. The 
fact remains, however, that complete 
compliance is impossible until there is 
legislative clarification, In the interim 
we must hope and believe that in this 
dilemma, and in the American spirit of 
fair play, our Federal authorities will be 
just—not vindictive. Such consideration 
we deserve, for in no other branch of 
American industry has the integrity of 
purpose, which characterizes insurance, 
been better displayed.” 


Progress of Walter Bill 


Mr. Hill outlined briefly the progress 
of the Walter bill to declare it the in- 
tent of the Congress that the Federal 
anti-trust acts do not apply to the in- 
surance business, passed by the House, 
and support of this measure by the 
Senate Judiciary Committee. He said 
this bill is expected to reach the Senate 
floor this month. 

He also spoke of the refusal of the 
Supreme Court of the United States to 
reconsider its decision in the SEUA case 
declaring insurance to be commerce. He 
expressed keen disappointment but little 
surprise at this outcome, saying it had 
been hoped and believed that the sup- 
porting briefs filed by forty-two Attor- 
neys General could have had influence 
on the Court, but that apparently they 
were of no effect. 

“Throughout this judicial and legis- 
lative battle,” he said, “from the day 





the 


indictment to 
have had the support of a representa- 
tive portion of the press, business lead- 


of the present, we 


ers, civic, commercial and_ industrial 
bodies, state administrations and people 
in all walks of life, in our endeavor to 
preserve state supervision of insurance. 
To them we extend our sincere thanks 
and we reaffirm our pledge to continue 
to support constitutional government. 


Picture Was Dark 


“In looking back, we must admit that 
the picture painted by this judicial re- 
verse was dark indeed. There was con- 
siderable speculation on the part of 
many concerning the immediate effect 
the decision would have on the methods 
of conducting insurance—just how we 
could continue operations under the 
conflicting laws. The doctor had diag- 
nosed the case, but the patient was of- 
fered no cure. Then, at once and 
more so than ever before, did the char- 
acter and. stability of this business 
manifest itself. With no apparent alarm, 
without stampede, the decision was ac- 
cepted. Calm and judicious minds re- 
viewed our plight, with no thought other 
than to respect the decision as closely 
as possible, without jeopardizing the 
solvency of the companies and in turn 
impairing the public’s protection. 

“There might have been danger of 
this had chaos developed within the in- 


dustry. All the while it was felt that 
the Government would grant reasonable 
time for us to make conforming adjust- 
ments and to ask for clarifying or 
remedial legislation. In our opinion, this 
consideration was due the public if not 
the companies. Thus far our confidence 
in that attitude has been upheld. 

“In the months before and following 
the Supreme Court decision our chief 
executives undertook a new and ex- 
haustive study of the basic principles of 
our operations. This was done not only 
to reassure ourselves of legal observ- 
ance, but to make doubly sure the public 
is receiving proper protection at min- 
imum cost. Constitutions and by-laws of 
the respective associations were brought 
under careful review. Classification ex- 
periences were analyzed and warranted 
rate reductions were put into effect. In 
fact, every phase of the business was 
put to acid test to determine defects, 
if any, and to allow for constructive 
changes. While this process has made 
much headway, the research continues 
and shall continue until the remodeling 
is complete. 


No Small Undertaking 


“To renovate or rebuild coverages for 
such a vast and comprehensive industry 
is no small undertaking, especially when 
more modern protection, simplification 
and uniformity are the objectives. Some 
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HIS renowned clock decorating 
the facade of England’s Wells 
Cathedral is of outstanding inter- 
est to visitors not only because of 
its great beauty but also for the 
inexplicable reason that it was 
concealed within the walls and 
uncovered by sheer accident fifty- 
five years ago. 
The Phoenix-London Group is 
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also of outstanding interest to pro- 
gressive agents who seek a com- 
pany having long experience and 
sound judgment in the fire, cas- 
ualty and marine insurance fields. 

More than amply qualified to give 
complete protection with broader, more 
diversified coverages, this Company 
has never digressed from the same high 
traditions of its founders! 
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of the existing differences in the various 
sections are impossible to reconcile, be- 
cause of state laws and local conditions. 
Aside from variations due to these fac- 
tors the objectives can be reached and 
progress in these directions is most 
gratifying. ; 

“Beyond the essential and progressive 
steps to which I have referred, there is 
one more of equal importance—flexibil- 
ity. If in this remodeling we fail to 
make permissible more flexible cover- 
ages than we have in the past, we shall 
fail to a large extent in our general 
purpose and in our duty to the public. 
As recognized public service organiza- 
tions, serving the business economy oi 
the nation, we should strive to make 
sure our present and future practices 
are in the best interests of that econ- 
omy. We must provide and market the 
types of protection the public demands, 
that charters, laws and prudence _per- 
mit, so long as the purchasers are dis- 
posed to pay a defensible and regulated 
cost for the protection. We will have 
served the American public exceedingly 
well when we are prepared to render 
this type of service. 

“At long last we have determined 
upon and are developing something con- 
crete and worthwhile in the way of a 
public relations program. Through a 
committee of the National Board of 
Fire Underwriters, and its public rela- 
tions counsel, mediums have been es- 
tablished to acquaint the public with the 
stability, motives and accomplishments 
of capital stock insurance—and the high 
standards of service which it renders. 
An important and effective outlet for 
this information is afforded through our 
contract with Mr. Leland Stowe, na- 
tionally known commentator, who broad- 
casts each Saturday evening. It 1s 
estimated that more than one million 
listeners tune in for this program. An- 
other forward step, relating to the edu- 
cational phase, was the publication and 
distribution of the recent book ‘Risks 
We Face.’ 

Obligation on Companies 


“Now, if we are to reap the ricli re- 


wards from this overdue investiient 
there are many obligations that rest 
upon us as individual companies and 


groups. It is our responsibility to tie in 
our own advertising and application 0! 
principles with these declarations. ‘| ere 
are many beneficial contributions we cat 
make, if we enter into this w_ole- 
heartedly: 

“First, the issuance of simple, ur Jer- 
standable, applicable, indisputable -on- 
tracts, sold at such minimum cost «» [0 
provide a reasonable but not excessive 
profit. 

“Second, proper contact with the oub- 
lic through members of our own ©9M- 
panies and through carefully appoi ‘ed, 
selective agents of unquestioned in 
tegrity. ° 

“Third, closer contacts with agents 
and brokers associations and more 're- 


(Continued on Page 30) 
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Whe Tie that Giude... 


is a prisoner, the Red Cross gets a message through to 


or our fighting men, the symbol of the Red Cross is 
the symbol of the great tie that binds them to their 
loved ones at home. They know that it stands for an 
army of men and. women mobilized in the name 
of humanity. 

This is what every soldier knows about the Red 
Cross: If he is out of touch with the folks back home, 
the Red Cross will reestablish the broken link. If he 
is wounded, field service men are there—no matter 
where he is—to make things easier. If he needs 
life-giving plasma it is ready because someone on 
the home front donated his or her blood. If he 


his folks and sees that he receives Red Cross packages. 
The work of the Red Cross is endless—and that 
work depends on you. For without the never-failing 
help of countless thousands of civilians, often anony- 
mous, the Red Cross could not carry on this great 
service of mercy. 
Give of your blood . . . your money . . . your time. 
Do your part to make certain that the Red Cross can 
continue to be the tie that binds those who fight 
with those who watch and wait at home for the 
victorious return of America’s army of freedom. 


This is the ninth of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 
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Industry in Accord 
(Continued from Page 1) 


in the resolutions adopted by the repre- 
sentatives of the National Association of 
Insurance Agents and the National As- 
sociation of Insurance Brokers, declar- 
ing unanimous support of the bill, with 
supporting action by the National Asso- 
ciation of Casualty & Surety Agents, the 
National Association of Surety Bond 
Producers, and of the American Associa- 
tion of Insurance General Agents. 

In addition to the unity of purpose 
established at this meeting, there was 
general agreement that even beyond the 
emergency which created it, this meeting 
presaged a new era in company-producer 
relationships. While in the past, many 
company-agency conferences have been 
held, this was the first of such propor- 
tions embracing all branches of the prop- 
erty insurance business and all of the 
producers’ associations with agents from 
all states invited to participate. 

George C. Long Statement 

At the closing session President 
George C. Long, Jr. of the Phoenix of 
Hartford, chairman of the fire company 
committee, not only expressed personal 
gratification over the adoption of the 
resolutions which, he said, met a vital 
need, but he added: “This business 
united here today, will protect that 
union.” 

Following is the text of the resolution 
adopted unanimously by the NAIA, 
drafted and presented by C. C. Hewitt 
of Boston, and initialed as approved by 
Mr. Williams, J. Raymond Berry, gen- 
eral counsel of the National Board of 
Fire Underwriters, and by United States 
General Manager and Attorney E. 
Stone of the Employers’ Liability 
Group: 

Text of Resolution 

“We, the officers of the National Asso- 
ciation of Insurance Agents, and the 
members thereof here present, agree and 
declaré- ourselves on this occasion as 
follows: 

“1. We believe fundamentally in the 
system of free enterprise. 

“2. We are convinced by years of 
very close contact with the public that 
the business of insurance is a very per- 
sonal ‘business and that it is best done 
with @# minimum of governmental su- 
pervision consistent with the mainte- 
nance .of insurance company solvency 


and of fair play within the business 
and to the public. 

“In the light of the foregoing, we 
hereby declare our unanimous support 


of the now so-called Bailey-Walter bill 
as that bill was passed by the House of 
Representatives without any attempt to 
amend the same except as such at- 
tempts, if any, shall be made from the 
floor of the Senate and except as such 


amendment, if any, shall seek further 
to eliminate the business of insurance 
from the application of the Federal 


Trade Commission Act, the Robinson- 
Patman Act, or other Federal legislation 
to the end that the regulation and taxa- 
tion of the insurance business should 
be done by the individual states as here- 
tofore.” 

Brokers’ Resolution. Similar 

The brokers’ resolution was similar in 
tenor, the closing paragraph almost iden- 
tical with that of the agents’ resolution 
except that it declared support of the 
bill “in principle,” and also inserted the 
phrase, “or if that bill be not enacted 
into law, any future bill that may be 
introduced for the purpose.” It also 
contained an introductory statement, ex- 
pressing hope that “company-producer 
conferences will henceforth be accepted 
as the settled policy of all the compan- 
ies engaged in the business of insur- 
ance.” 

It also went on record as favoring 
‘such legislation as would preserve to 
the several states rights of supervision, 
control and regulation of the business of 
insurance,” and expressed “fear that 
continued encroachment by the Federal 
Government upon the realm of states’ 
rights in this and other matters and the 
inevitable centralization of authority 
consequent therefrom, must, in due 
time, lead to grievous results and 


‘ 


seriously impair the very principles 
of Democracy which have been the 
cornerstone upon which this great 
nation has been built.” 

Participants in the conference were 
handicapped by the fact that those who 
had attended the Commissioners’ meet- 
ing which had just closed in Chicago, 
were under the obligation not to re- 
lease their tentative program publicly 
until after Thursday of this week, and 
even though the salient points of their 
program had been published, these par- 
ticipants felt bound by their original 
agreement. Therofore, although the 
Commissioners’ program was discussed, 
it was not formally before the meeting, 
and several speakers pointed out that 
no request had come from the Commis- 
sioners for consideration of it. 

Stone Advocates Amendment 

Another point of discussion by several 
speakers was the question of a consti- 
tutional amendment, so ably advocated 
by Mr. Stone at the Monday afternoon 
meeting, but for the most part, discus- 
sions were confined to the Bailey-Walter 
bill, already approved by the companies, 
in the hope realized later that the pro- 
ducers would unite with the companies 
in support of the bill. 

The procedure followed was as fol- 
lows: : 

W. E. McKell, vice president, Ameri- 


can Surety, presided over all of the gen- 
eral sessions. At the opening of the ses- 
sion, it was evident that the hotel meet- 
ing room assigned was inadequate to 
accommodate the large crowd and on 
invitation of President John A. Diemand 
of the Insurance Co. of North America, 
the other two general sessions were held 
in the handsome auditorium of the 
North America building. Delegates’ 
headquarters was the Benjamin Frank- 
lin Hotel. 
Hold Frequent Caucuses 

In addition to the regular meetings, 
there were frequent caucuses of the sev- 
eral groups. The members of the NAIA 
met on Monday evening, as did the 
representatives of the Association of 
Casualty & Surety Executives, the Na- 
tional Association of Insurance Brokers, 
and others. 

Speakers at the first session were Rav 
Murphy, counsel for the Association of 
Casualty & Surety Executives; Mr. 
Berry; W. Ray Thomas, Pittsburgh, 
president, NAIA; J. M. McFall, vice 
president, United States Fidelity & 
Guaranty Co.; J. Steuart Galloway, Fi- 
delity & Deposit. Mr. Williams began 
his presentation at this session, but it 
was thought best to curtail it at that 
time in order that his talk and Mr. 
Stone’s might be heard in combination. 

Seated at the speakers table with Mr. 





























SUCCESSFUL lawyer must be more than a skilled orator 
... for there are many times in his career when winning 


a case calls for a broad knowledge and experience in many 


subjects. 


The broker or agent handling the insurance program of 
clients with foreign interests must also be experienced in 
many subjects... for the scope of their work calls for a 
broad knowledge of foreign conditions, laws and customs in 
order to secure the proper foreign coverage. 
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McKell, were Mr. Long, Mr. ‘Thomas 


Benjamin Blakey, Benedict and 
dict, New York, chairman of the Spe- 
cial committee of the National 


Ssoci 
tion of Insurance Brokers; J ia 
O’Neil, Fairfield & Ellis, Boston, pregj 


dent, National Association of Casualty 
& Surety Agents; Kenneth Spencer, ex. 
ecutive director, Eagle, Royal an! 
Indemnity Cos., president of the 
tion of. Casualty & Surety Exes 
George L. Edmondson, Tampa, Fig, 
former -president, American Association 
of Insurance General Agents; Joseph C 
Meyers, New Orleans, representing the 
National Association of Surety Bond 
Producers. 

At the afternoon session, Messrs 
Stone and Williams spoke, and Mr 
Murphy made a statement supplementary 
to his former talks. The Tuesday morn- 
ing session was brief, the resolutions be. 
ing presented, steps taken to implement 
them and plans laid for future confer- 


ences. 
Ray Murphy’s Talk 

Mr. Murphy spoke of the work that 
has been done by the executives’ associ- 
ation in connection with the Federal 
legislative program since dislocation of 
the normal pursuit of the business by 
the Supreme Court’s decision in the 
South-Eastern Underwriters Association 
case. He said that members of his or- 
ganization ask for complete freedom 
from the Federal acts named, and said 
that in the final analysis a constitu- 
tional amendment would be the only 
way to restore the status quo ante, 
However, he said, it is essential at the 
present time to seek exemption from 
the Federal acts looking toward a con- 
stitutional amendment. 

He talked of the original four-point 
program of the Commissioners’ which 
he said proposes less than complete ex- 
emption from the Federal acts, and that 
therein the executives’ association dif- 
fers, but has been unable to impress the 
Commissioners. He said that at the 
time he left Chicago, the Commissioners 
had not reached a conclusion on the 
mechanics of introducing their propo- 
sals. The life insurance people, he said, 
find nothing objectionable in the propo- 
sals as they have always contended that 
they are not affected and are disinter- 
ested. 

Mr. Murphy said he felt obligated to 
hold in confidence the release date set 
by the Commissioners as to full details 
of their plans. The so-called “mora- 
torium” contained in the Commissioners’ 
proposition apparently did not favorably 
impress the casualty or the fire insur- 
ance interests. 

Berry Favors Exemption 

Mr. Berry said the fire insurance 
companies favor outright exemption 
from the Sherman and Clayton Acts, 
and consider the Commissioners’ pro- 
gram “an effort to square the circle,” 
out of which a greater degree of Federal 
regulation would come. Accordingly, he 
said, the fire insurance people cannot 
subscribe to those findings. 

He pointed out that originally the en- 
tire problem was of fire insurance, in 
that the SEUA case involved the fire 
company members of that organization 
and that the legislation to meet it, as 
embodied in the Bailey-Walter bill, was 
carefully timed so that it would be 
ready if an unfavorable decision should 
be handed down. That the measure has 
progressed so far, he attributed largely 
to the effective work of the producers 
groups. 

Mr. Thomas spoke briefly at this ses 
sion, saying that this is a serious hour 
for insurance and that it is time for 
“diplomatic compromise.” He said the 
agents were ready to cooperate and that 
he would make a further report follow- 
ing their meeting in the evening. 

McFall and Galloway Speak 

Mr. McFall expressed doubt aout 
the efficacy of a Federal law to secure 
state regulation, but said that Noe! T. 
Dowling, Nash Professor of Constitu- 
tional Law at Columbia University, be- 
lieves the states do have powers concur- 
rent with those of the Congress. For 
himself, Mr. McFall said he does not 
believe that Congress can abdicate regu- 


(Continued on Page 38) 
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White & Camby Forum 
On Proposed Fire Form 

ANSWER PRODUCERS’ QUERIES 

Werbel and Lowrey Tell What Protec- 


tion May Be Given if Form Is 
Approved in New York 








Several hundred men and women in- 
e brokers and agents from New 


sural 
York City and suburban areas attended 
the fre insurance forum, sponsored by 


Whit: & Camby, Inc., at the Hotel Bilt- 
n New York last Thursday. This 
e second in a series and the third, 
on inland marine insurance, will be held 
sometime in December. Discussion last 
week centered on the proposed uniform 
dwelling and contents fire form, with 
F. |. McCormack of White & Camby 
as moderator and Bernard G. 


more 
was 


Werl |, educational director of the 
Home, and Girard R. Lowrey, special 
fire risks underwriter of Crum & Fors- 
ter, answering the many questions 
asked. 


The form proposed by the Insurance 
Executives Association is now in_use in 
New England and the Middle Depart- 
ment but has not as yet been approved 
by the Insurance Department for New 
York State. In replies to queries 
Messrs. Werbel and Lowrey was careful 
to point out that their views were their 
own as they could not forecast what the 
New York Fire Insurance Exchange 
might do with respect to rules on the 
new form, if approved, for this territoyy. 

Rent insurance in the IEA form is 
provided without charge up to not over 
10% of the building insurance, to be 
paid in the amount of one-twelfth per 
month. The insured may elect to use 
this coverage but does not have to. It 
was recommended that specific rent in- 
surance be purchased where there is any 
doubt the free coverage may be inade- 
quate. 

Coverage on Outbuildings ; 

There is also the option of applying 
10% of coverage to outbuildings, 
whether old or constructed after the 
policy is written. There may be some 
disadvantage, under coinsurance require- 
ments, if the amount of insurance 
carried does not nearly equal the com- 
bined values of the house and outbuild- 
ings. In Exchange territory the stand- 
ard average clause may be _ inserted. 
Lawns are not covered but trees, shrubs 
and plants may be specifically insured. 

Vacancy and uwunoccupancy privileges 
are likely to be granted without limits 
within city limits, but it may be different 
as to risks in unprotected territory. 

With respect to the 10% of contents 
off-premises, without any limitation of 
$1,000, the property of servants and 
guests would be excluded. It is presumed 
guests would be insured under the same 
off-premises clauses in their own con- 
tents fire policies. Legal liability fire 
claims also are not covered but the New 
York Exchange may act to include this. 

The opinion was given that off-premi- 
ses coverage would insure property, at 
a second residence, which never had 
been at the original premises. The new 
Proposed form makes no reference to 
“temporarily removed” from permanent 
location as in the form now in use. This 
off-premises insurance is also consid- 
ere! as transit coverage, protecting 
Property when being moved. 
Uepreciation and demolition endorse- 
ments were discussed fully. These are 
interded to take up the slack between 
depreciated value and actual costs of 
new or improved buildings at the same 
loca.ion. These endorsements provide 
lor the collection of the additional ex- 
Delises, with certain limitations. 





in W. Osterlind has formed J. W. 
Osicrlind Co., inland marine adjusters, 
Wit offices at 84 William Street, New 
« City. He has been active in this 
he.| for twenty years in New York and 
reccntly was with Wm. M. Mortimer 
Co. Associated with Mr. Osterlind is 
Paul Reimer, for twelve years con- 
hected with the claim department of the 
3sreat American. 


Wiley Reelected President 


Connecticut Local Agents 


William H. Wiley of Hartford was 
reelected president of the Connecticut 
Association of Insurance Agents at the 
annual meeting in New Haven on No- 
vember 9. Also reelected were Vice 
President Thomas A. Settle of Danbury, 
Secretary-Treasurer Anthony J. Mastri- 
ano of Meriden, National State Director 
Leonard F. Whelan of Greenwich and 
Honorary Vice Presidents Edwin S. 
Cowles, Jr., of Hartford and Henry L. 
Bailey of Groton. 

Regional vice presidents were elected 


as follows: Frank T. Brundage, South 
Norwalk; Louis A. Johns, New Haven; 
Frederick Baldwin, Torrington; Paul L. 
Avery, Granby; William W. Lawson, 
Middleton; William A. Wintter, Bridge- 
port; William J. Dodd, Waterbury, and 
Frank M. Lincoln, Willimantic. 





GEORGE W. CARR DIES 

George W. Carr who had been en- 
gaged in the insurance and real estate 
business at Ellicott City, Md., since 1921, 
died on November 12, at the Union 
Memorial Hospital, Baltimore, as a re- 
sult of an attack of pneumonia. He was 
84 years of age. 


SQUARE CLUB MEETS NOV. 20 

The Insurance Square Club of New 
York, Inc., will hold a meeting on Mon- 
day evening, November 20, at Block 
Hall, 23 South William Street, beginning 
at 7:30 o’clock. Members are invited 
to bring their friends in the insurance 
district. Leighton Halsey has arranged 
for a floor show. This will be the last 
meeting before the entertainment and 
dance to be held at the Hotel St. George 
in Brooklyn on Friday, December 1. 
Members and guests will meet for din- 
ner next Monday evening at Rolfe’s 
Chop House, 90 Fulton Street. 








WANTA BUY A 800K? 


-o WITH HALF THE PAGES MISSING? 


That wouldn't make much sense. You'd soon 
find out that your purchase wasn't complete, 


and you'd return it. 


In insurance this very thing is done every day. 
Agents sell, and clients pay for, insurance 
that's incomplete: fire insurance without 


Extended Coverage. 


Certainly there are reasons why this practice 
persists. But the insured doesn't care about 
the reasons when he has a loss that isn't 


covered. 


In the book business nobody could get away 
with selling half a book, because the omission 
would be immediately obvious. In insurance 


the omission frequently isn't known until 
there's a loss—and then it's too late. 


Of course you can't MAKE people buy com- 
plete insurance. But to protect your agency's 
goodwill, and to prevent clients' anger being 
visited on YOUR head when an uninsured 


loss comes, you can make sure all your clients 


know about Extended Coverage. To help its 
agents do this, the Security 
companies are offering a com- 
plete campaign on Extended “Sidgdiaiiay? 
Coverage: a poster, a blotter, 
a newspaper advertisement, a folder, and a 
- suggested letter. 
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Security Insurance Companies 


Security Insurance Company of New Haven 
East & West Insurance Company of New Haven 
New Haven Underwriters 
Connecticut Indemnity Company 
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Links Free Enterprise 
With Public Relations 


STOTT SPEAKS AT ROCHESTER 
New York Agents’ Head Says Best 


Public Relations Job Is to Promote 
Individual Initiative 


“Public Relations and Free Enter- 
was the subject of the 
delivered by John C. Stott, Norwich, 
president of the New York State Asso- 
Agents at the regional 


Rochester November 9. 


prise” address 


ciation of Local 
meeting held at 
He linked the 


dress when he 


two portions of his ad- 


said: “It is my opinion 


that one of the best public relations 
programs that you can immediately set 
in motion is to go out in your daily 


contacts and talk free enterprise.” 

Mr. Stott defined public relations as 
follows : 

“It is your relationship to the public. 
It is the conduct of your own business 
and your own self that permits the pub- 
lic to draw a conclusion as to whether 
you are a peddler of insurance or a 
professional man. It is the standard you 
set and the ethics that you use in your 
business that the public may judge the 
worth of your service. 

In Agents’ Department 

Mr. Stott said that some agents reach 
the conclusion that a public relations 
job as one to be done by the companies 
and that it is not in their department, 
adding: “We must, as individual agents, 
make it our business to create good 
public relations, not occasionally, but in 
Public relations 


our every day’s work. 
are in your department.” 

He said that the agent may not im- 
mediately see the results of a_ public 
relations program but that it adds up 


to an astounding total, and continued: 

“Public relations do not stop with the 
creation of good relations with your 
clients. It must extend to all the ele- 
ments in government. You must create 
good relations with your Assemblymen, 
with your Senators and with your Con- 
gressmen. One of the most astounding 
facts that I discovered last year as 
chairman of the law and legislation com- 
mittee of your state association was 
that the agents back home were not 
expressing their desires to their legis- 


lators. Those legislators will appreciate 
these expressions and your thoughts 
and they will certainly give considera- 


tion to you, one of their constituents. 
State Fund Solicitation 

“How many of you have ever told the 
legislators in your district that you ob- 
jected to the solicitation of insurance 
by the State Fund? It is true that at 
every conference or state association 
meeting, it is a theme for general dis- 
cussion. Would it not be more elective 
if you created good public relations with 
your legislators and tel! them why the 
State Fund should not be permitted to 
solicit insurance? I am sure they would 
be guided by their arguments, the 
potency of which cannot be questioned.” 

Mr. Stott spoke of the power for good 
which can be developed by the nation- 
wide membership of the National Asso- 
ciation of Insurance Agents, and said: 

“Public relations in operation consists 
of two parts. The first part involves 


— 





study, research and discussion, to find 
out what your public relat ons problem 
is. It means taking stock of yourself 
and your agency with relation to the 
general public, your local board, your 
state association and vour National As- 
sociation. The second part of the public 
relations nrogram means the actual and 
intelligent use of the several tools of 
public relations.” 
Individual Initiative 

Saving that every man should be given 
the rieht to develop individual initiative, 
Mr. Stott expressed regret that “this 
freedom of enterprise in the insurance 
business is in some measure engaged 
in a death struggle with bureaucratic 
tendencies in our national Government.” 

Mr. Stott said that the people of this 
country favor a government of laws, 
not of men, competitive profit-making 
private enterprise, careers onen_ to 
talent and character, individual initiative, 
the profit system, the American way, 
the American standard of living, Amer- 
ican ingenuity, American administrative 
ability and managerial skill, and the 
time-honored principle of states’ rights. 

“Let there be a belief in the unlimited 
progress—the continuous fulfillment of 
the greatest economic opportunity in the 
history of the world to a position of 
commanding authority, concretely—in- 
vulnerable faith in the institution of 
American business, in the ability of the 
undistinguished masses of business men 


in the United States of America to 
meet by competent methods the needs 
and wants raised in the flow of the 
time... <.. 


Paramount Objectives 


‘Good public relations, which are your 
relations with the public, and free enter- 
prise, which is our right to work and to 
live, are the paramount objectives to 
every man in the insurance business. If 
you obtain these objectives to a degree 
commensurate with your ability, there 
are three other requisites. You must be 
true. You must be honest. You must be 
courageous, 

“You must be true to yourself. You 
must be honest because honesty is the 
best policy and because every dishonest 
man that ever lived wrote the last chap- 
ters of his existence in red ink. 

“You must be courageous, because no 
man in this year of Our Lord 1944 can 
carry on this business of insurance 
without supreme courage. When the 
court of last resort in this United States 
of ours is a an effort to place our 
business under Government control and 
perhaps placing the last great industry 
that has championed free enterprise 


within the grasp of politicians, we must 
have courage—and lots of it.” 
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Time-Tested Insurance and Service 


HERMON D. SMITH ADVANCED 


Appointed Vice President of Marsh & 
McLennan in Charge of the 
Office at Chicago 
Laurence S. Kennedy, newly elected 
president of Marsh & McLennan, Inc., 
national insurance brokers and agents, 
has announced appointment of Hermon 
D. Smith as vice president in charge of 

the firm’s Chicago office. 

Mr. Smith, who had been with the 
Northern Trust Company, came with 
Marsh & McLennan in 1928 and has 
been a vice president since 1931. He 
served as second lieutenant in the first 
World War and in September, 1942, was 
appointed chief of the Price Adjustment 
Office of the Army Air Forces at Wright 
Field, Dayton, Ohio. Upon the comple- 
tion of a special assignment there, he 
returned to Marsh & McLennan taking 
up his duties as administrative assistant 
to Charles Ward Seabury, who is row 
chairman of the board. 

Mr. Smith is a graduate of Harvard 
University and is a trustee, director or 
officer in many business and charitab’e 
organizations. He is a trustee of the 
University of Chicago and president of 
the Illinois Children’s Home and Aid 
Society. He is also currently a_ vice 
president of the Chicago Community 
Fund and a director of both the Com- 
munity and War Fund of Metropolitan 
Chicago and the National War Fund. 





STUDYING BROKERS’ COSTS 


Cost of Handling Fire Insurance Being 
Analyzed by Committee of 
Brokers’ Association 

The fire insurance committee of the 
Insurance Brokers’ Association of New 
York is conducting a detailed study of 
the cost of handling fire insurance in 
a broker’s office. The standard functions 


of such an office have been listed as 
follows: 

1. Order: mail dept.; fire dept. clerk, 
supervision. 


2. Placer: Binder placed. 

3. Acknowledgment. 

4. Forms, rates, conditions: 
printing. 

5. Delivery to co-policy picked up. 

6. Policy checker: mistakes, corrected, 
re-checked. 

7. Entered on record cards. 

8. Accounting dept.: billed, co. paid. 

9. Engineering and inspections: rate 
changes. 

10. Loss dept.: record made, assured 
visited, proofs obtained, drafts delivered. 

11. Supervision, management, licenses. 

12. Misc. office expense charged to fire 
department, rent, telephone, advertising, 
insurance. 

13. Sales expense. 


M. A. Read President of 
Illinois Agents’ Assn. 


Merle A. Read of Joliet was elected 
president of the Illinois Association of 
Insurance Agents at the forty-fifth an- 
nual meeting last week at Rockford, III. 
He succeeds James J. Beattie of Rock- 
ford, who becomes chairman of the ex- 
ecutive committee. N. McCullough Win- 
ters of Quincy was named chairman of 
the advisory committee. Russell L. 
Strouse is executive vice president and 
W. Herbert Steward of Chicago con- 
tinues as national state director. 
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YOUR INQUIRIES SOLICITED 








Fire Mutual Agents of 
New England Meet Today 


Brigadier General Thomas B. Wilson, 
who has been released by the Army 
after nearly three years of active for- 
eign service, will be the banquet speaker 
at the two- ‘day meeting of the Mutual 
Insurance Agents Association of New 
England, Elliott P. Curtiss, president, 
announces. General Wilson, who re- 
sumed chairmanship of the board of 
directors of Transcontinental and West- 
ern Air, Inc., will speak at the banquet 
at the Statler Hotel, Boston, on Friday 
evening, November 17. Head table guests 
will include the six New England insur- 
ance commissioners, representatives of 
the New England Council, Boston 
Chamber of Commerce and the Aero- 
nautics Association of Boston. 

Commissioner of Insurance Charles F. 
J. Harrington of Massachusetts, and 
Roger Kenney, insurance editor of the 
United States Investor, will be prin- 
cipal speakers at the luncheon in the 
Statler on Saturday November 18. 

Hildreth Auer, vice president of the 
Malden Trust Company, will keynote 
the two-day meeting, with a discussion 
this afternoon on how insurance. agents 
and local banks can set up plans for 
financing post-war automobiles. W. H. 
Rodda, secretary of the Mutual Aircraft 
Conference, Chicago, will tell of plans 
for aviation insurance after the war; 
Gordon Davis, manager of the Mutual 
Loss Research Bureau, Chicago, will talk 
on the need for agent-adjuster coopera- 
tion in adjustment of losses; John 
Adam, Jr., manager of the Boston office 
of the Central Manufacturers Mutual 
Fire, will speak on the importance of 
selling inland marine. The speaking 
session will be followed by the business 
meeting, a meeting of the newly elected 
officers and the 1752 Club of New Eng- 


land field men. 


AIS in Enlarged Offices 


AIS, Inc., an aviation insuarnce service, 
has moved into larger quarters, {or- 
merly occupied by the Pan America 
Airways System at 37-22 Eighty-second 
Street, Jackson Heights, N. Y., near 
La Guardia Field. The staff consists 
of T. Minniger, general manager; L. 
Godbee, D. Thomas and W. Ostrom: In 
addition AIS recently opened officcs im 
the Seybold Building at Miami with 
Wm. Reynolds and T. Tyler in ch.rge. 
Other offices are located in Chigaco. De- 
troit, Los Angeles and Washington 
This aviation insurance service 
organized by airline pilots in 193) to 
serve the aviation industry exclus:vely 
as brokers of all lines of insurance. The 
staff members completely program es- 
tates, advise on all insurance mati¢rs, 
and specialize in insurance problems 0! 
flight personnel. 


CHARLES H. AGNEW DIES 
. Charles H. Agnew, president of Ac new 
Agency, Inc., Rochester, N. Y. insur nce 
firm, died November 1 at the age o 41. 
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The AIR AGE has begun! 


Postwar planners visualize a whole new era of 
transport, based upon new concepts of speed 
and directness. Alert Agents will become the 
Aviation Insurance Experts of their com- 
munities. Are you prepared for The Air Age 
already upon us? 


x 
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vonta americs Looms Ahead! 


Announces NEW Simplified 
AIR TRAVEL ACCIDENT POLICY 


North America has done it again! Today, 
Indemnity Insurance Company of North 
America announces a new, simplified 
Air Travel Accident Policy that makes 
all others seem old-fashioned. 


No longer does the insured have to 
examine his Accident Policy to know 
that he is covered on the air trip he is 
about to take. He is insured on any trip 
while in aircraft operated by a regular 
airline in and between the Americas, 
the West Indies, Bermuda and New- 
foundland. 





INSURANCE COMPANY OF NORTH AMERICA 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 
CENTRAL INSURANCE COMPANY OF BALTIMORE 














This broad Policy is now available at 
no increase in rates! Policies can be 
written to cover passengers, pilots and 
airline employees, and can be endorsed 
to cover in any licensed plane, whether 
privately or commercially operated. Cov- 
erage up to $200,000 can be obtained. 

This is the kind of Air Travel Accident 
Insurance the public wants. Get sample 
policies, rate schedules, advertising ma- 
terial, now, from the North America 
Companies Office to which you report 
business and be the first to sell it in 
your community! 


INSURANCE COMPANY OF 


NORTH AMERICA 
COMPANIES, Aicleclejphia 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
NATIONAL SECURITY INSURANCE COMPANY 
PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 






PROTECT WHAT YOU HAVE e BUY WAR BONDS AND STAMPS 
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Fetzer Says Insurance 
Now Faces Vital Test 


VIEWS RESULTS OF ELECTION 





Chicago Agent Confident, However, Pub- 
lic Will Support Insurance if It 
Renders Proper Service 





There will be many who share his 
view that insurance, together with the 
whole private enterprise system, suf- 
fered another serious blow in the na- 
tional election last week, Wade Fetzer, 
Jr., president of W. A. Alexander & Co. 
of Chicago, told the Iowa Association 
of Insurance Agents at its meeting last 
week. Mr. Fetzer, who is chairman of 
the National Association’s public rela- 
tions committee, believes, however, that 
insurance can still be confident of hav- 
ing the support of the general public to 
the extent that the business fairly meets 
its requirements. The public will ren- 
der a verdict on insurance, he said, 
based on the extent to which it gives 
the public its full money’s worth, free 
of any unwarranted loadings, and based 
on its knowledge of the story of insur- 
ance. 

First of all, Mr. Fetzer stressed, com- 
panies and agents must see to it that 
payment of premium for highly compe- 
tent, unselfish service by an agent is 
justified. “A single case of poor or in- 
competent service by an agent hurts 
every other agent and the whole insur- 
ance business,” he said. “The very best 
of agents are hurt as well as the others. 
For this reason the best of agents have 
a very real, selfish interest in seeing to 
it that all agents know their business 
and have high standards of service. That 
is the reason why the best of agents are 
asked to take the lead in the important 
educational movement and why every 
agent must multiply the attention he 
gives to the entire educational subject. 

“Qualification laws have their purpose, 
and they can be justified subject to one 
very important thing. Qualification laws 
must have as their true objective real 
qualification and not merely the exclu- 
sion of others or the preservation of 
the insurance market for those who are 
now in the business. Only the most hon- 
est appraisal on our part of existing or 
contemplated qualification laws can 
serve public interest and any such law 
which does not truly serve public inter- 
est can be expected to do real injury 
to the entire business during this criti- 
cal fourth period. 

Self-Examination Essential 

“We must examine equally honestly 
every other part of our price structure, 
our compensation, our loss, our organi- 
zations and our agreements,” Mr. Fetzer 
continued. “I include countersignature 
laws or agreements not based on valua- 
ble services performed as one of those 
things we must examine in this light. 

“Agents and companies must work to- 
gether as they never have before, con- 
ferring on problems affecting the whole 
business and entering those conferences 
not in an attitude of defense of every- 
thing on one’s own side, but rather in 
an attitude of complete willingness to 
consider the other side and willingness 
on both sides to concede something to 
the other when public interest war- 


rants. It is a source of great credit to 
the business that more progress has 
been made in that direction in recent 


months than in many years before that, 
and there is every reason to believe that 
further substantial progress is in the 
immediate offing. 

“Once we have all resolved to put our 
own house in absolute order, we turn 
then to the other half of the job which 
is to tell our story. To do this we must 
make use of every known medium of 
exchange of ideas and information. A 
small part of this can be done by your 
National Association, and important 
steps are under way for it to do its 
part. A series of ads has been prepared 
for national magazines and is_ only 
awaiting the availability of space in 
those magazines. It is hoped that the 
publishers will be able to give us that 


(Continued on Page 32) 





BACK ACTUAL VALUE POLICIES 


Suburban New York Agents Ask Auto- 
mobile Association to Continue 
Optional Use of Two Forms 

The Suburban New York Association 
of Local Agents, Inc., has written the 
National Automobile Underwriters Asso- 
ciation urging continued optional use of 
either the actual value or stated amount 
automobile fire, theft and collision poli- 
cies. The association opposes a proposal 
in a report on the NAUA by the New 
York Insurance Department that in the 
interests of policyholders the stated 
amount policy be substituted altogether 
for the actual value form. 

“Therefore, if the Department con- 
vinces the NAVA to put this fire and 
theft or comprehensive in a straight 
jacket which would allow only the 
‘stated amount’ basis, it would create 
what we believe would be a substantial 
and unnecessary upheaval in this class 
of business,” say the suburban agents. 

“Losses under automobile policies are 
invariably glass breakage or other such 
small items. Only on very rare occasions 
do we report total claims. Thus, any 
dispute on the subject of market value 
of the car will hardly ever arise. 

“On the contrary, if we are required 
to write all policies on a ‘stated amount’ 
basis, we must necessarily be not only 
insurance agents, but also used car ap- 
praisers. Many policyholders will waste 
our valuable time in trying to convince 
us that their car value is more—or less. 
Rather than to argue with the former, 
we shall agree to over-insure. For the 
other type who is premium conscious, 
we must under-insure. 

“We feel that this period of unusual 
wartime conditions in the used car mar- 
ket is the worst possible time to place 
added burdens on agents. To expect us 
to judge insurable values under these 
abnormal conditions seems unnecessary. 
This would appear to be the exclusive 
problem of an adjuster—and then only 
on total losses. 








Dallas Agents Assn. Is 
Honored By Texas Assn. 


A local association of fire and cas- 
ualty insurance agents which can grow 
from thirteen firm-members in 1930 to 
120 firm-members in 1944 and in that 
period twice successfully entertain the 
annual meeting of the National Associa- 
tion of Insurance Agents, handle two of 
the annual meetings of the Texas asso- 
ciation, and entertain the general agents 
convention and the National Associa- 
tion of Insurance Commissioners at their 
annual meetings, had unusual leader- 
ship and that is only a small part of 
the record of the Dallas Insurance 
Agents Association, said the Texas as- 
sociation President Buck B. Greever in 
complimenting the past presidents of the 
Dallas association at a membership 
luncheon in the Baker Hotel, Novem- 
ber 9th. 

Mr. Greever told of the organization 
and work of the Dallas Fire Prevention 
Council, an advisory committee of the 
city of Dallas, of which the association’s 
manager, Alfonso Johnson, has been 
secretary for more than ten years; of 
the Insurance Placement Board of Dal- 
las which handles the insurance of the 
political units of the city and the 
county of Dallas; of the public relations 
work with local, state and national 
office-holders, with trade associations, 
with business and industrial plants, with 
the public schools, with the luncheon 
clubs and with the nation’s insurance 
press; of the insurance library which is 
available to the general public; of the 
handling of all insurance forms for 
agents and company men; of the co- 
operation with the Texas association in 
all matters of general concern to the 
public and to the insurance fraternity; 
of the continuous educational program 
for improving the local agents and their 
solicitors; and of the winning of public 
confidence to such an extent that the 
association’s office has become a public 
clearing house for insurance informa- 
tion in Dallas. 
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quent discussions of our mutual prob- 
lems. This to implement what the In- 
surance Executives Association is try- 
ing to accomplish, as evidenced by its 
i Liaison 


recent meeting with Agents 
Committee. 
“Fourth, organization of our own 


people into a ‘task force’ to see to it 
that the public’s interest is served by 
well considered and broad regulation of 


the insurance business. We should, 
without further delay, in conjunction 
with other divisions of the industry, 


draft and present to the many states, 
a model form of regulatory legislation 
in the hope of uniform adoption. 

“Fifth, we and our employes should 
take a more active and friendly interest 
in the business problems of other in- 
dustries by associating ourselves with 
civic and business associations, as well 
as Chambers of Commerce.” 


In the matter of further building good 
will, Mr. Hill cited the new and effective 
type of newspaper advertising now used 
by some large corporations in connec- 
tion with their financial statements, and 
said: 

“We in the insurance business would 
do well to ponder the adoption of some 
similar plan. The publication of our dry 
financial statements meet legal require- 
ments. They may satisfy our own vanity, 
but they are as uninteresting to others 
as the obituary of some unknown 
Patagonian. Let’s dress it up, make it 
more attractive, give the public some- 
thing that has appeal as well as mean- 
ing. Let’s place before its very eyes the 
indisputable story of what becomes of 
its premium dollars. Had we done this 
before we would have had the sym- 
pathy and cooperation of many people 
today whose mistaken belief of the 
profit we make came from distorted 
figures quoted by some ignorant or 
malicious person. 

“And so, as much as has been done, 
there remains a big job to do—a never 
ending one—but a job we shall do with 
plenty of heart and pride. Of course, 
we have no monopoly on brains, ability 
and energy—but there is an ample 
amount of each within the industry to 
solve our problems—with resultant ben- 
efits to all.” 





CULLEN SPEAKS TO WOMEN 

Thomas J. Cullen, Deputy Superinten- 
dent of the New York Department of 
Insurance, was speaker at the meeting 


of the Insurance Women of Albany, 
N. Y., November 2. 





NEW PROSPECTS— 
NEW INCOME 


Record-breaking fur sales create a 


record-breaking list of new prospects 
for Fur Floater insurance! Our new 
pamphlet is available at your request 
to bring you record-breaking results! 





Insurance Company Utd. 
30 John Street, New York 


Eagle 





Expect Bills in New York 
To Strengthen Rating Laws 


The New York Insurance Department 
intends to present to the 1945  legis- 
lature at Albany bills to strengthen the 
rating section of the insurance law. One 
of these may bring the personal prop- 
erty floater within the rating sections. 
Another possible proposal would allow 
appeals to the Insurance Superintendent 
after a rating organization has turned 
down a company suggestion. This bill 
would also make it necessary for all 
companies and rating organizations to 
have their rates and forms accepted by 
the department before they could be 
put into effect. Hearings would be leld 
within a specified time if proposals did 
not meet approval. 


WOOTTON WITH P. B. REED 

Harlan S. Wootton, formerly adju-tet 
for the Atlas Assurance, has joined the 
staff of Prentiss B. Reed, independ nt 
adjuster for fire insurance compan:¢s, 
99 John Street, New York City. ‘Ir. 
Wootton will adjust losses in metropuli- 
tan New York and in the suburban arca. 


CALIF. INLAND MARINE CHANGE 

Insurance Commissioner Maynard (:1r- 
rison of California in Ruling No. 30 ol 
the Department of Insurance has made 
it possible to write individual lockers 
in cold storage and refrigerating plaiits 
under an inland marine policy, there )y 
changing the former ruling which pro- 
hibited such writing. 
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Farm and Rural Fire 
Meeting December 11 


AT PALMER HOUSE, CHICAGO 





War Conference Will Consider Ways 
to Cut Loss by Fire of Food 
Production Facilities 





Announcement was made November 16 
by the Insurance Department of the 
Chamber of Commerce of the United 
States that the Third War-time Confer- 
ence on Farm and Rural Fire Prevention 
to cope with the continuous increase of 
rur2i fire losses and their serious effect 
on jie nation’s production of food will 
be held Monday, December 11, at the 
Palmer House, Chicago. 

The conference is sponsored jointly by 
the agricultural committee of the Na- 
tional Fire Waste Council and the farm 
fire protection committee of the National 
Fire Protection Association, with the co- 
operation of the National Chainber’s In- 
surance Department. Dr. David J. Price, 
U. S. Department of Agriculture and 
past president, National Fire Protection 
Association; and Rush W. Carter, as- 
sistant manager, Aetna Insurance Com- 
pany, Chicago, are the chairmen of the 
sponsoring committees. ° 

Attending the meeting will be rural 
fire insurance leaders, state fire mar- 
shals, farm equipment manufacturers, 
chamber of commerce executives, rural 
fire prevention authorities, representa- 
tives of the Department of Agriculture, 
American Red Cross, 4-H Clubs, Boy 
Scouts, farm press and radio, as well as 
officials of the National Board of Fire 
Underwriters, National Fire Protection 
Association, National Association of In- 
surance Agents, Mill Mutual Fire Pre- 
vention Bureau, National Association of 
Mutual Insurance Companies, Western 
Actuarial Bureau, U. S. Chamber of 
Commerce, and others. 

The all-day program will feature talks 
and discussions on ways to arrest the 
alarming upward trend of destruction by 
fire of food and food production facili- 
ties. Among the subjects to be consid- 
ered are: the present status of rural fire 
prevention; use of war emergency fire 
fighting equipment in rural areas in the 
post-war period; state committees for 
rural fire districts; a county system of 
rural fire prevention; use of water-fog in 
rural areas and fire resistive materials 
for buildings on farms and in rural com- 
munities, 

Farm and rural fire losses annually 
aggregate approximately $200,000,000 and 
cause the death of at least 3,500 people. 
About 200 farm buildings burn every 
single day in the United States and 
Canada. Modern fire prevention and 
control in many farm and rural areas are 
as yet unknown. 





HENRY W. CARLISLE DIES 





Vice President of Marsh & McLennan 
Was 82 Years Old; Had Been in 
Insurance Nearly 70 Years 


Henry W. Carlisle, vice president of 
Marsh & McLennan, Inc., died at 
vanston Hospital, Evanston, Ill., No- 
inber 2, after a long illness. He was 
and was born in Chicago, 
Mr, Carlisle had been in insurance for 
Sixty-nine years, starting at 13 years of 
ace as office boy with I. J. Lewis, a 
Chicago insurance agency. He was a 
‘orceful character and a man of out- 
sianding personality. In 1902 he became 
a partner in D, W. Burrows & Company, 
e@ of the organizations which later 

rmed Marsh & McLennan, Inc. 

_Mr, Carlisle was elected vice presi- 
nt of Marsh & McLennan in 1925 and 
‘s held that position ever since. He 
‘S active in the production end of the 

‘usiness and was an authority on insur- 

“ace for public utilities. He was keenly 
“iterested in the Boy Scout movement, 
aving served as president of the Evans- 

‘on Council for many years and was a 

member of the Union League and Evans- 

‘on Clubs, Evanston Historical Society 
‘ud First Congregational Church. He 
as a Mason, 
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Canadian Supts. Oppose 
Appointing Poor Agents 
The standing committee on the licens- 
ing and regulation of agents of the In- 
surance Superintendents’ Association of 
Canada reports that “in many instances 
the principles governing the selection 


and recommendation for licenses of 
other than life insurance agents are not 
being observed by the companies.” The 
report of the superintendents on this 
subject has been issued by E. B. Mac- 


latchy, chairman of the. committee, and 
New Brunswick Superintendent. 

Superintendents in Canada for some 
time now have contended that fire and 
casualty companies have been loose in 
their recommendations for licenses. Roy 
B. Whitehead, Ontario Superintendent, 
is inclined to this belief in so far as 
Ontario is concerned. 

The superintendents are unanimous in 
their opinions that there are too many 
fire and casualty agents in Canada. On 
top of that, the general trend at the 
moment in Canada is towards an increase 
in the number of licenses issued. 


JAMES W. KNOX DIES 
James W. Knox, Chicago manager for 
Corroon & Reynolds, died November 10 
at. the age of 65. He had been in insur- 
ance nearly fifty years. He is survived 
by his«widow and a son. 





SURPLUS LINE BROKERS 
Surplus line brokers licensed in the 
state of Washington wrote net premiums 
in 1943 ‘totaling $602,395 according to 
the annual report of the Washington 
Insurance Department. Net losses paid 
aggregated $95,416. 





A carelessly dropped match . . . a war 
plant destroyed . . . vital equipment lost 
. .. War production halted. And on some 
battlefront 5000 miles away, where equip- 
ment is needed, our casualties rise sharply. 
Precious American lives are lost—through 
someone’s carelessness. 


We insurance men must keep this fact be- 
fore us: By reducing the toll of fire here at 
home, we can reduce our casualties on the 
battlefronts. Now, as never before, safety 
engineering must be pushed to the limit. 
We can feel no complacency over our fire 
prevention work . . . because today we are 
faced by our greatest challenge. Here is 
why: 

Fires in industrial plants are increasing 
sharply. Moreover, there is a dangerous 
increase in non-industrial fires which, by 
destroying business properties, workers’ 
homes, or transportation facilities, also 
cut into our war production. You as insur- 
ance men know what this means. You 
know that fire took 10,000;lives through- 


Men 5000 miles away 
may be injured in this Fire! 


out the nation in 1943. You know that fire 
destroyed property valued at over a third 
of a billion dollars. You know that pre- 
cious war goods and equipment, irreplace- 
able even though insured, were lost to 
America’s cause. And this year, unless 
normal precautions are accelerated in the 
drive for Victory, the toll threatens to be 
greater. 
This is the staggering challenge we face. 
To meet it we must work as never before 
at safety engineering and fire prevention 
. . must arouse America to the necessity 
of added care and precaution in combat- 
ing fire . . . must make the public realize 
that every fire is sabotage today! Our 
fighting men, our sons overseas, are count- 
ing on us. We must not fail! Victory over 
fire here will speed victory over the Axis 
out there! 


NGS. 
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“Tune in Leland Stowe, world fa- 
mous news analyst, every Saturday 
night on the Blue Network. See 
your local newspaper for time and 
station.” 
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Stevens Exhorts Agents to Educate 
Public on Financed Car Insurance 


Allen C. Stevens, president of the 
Great Eastern Fire of White Plains, 
N. Y., and also a local agent there, says 
the public should be educated to the 


fact that auto dealers ought to sell cars 
only, that local banks only should loan 
the money to buy them and local insur- 
ance agents should provide the neces- 
sary insurance coverages. Speaking be- 
fore the Connecticut Association of. In- 
surance Agents’ meeting at New Haven 
last Thursday Mr. Stevens declared 
that such an educational program is the 
only solution to the custom of the past 
of having motor vehicle dealers act in 
the capacity of salesmen, finance men 
and insurance agents when selling cars 
on time. 

Automobile business in the future 
will be so important to banks, insurance 
companies and their agents, said Mr. 
Stevens, that it should be a leading 
item on their post-war planning pro- 
gram. He called on the public relations 
committee of the National Association 
of Insurance Agents, the public rela- 
tions division of the American Bankers 
Association, the Insurance Advertising 
Conference, to cooperate in preparing 
educational programs for the _ public. 
Banks and finance companies are al- 
ready making plans to obtain their 
share of the profitable automobile loans, 
he continued, therefore insurance com- 
panies and their agents should likewise 
be acting to obtain insurance premiums. 


Not for 25% Off Plan 

Mr. Stevens, however, does not feel 
the local agent and bank combination 
will be aided by plans for insurance 
companies to offer them master con- 
tracts at under the regular premium and 
commission rates. Telling of a move by 
the National Automobile Underwriters 
Association to meet competition by cut 
rates he said: 

“They decided to meet the competi- 
tion of insurance companies controlled 
by finance companies who were writing 
auto insurance 25% off manual. There- 
fore any bank or finance company who 
financed fifty or more cars a year could 
have this contract provided the State 
Superintendent of Insurance approved it. 
Think of it, the man who financed his 
car could buy insurance 25% cheaper 
than the man who paid cash. 

“It is my guess that very few banks 
in the future will develop auto loans 
through dealers. Those banks who oper- 
ated that way in the past have learned 
their lesson the hard way, only those 
banks who never did finance cars before 
the war will attempt to work through 
the dealers. If my guess is correct we 
need have little fear that the master 
policy at 25% off manual will be very 
popular because it was only popular 
in the past with banks who worked 
through dealers. 

“Likewise I do not think there will 
be many insurance companies anxious 
to write dealer-bank or dealer finance 
companies’ accounts in the future. They, 
too, have learned their lesson the hard 
way. 

Local Agents’ Problem 

“This is solely a local agents’ problem 
and only they can solve it. We agents 
demand the companies we represent to 
provide a competitive market. They 
make every effort to do this. They do 
everything they can to help us sell, 
but in the final analysis we are the 
infantry, the foot soldiers, and we must 
do the conquering. 

“Some auto dealers will object to this 


program as you might well imagine. 
Those agents who write their general 
business will hesitate to take an active 
part in it. To these agents particularly 
let me remind them that auto dealers 
are now being licensed in thirty-eight 
states as insurance agents. 

“Here is a thirty-second spot an- 
nouncement which can be bought on 
our local station in White Plains for 
$1.75 between programs and one which 
might well be used as a _ pattern 
throughout the country: 

“‘Folks—All of us hope this war will 
end some day soon. When V Day 
comes, new automobiles will start roll- 
ing off the assembly lines. Keep this 
thought in mind—Your local bank is 
anxious to lend you the major part of 
the cost of a new or used car if you 
plan to buy one, and your own local 
insurance man will provide the neces- 
sary insurance.’” 





GUSTAVUS REMAK, JR., DIES 





Chairman of Board of Insurance Co. of 
State of Pa. Had Served Com- 
pany Over Forty Years 

Gustavus Remak, Jr., chairman of the 
board of the Insurance Company of the 
State of Pennsylvania, died Novem- 
ber 10 at his home in Philadelphia at the 
age of &3 years. He had been connected 
with the State of Pa. for over forty 
years, having become general counsel in 
1903, president in 1913 and chairman of 
the board in 1941. For many years he 
was a member of the committee on laws 
of the National Board of Fire Under- 
writers, where his excellent legal knowl- 
edge was highly valued. 

Educated at the Episcopal Academy 
and the University of Pennsylvania, 
from which he was graduated in 1882, 
and from the law department in 1884, 
Mr. Remak was admitted to the Phila- 
delphia bar the same year. 


CLYDE A. HOLT DIES 


Clyde A. Holt, 56, manager of the 
American Group’s office at Greensboro, 
N. C.,, died on November 13, following 
a long illness. After graduation from 
Oakridge Military Institute in 1907 he 
joined the Dixie Fire. He became secre- 
tary of the Dixie. That company was 
acquired by the American in 1929. 





PAUL WILSON WITH PLANET 





Vice President of New Fire Company of 
_ Standard Accident; Was with 
Phoenix of Conn. 


Paul Wilson, who has been assistant 
secretary of the Phoenix of Hartford 
since 1943, was this week elected vice 
president of the newly formed Planet 


Insurance Co, of Detroit, running mate 
of the Standard Accident. Mr. Wilson 
went with the Phoenix-Connecticut 
Group on graduation from the Univer- 
sity of Illinois in 1926. After various 
clerical and underwriting assignments, 
he entered field work as a special agent 
for his company in Indiana in 1928, In 
1930 he helped to establish a Louisville 
office and a separate Kentucky field, 
which he took over as state agent. In 
1935 he was transferred to Philadelphia 
to supervise the metropolitan and ad- 
joining areas in Pennsylvania, New Jer- 
sey and Delaware for the Phoenix. 

In 1940 he became assistant manager 
of the Pacific Coast department, with 
headquarters in the newly established 
Los Angeles office. He returned to 
Hartford in 1943 as assistant secretary, 
his duties including active participation 
again in Middle Department and New 
York territories. 





IOWA AGENTS HOLD MEETING 


Boeye Elected President; New Consti- 
tution Adopted; Proper Qualifica- 
> tion Law Sought 
The Iowa Association of Insurance 
Agents at its thirty-eighth annual con- 
vention adopted a new constitution 
which made several changes in its setup 


of officers and increased the membership 
dues. John A. Boeye of Webster City, 
executive vice president, was elevated 
to president, succeeding Clarence Friday 
of Osceola. Dick Bell of Atlantic was 
named executive vice president and John 
S. Cutter of Shenandoah was renamed 
secretary-treasurer for the tenth time. 
Mr. Friday was also named state na- 
tional director. 

Three new posts were created, those 
being members to the executive commit- 
tee which went to Howard C. Burleson 
of Cedar Rapids, William C. Brunk of 
Ottumwa and Philip E. Jester of Des 
Moines. All three and Dick Bell had 
served during the past year as regional 
vice presidents, the offices which were 
discarded. Under the new plan, the ex- 
ecutive committee will appoint twelve 
district directors to supervise each dis- 
trict. The retiring president will serve 
as a member of the executive commit- 
tee with the vice president as chairman. 

The association, in its resolutions, fa- 
vored retention of the “actual value” au- 
tomobile policy which it said is in the 
public interest and should be continued. 

The resolutions also stated that a 
proper agency qualification law would 
be “in the public interest.” 


Wade Fetzer Tal 
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space in the reasonably near future. The 
story of our public relations program 
based on the doctrine of sup. orting 
American business, adopted at th» mid. 
year meeting, has already been given 
wide publicity and is about to ‘eceive 
another further important boost. 

“The U. S. Chamber of Commer<e will 
soon send to the president and national 
affairs committee chairman of every 
Chamber of Commerce in the country 
the leaflet ‘Supporting American Pus. 
ness,’ outlining that program and send- 
ing this with a covering letter froin the 
U. S. Chamber recommending that every 
chamber familiarize itself and join up 
with the local agents of their com- 
munity. 

“The National Association is now 
preparing and will soon distribute to 
every local board a manuscript explain- 
ing the whole insurance and Federal 
Government controversy frofn the jn- 
surance and public standpoint, making jt 
possible for one or more local agents 
in every community to tell that story 
before local Chambers of Commerce, 
Kiwanis, Rotary, Lions and other or- 
ganizations, 

National Board Commended 

“An important forward step was in- 
augurated recently when the National 
Board instituted its Leland Stowe radio 
program. The National Board is to be 
commended for the importance it has 
attached to agency service and the value 
of the local agent in the commercials 
on that radio program. It is to be hoped 
that activity of this nature will be 
greatly increased by insurance compan- 
ies and company organizations. 

“With all due respect to these stand- 
ardized or printed methods of telling 
the various parts of our story, by far 
the most important means of communi- 
cation with public is in the person to 
person contact between our many thou- 
sands of local agents located in every 
community and the people of those 
communities.” 





Bowersock 


(Continued from Page 22) 


of the society. He helped to organize 
and has lectured frequently before the 
insurance classes at Providence spon- 
sored by the Rhode Island Association 
of Insurance Agents. He believes that 
the various educational groups which 
have been formed over the country will 
exert a strong influence and that as they 
are strengthened the insurance business 
itself will grow stronger. 

In addition to his insurance activities 
Mr. Bowersock is a director of the 
Rhode Island Hospital Trust Co., Provi- 
dence Chamber of Commerce and Provi- 
dence Governmental Research Bureau 
and president of the Providence Foreign 
Trade Club and Turks Head Club, 
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Compulsory Sick Benefits Opposed 
In Mass. Advisory Council’s Report 


Development of Voluntary A. & H. Insurance Plans Especially 
on a Group Basis, Among Recommendations Made to 
State Senate; Continuing Study to Be Made 


Voluntary A. & H. insurance, espe- 
cially along Group lines, received a de- 
cided impetus by reason of the report 
on sickness benefits filed November 1 
with the Massachusetts State Senate by 
the State Advisory Council, Division of 
Employment Security, Commonwealth of 
Massachusetts. Faced with the problem 
of deciding whether or not to recom- 
mend a plan of compulsory sickness 
benefits, the council in its wisdom con- 
cluded that there is no pressing need or 
urgency for governmental compulsion in 
Massachusetts, especially at this time 
when the growth and trend of develop- 
ment along voluntary lines is so marked. 

Chief among recommendations made 
is that a continuing study be made of 
the entire situation. This is not taken 
to mean that the State Advisory Coun- 
cil expects to change its mind later on. 
The sentiment throughout a very long 
report is decidedly favorable to cover- 
age under voluntary auspices. The coun- 
cil, however, stresses the fact that 
slightly more than one-third of the 
“covered population” under the Massa- 
chusetts unemployment compensation 
law do not appear to have some form 
of protection in their places of employ- 
ment against loss of wages from illness. 

Group Insurance to the Fore 

To meet this deficiency, the hope is 
expressed in the report that the plans 
available for smaller group coverage will 
be more widely publicized than they 
have been and that those employers 
without private plans of wage continu- 
ity in case of illness will come into line 
and avail themselves of some form of 
group coverage for their employes. In 
this connection, the many varied types 
of individual accident and health poli- 
cies now available through private in- 
surance carriers were not overlooked, 
but the report said that obviously these 
cannot be as attractive in premiums as 
the Group plan of coverage. 

Speaking generally of voluntary in- 
surance plans, the report says that in- 
formation elicited seems to indicate a 
positive trend in a growing interest and 
desire by individuals and employers to 
favor private coverage. It was also noted 
that private insurance carriers do not 
hesitate to admit that threat of govern- 
ment entrance to the field has added 
impetus to their efforts to assume larger 
responsibility in enlisting more of the 
people in private protection under A. & 
H. policies. 

\ satisfactory trend was also pointed 

in the number insured under group 

cies with every prospect of continu- 

-provided there are no developments 

make it impractical or difficult for 

loyers and employes to carry such 
irance, 

igures given on those insured under 

up plans are as follows: 6,500,000 

ipared with 2,600,000 five years ago, 

1 1,500,000 ten years ago. Group hos- 

ilization: 6,100,000 covered after eight 

irs of operation. Group surgical plans: 

50,000 covered after five years of 
eration. 

Recommendation 

Observing that it is most desirable to 
‘atch further developments under our 
Private system of enterprise, the. state 
.dvisory council summed up its report 


many unknown factors present them- 
selves in these abnormal times to per- 
mit safe judgments; because of con- 
fusion in the minds of many due to 
multiplicity of bills before Congress, and 
the fact that basic issues remain unan- 
swered, therefore, it is most desirable 
to watch further developments under 
our private system of enterprise. The 
council has thus recommended a con- 
tinuing study of the situation. 


Authority for the Study 

Authority for the study was given in 
chapter 54—Acts of 1943—which reads 
as follows: 

“Resolved, that the state advisory 
council in the division of employment 
security, Commonwealth of Massachu- 
setts, is héreby authorized and directed 
to make an investigation of the subject 
matter of current Senate document 229 
and House documents 458, 1124, 1133, 
relative to the payment of benefits un- 
der the unemployment security law to 
employes absent from work on account 
of sickness. Said advisory council shall 
report to the general court its findings 


(Continued on Page 36) 


Mass. Compulsory Rates 
For 1945 Remain Same 


PUBLIC HEARING ON ‘NOV. 21 





Commissioner Harrington Says Holders 
of A and B Gas Books Will Pay 
“C” Rate When Peace Comes 





Insurance Commissioner C. F. J. Har- 
rington of Massachusetts in releasing 
tentative schedule of 1945 rates under 
the compulsory automobile insurance act 
announced that the new rates remain 
practically the same for private cars as 
they have been this year. Only excep- 
tions are four Massachusetts communi- 
ties whose rates will change because 
the towns have been shifted to new 
territory classifications. Only town to 
receive a rate slash is Avon whose basic 
rates have been $34. Shifted from terri- 
tory 7 to 10, motorists of that town 
will take a basic rate of $31.20 in 1945. 
Rate increases have been ordered for 
passenger caf owners at Stoughton, 
Chelmsford and Tyngsboro. Highest 
boost of all is in Quincy where taxi 
owners will be required to pay $115 
for each cab policy, an increase of $30 
over their insurance costs this year. 

Commissioner Harrington announced 
that public hearing on the proposed new 
rates will be held Tuesday, Nov. 21, at 
10 a. m., in the State Public Works De- 
partment auditorium, 100 Nashua Street, 
Boston. 

Most significant feature of Mr. Har- 
rington’s announcement is his precau- 
tionary statement that if peace should 
come and gasoline rationing cease, all 
passenger car owners with A and B gas 
ration books (now receiving the lowest 
and the medium rates) would be trans- 
ferred automatically from Class 1 and 2 
to Class 3 (for holders of C gas ration 
books). This would mean an attendant 
increase in rates for the A and B book 
holders. 





THE BUYER SELECTS THE COVERAGE 
TO FIT HIS NEEDS 


Accident and Health Department 


GENERAL ACCIDENT 


FIRE AND LIFE 


General Buildings 





ASSURANCE CORPORATION 


Philade!phia 5, Pennsylvania 





Molnar Explains Rate 
Regulatory Law in N. J. 


GUEST OF CASUALTY MANAGERS 





Says State Insurance Department Regu- 
lation Will Be Orderly; Filings Auto- 
matically Approved Aug. 8, 1944 





Largest luncheon attendance of the sea- 
son for the Casualty Underwriters Asso- 
ciation of New Jersey occurred on Mon- 
day, November 13, the attraction being 
Paul J. Molnar, assistant chief rater, New 
Jersey Department of Banking and Insur- 
ance, who gave highspots of the new 
rate regulatory law in New Jersey and 
answered questions pertaining to this law. 
Introduced by Clinton L. Templeman, 


Royal and Eagle Indemnity, president of 
the club, Mr. Molnar assured his audience 
of casualty managers, both bureau and 
non- bureau companies, that rate regula- 
tion would be orderly in the state in the 
change-over from an open to a rate-regu- 
lated status. 

Mr. Molnar then said that one of his 
first tasks was to review the rating sys- 
tems filed by the bureau and the inde- 
pendent companies. It has been an in- 
teresting task, one which “many of you 
here might relish,” and gave him an over- 
all picture of the underwriting methods 
and rate levels of all types of carriers. 
He went on: 

“At the same time, it disclosed that un- 
sound and obsolete rating plans, discarded 
in other jurisdictions, are still in use here, 
such as (1) schedule rating, with credits 
and debits for physical conditions defined 
with wide elasticity, and (2) various ver- 
sions of the 50-50 plate glass plan. Also 
revealed was the fact that some rating 
plans referred to in the several manuals 
were not incorporated in the rating sys- 
tems. All insurers have been asked to 
complete their rating systems by filing such 
underlying rating plans. 

Also Proved Amusing 

“The review of these filings also proved 
amusing. For example, we came across 
one manual where the rates were set 
forth, followed by an injunction that such 
rates were for preferred business, to be 
used only where legitimate competition 
was in existence. When these notes were 
first typed, through a slip of the type- 
writer, the word ‘legitimate’ appeared as 
‘illegitimate,’ and perhaps that is the way 
it should have appeared in the manual. 
This slip brought to mind another that 
occurred some seven years ago, when mem- 
bers of the staff of the New York State 
Insurance Department were invited to at- 
tend the annual meeting of the Casualty 
Actuarial Society to participate in a dis- 
cussion following the reading of a paper 
on rate-making in the fidelity and surety 
field. In discussing the paper, which held 
that casualty rate-making methods could 
not be applied in the fidelity and surety 
field, I offered the suggestion that, cer- 
tainly, fidelity insurance was amenable to 
the casualty insurance rate-making proc- 
and, in the event of unique risks, the 


ess, 
‘A’ rating system could be copied from 
the casualty side of the business. When 


the proceedings were published, my ref- 
erence to ‘A’ rating appeared as ‘Air’ 
rating. Many people advised me to leave 
that slip alone, because ‘A’ rating and 
‘Air’ rating, in their opinion, were syn- 
onymous. 
Filings Automatically Approved Aug. 8 
“These original filings of rating sys- 
tems became automatically approved on 
August 8, 1944, because the Department 
took no overt act to either approve or 
disapprove them. Amendments to these 
rating systems have been coming in, and 
such amendments must be approved by the 
Commissioner in accordance with the pro- 
visions of section 14 before the revised 
rates may be applied. Without a proper 
explanation of the nature and extent of 
the amendments, as well as the reasons 
and justification therefor, an intelligent 
appraisal can hardly be made. Therefore 
we have asked the companies and rating 
organizations to furnish us with such ex- 


(Continued on Page 38) 
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Robins Views Auto Policy as Ideal 
Legal Form But Layman’s Nightmare 


The national standard automobile lia- 
bility policy provisions now so univer- 
sally in use are the result of a long, 
laborious research, and “although we 
may have achieved an ideal legal docu- 
ment, unfortunately, we seem to have 
produced a layman’s nightmare,” said R. 
S. Robins, assistant secretary, Indemnity 
Insurance Co. of North America, in his 
address before the Iowa Association of 
Insurance Agents at Des Moines, No- 
vember 10. 

He said that maybe the reason for 
this goes back to the old feeling that 
the automobile was just a fly-by-night 
contraption that served to scare horses; 
there were not many automobiles in 
those early days but an abundance of 
upstarts wanted te drive them. 

“Tt was natural, therefore,” he said, 
“to think in terms of insurance which 
followed the automobile and, by extend- 
ing coverage to other drivers, the com- 
panies opened their policies to a great 
unknown hazard. Perhaps, if we had 
undertaken to insure the driver instead 
of the car, our underwriting might be 
a much more exact science now. 


Driving Borrowed Cars 


“As the number of automobiles in- 
creased over the years and people be- 
gan to travel more widely, it became a 
common occurrence for an automobile 
owner to drive automobiles owned by 
others. Not everyone stopped to inquire 
whether the other car was insured and, 
if so, whether the insurance protected 
him. Hence, from this condition arose 
the necessity of extending a_ policy 
covering an owned automobile also to 
cover the insured’s liability while using 
a borrowed car. At first, insurance for 
the use of other private passenger cars 
could be purchased for a small additional 
sum, but later it was incorporated in 
the policy free of charge. 

‘But other hazards arose, too. As 
more and more people bought cars it 
developed inevitably that a person 
might be vulnerable to loss when other 
people drove cars in his behalf. Other 
members of the family learned to drive 
and borrowed a friend’s car on occasion. 
All these situations were provided for 
in due course by adding endorsements 
or including new clauses until at present 
the standard automobile liability policy 
provisions include, subject to a few 
qualifications, coverage for owned auto- 
mobiles, hired automobiles, borrowed 
automobiles and automobiles operated in 
the insured’s behalf. 

“From this collection of coverages, it 
is evident that the development of the 
present-day automobile liability policy 
has followed a definite and significant 
pattern. The trend has been toward op- 
erator’s coverage rather than mere 
owner’s coverage. We are beginning to 
think along lines of comprehensive pro- 
tection for’the individual motorist and 
that is a step in the right direction. 


Still to Be Perfected 


“The method of granting this cover- 
age today is still to be perfected, and it 
is receiving serious study. We have the 
framework in the present policy, which 
lends itself admirably to simplification. 
It may now be anticipated that the de- 
mand of the future will be satisfied with 
a contract which will be worthy in every 
way of the job it will be called upon to 
do, 

“Our program has been more rapid in 
the development of the policy forms 
used for fleet coverage. The comprehen- 
sive automobile liability policy has be- 


come more and more popular in the past 
two years and that, too, is a step in the 
right direction. Because it is applied 
principally to business risks, its scope 
naturally is more complex than that of 
the policy used for the individual motor- 
ist and it should be understood thor- 
oughly both by the agent and the in- 
sured. 


“Many concerns engaged in the manu- 
facture of war materials have had the 
experience of Government insistence 
upon liability coverage of the compre- 
hensive type. Some day (soon, we hope) 
these concerns will reconvert to the 
manufacture of consumer goods and 
when they do there is little doubt that 
they will want to carry forward their 
insurance program along the same broad 
lines with which they have become fa- 
miliar during the war years. With rap- 
idly expanding automobile fleets, sales 
forces and transportation contracts, an 
increased demand for the comprehen- 
sive type of policy seems inevitable. Its 
potentialities may well be listed among 
our opportunities for present and post- 
war development. 


Speculate on Rates 


“In our deliberation of the post-war 
picture, it is also natural for us to 
speculate upon the rates we will be us- 
ing. The word ‘speculate’ has been used 
advisedly. At the moment no one can 
foretell even with reasonable accuracy, 
the point at which rates will find their 
level, or for that matter the methods of 
applying them. The experience of these 
war years under gasoline rationing will 
have very little credibility when the 
bars are down and our highways again 
become crowded with the automobiles 
of a long restrained and naturally mo- 
bile people. That part of the post-war 
picture is not too cheerful. 


“Tf rationing should be abandoned sud- 
denly and pre-war speed levels restored, 
there is grave danger that the old auto- 
mobiles we will have to operate during 
the period of retooling and early manu- 
facture may not be able to stand the 
strain. The post-war casualties on the 
post-war home front are likely to be 
serious and the danger will not be les- 
sened by the sudden release of drivers 
no longer accustomed to the once fa- 
miliar over-the-road hazards and speed. 

“It appears that rates are now at ab- 
solute bottom. The experience of com- 
panies and the results of independent 
surveys indicate an upward trend in ac- 
cident frequency. This seems more than 
a phase, and there is evidence that it is 
resulting from the general deterioration 
of equipment and, unfortunately, from 
the rise of the gasoline black market 
and failure to observe the 35 mile na- 
tional war time speed limit. 


Must Increase Rates 


“In the interest of stability there 
seems to be no question but that the 
companies will have to increase their 
rates. The present low level is predi- 
cated upon a very restricted amount of 
driving, and inasmuch as accident fre- 
quency is keyed with wheel turning and 
losses with accident frequency, it is not 
to be anticipated that under. present 
rating methods, our rate levels will be 
adequate in the. future. 

“Perhaps, we shall see innovations in 
our rating methods, but-it is to be 
hoped that we will be able, above all 
things, to invoke simplicity. As to large 
fleet operators, we may well expect pres= 


sure for higher investment in ‘the pre- = 


mium dollar through the advancement 
and improvement of forms of retrospec- 
tive rating.” 


APPOINT NEWTON L. TUNIS 


Named Special Agent in Connecticut for 
Century Indemnity and Standard 
S. & C. of Aetna Group 

Newton L. Tunis has been appointed 
special agent for Connecticut: to repre- 
sent the Century Indemnity Co. and the 
Standard Surety & Casualty Co. of N. 
Y., casualty companies of the Aetna In- 
surance Group, according to an an- 
nouncement made by Vice President 
Frank G. Bush. 

Mr. Tunis has been engaged in the in- 
surance business for sixteen years. Up 
to the time of his induction into the 
armed forces in 1943, he was an under- 
writer for the National Fire Insurance 
Co. After being returned to civilian life 
with honorable discharge, he joined the 
Aetna Insurance Group in January, 1944, 
and on completion of a special casualty 
insurance training course, was appointed 
special agent. 

Mr. Tunis was born in West Hartford, 
Conn., and was educated in the grade 
schools of that town and of Hartford. 
He is a graduate of the East Hartford 
High School. He also took courses at 
the Hartford Insurance Institute. 


| pest in Our oa " 


Charles W. (Mass. Mutual G. A, in 
Newark) Mercer came all the way from 
Jersey to hand us what he thinks is the 
“neatest description of the year” gleaned 
from John Mason Brown’s fascinating 
book, “To All Hands.” Here it is: “The 
night’s hours were as quiet as a litter 
of still-born mice.” 

* 














x x 


Not to be outdone by his fellow gen- 
eral agent, Clarence (Guardian Life) 
Leyendecker spent a nickel (or made 
the call from some one else’s office) to 
telephone this one to us: “Many refu- 
gees plan going back to Europe after 
the war, because they are tired of speak- 
ing with an accent.” Thanks to both 
of you—very good (but you could do 
better!). 

ge, Bae 

It’s a small whirled, . Through Charles 
W. “Bill” Mercer we were introduced 
to Ad Manager Ralph T. (Prentice-Hall) 
Curtis, of whom we had heard for years 
and more recently for the swell publicity 
job he is doing for that excellent outfit. 
Well, Ralph gave us a Thought For The 
Week for which we bow in gratitude. 
“When you question your wife’s judg- 
ment, stop to remember that she mar- 
ried you!” Call again, Ralph! 

ee, ee 


Maurice L. Tainter, research director 
of Winthrop Chemical Co., says that new 
drugs known as “sympathetic amines” 
which “heighten the speed of the intel- 
lectual processes and overcome fatigue” 
are now being developed and are: being 
tried by the’ armed forces. Somehow, 
it brings to mind the old George Gersh- 
win tune and causes us to sing “Sympa- 
thetic Amines, don’t you try to two-time 
me,” 

x ae 

We liked the following because it 
brought back the admonitions of our 
English teacher to “watch your ‘you and 
I’s’ and ‘you and me’s.’2” We don’t 
know who wrote this, but it’s good: 

“When we separate the word susINEss into 
its component parts, we find that U and I are 
in it. In fact, if U and I were not in pusiness 
it would not be susiness. Therefore, if BusINESss 
is to remain BUSINESS, we must keep U and I 
in it. Furthermére, we discover that U comes 
before I and:tlfe I is silent—seen but not heard. 
Also, the U in susiness has the sound of I, 
which indicates it is a merger of the interests 
of You and I and when properly merged be- 
comes profitable to both You and I.” 

ie eee 


Percy A. (Manhattan Life) Peyser 
took time out last week to send’ us the 
true story, overheard by him, of a fellow 
and a girl at a bus’stop. The chap ap- 
proached a cop nearby and said, “I’m 
from out of town; I hear that the New 
York police meet all « situations—well— 
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American F. & C. Enters 


Several Additional States 
According to Walter L. Hays, presi- 
dent, the American Fire and Casualty 
Company, Orlando, Fla., was _ recently 
admitted to the following additional 
states: Alabama, Mississippi, Louisiana, 
Arkansas and North Carolina. The com- 
pany already operates in a number of 


Southern states. Mr. Hays reported that 
while there will shortly be some devel- 
opment in this new territory much of it 
is for post-war development. 

The American Fire and Casualty Com- 
pany is chartered as a multiple line 
company, writing fire and all allied lines, 
all forms of casualty insurance, and fi- 
delity and surety bonds. 





E. F. Hussey’s 40th Milestone 


Earl F. Hussey of the Travelers Hart- 
ford branch office will observe his for- 
tieth anniversary with the organization 
November 21. He started in the audit 
department and served as payroll au- 
ditor in New York and in branch offices 
in several Western cities. In 1909 ‘ec 
was transferred to the agency dep rt- 
ment as special agent at Milwauke and 
then spent a time in both Toronto «nd 
Montreal branch offices. In May, 1''24, 
he was called into the Hartford branch 
asa member of the casualty departm: nt. 





I can’t tie my bow tie.” Without a mo- 
merit’s hesitation, the cop went to werk. 
As he left them, he said, ‘Next time you 
take her out, wear a four-in-hand.” 
- ee 
Election echo: “Here’s to Connecticut, 
where they almost turned Clare Booth 
Luce!” 
* ok * 
In .1740, ‘Poor. Richard said: “Prom- 
ises may get thee friends, but non-{ & 
formance will turn them into enemies. 


—MERVIN -L, LANE. 
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Forum Views Medical Care Program 


As Objective of Private Planning 


N. Y. Board of Trade Speakers Counsel Research and Experi- 
mentation; Oppose Compulsory Federal Health Insur- 
ance; Clarke Says Insurance Industry Can Help 


Nec sity for research and experimen- 
tation to produce plans for bringing 
better medical care to the nation 
throug) private sources and on a volun- 

© tary busis was stressed by the speakers 
Ee inal forum on “Better Medical 
Care ior More Americans—How Best 
Achieved 2” conducted by the insurance 
section and the drug, chemical and 
§ allied trades section of the New York 

Joard of Trade at the Waldorf-Astoria 
Hotel, November 9. 

With a list of speakers embracing 


H representatives of 


ee 


= Mayor 
© Plan for Greater New York, Blue Cross 


ahs Roe ARR ART NS 


industry, public 
health services, the medical profession, 
LaGuardia’s Health Insurance 


and the insurance industry, no speaker 
advocated any form of compulsory Fed- 
eral health program, and at least three 
of the speakers specifically expressed 
opposition to the provisions of the Wag- 


© ner-Murray-Dingell bill for broad ex- 
) pansion of the compulsory Federal So- 


Spat ice 
ee 









cial Security System. 

The panel of speakers who addressed 
the forum following the luncheon at 
which the Grand Ballroom was filled, 
was as follows: 

Panel of Speakers 

Dr. Eveline M. Burns, Bryn Mawr 
College, formerly director of research, 
National Resources Planning Board, 
“Presenting the Problem. Why Is a 
Plan Needed?”; Dr. Edward S. Rogers, 
assistant commissioner, New York State 
Department of Health, “Attitude of 
Public Health Services”; Dr. Frederick 
Williams, past president, Bronx County 
Medical Society, “Attitude of Local 
Medical Practitioners”; Dr. Mclvor 
Woody, Standard Oil Co., past president, 
American Association of Industrial 
Physicians & Surgeons, “Present Prac- 
tice of Industrial Medicine”; Winslow 
Carlton, secretary of the Health -Insur- 
ance Plan for Greater New York, sub- 
stituting for Mayor F. H. LaGuardia; 
3G. Clarke, superintendent, group de- 
partment, Zurich General Accident & 
Liability Co., Chicago, substituting for 
United States Manager, Neville Pilling, 
Can the Insurance Industry Help?”; 
Knox Ide, president, American Home 
Products Corp., “How Industry Can 
over Its Employes” ; Louis H. Pink, 
president, Associated Hospital Service 
of New York, former New York Super- 
intendent of Insurance, “What Is the 
Blue Cross Plan?” and John Pratt, ex- 


ecutive administrator, National Physi- 
clans Committee, “The Attitude ‘of Or- 
ganized Medicine.” 


*D Burns opened the forum, present- 
ing € premise that while America is 
-_ led to be the healthiest nation in 
the orld, many of its people are with- 
out medical care due to financial stress 
particularly in isolated rural sec- 
ton lack of medical facilities. Her con- 
clusion was that not one plan, but a 
numer of plans, must be devised to 
adequate. medical care to the 


Preferable to Wagner Bill 


Rogers said that the program of 
ublic health services. is preferable 
' Wagner bill in that it calls for 
Federal, state and local’ support 


the 
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uld restore states’ rights. He took 
Position that- this program - would 
ement private insurance plans and 


} 


nical and hospital services and that . 


that the opposition of this program by 
the medical profession is uncalled for. 


Dr. Williams stoutly defended the 
personal relationship between doctor 
and patient, deplored any attempt to 
regiment the medical profession and told 
how it had kept far in the forefront of 
scientific development. He said that the 
present trend in which the patient is 
filled with scientific and technical half- 
knowledge and is inclined toward self- 
diagnosis may produce a nation of hypo- 
chondriacs and neurasthenics. He ex- 
pressed the opinion that the financial 
question is best solved through regular 
private insurance channels. 

Dr. Woody spoke on the functions of 
the industrial doctor and said that the 
influx to industrial medicine from the 
doctors now in the Army will bring to 
that field numbers of men who are ex- 
perienced and skilled in safeguarding 
the health of groups of people. 


N. Y. Plan Elective 


Mr. Carlton said that, unlike the pro- 
gram embodied in the Wagner bill, the 
medical plan for Greater New York is 
elective rather than compulsory, although 
he indicated that in the course of time 
if legal barriers are eliminated, it, too 
may be made compulsory. He said this 
is an adventure in public health and not 
in insurance; that the plan is now in a 
fluid state and that a meeting had been 
called for November 17 with the medical 
societies in an effort to enlist their aid. 

He said that the New York plan is not 
an invasion of the accident and health 
field; that its proposed 4% of payroll. 
double the average now paid for medical 
care which is to be borne half by the 
worker and half by the employer, for 
employes making $5,000 a year or less, 
will be available at first to groups—em- 
ployers or unions. Later, he said, it is 
proposed to extend its benefits to self- 
employed and other individuals and 
small groups. Under it, Mr. Carlton 
said, the worker will have free choice of 
physician but the health practice will be 
conducted on the clinical basis. He said 
the plan will not interfere with insur- 
ance and expressed the hope that the 
life insurance companies would coop- 
erate in it. He said that it will help 
insurance in that it will improve the 
general health of the people. 


Clarke Speaks for Insurance 


Mr. Clarke declared that of the three 
types of group insurance available 
through regular insurance channels, ac- 
cident and sickness, hospital expense 
and surgical benefits, accident and sick- 
ness coverage is “the best example of 
group insurance philosophy.” The rea- 
son he gave is that its benefits are pay- 
able directly in cash to the employe and 
is not earmarked for any specific outlet. 

In the matter of medical care cover- 
age,*he said, the insurance industry must 
pioneer—that it must employ experimen- 
tation and research to this problem 
about which it has done little to date. 
The Zurich, he said, has experimented 
in extending group insurance to indi- 
viduals and families and is looking to- 
ward conversion of surgical and hos- 
pital expense to indemnities rather than 
reimbursements. 

Private insurance of medical care 
poses questions, he said, bécause while 
the expense of hdspitalizatién and sur- 
gery is greater in the “indiwidual case, 
many. a person goes throwgh'life without 
employing them while practically every- 
body at one time or another resorts to 
medical care. Insurance, he said, has 
done practically nothing about medical 


care; some compatiies provide this. cov- . 


Legion Post 1081 Elects 
E. A. Quinlan Commander 


Edward A. Quinlan, admiralty lawyer 
of 99 John Street, who is connected with 
the firm of Bigham, Englar, Jones & 
Houston, was elected the 1945 comman- 





EDWARD A. QUINLAN 


der of Insurance Post No. 1081, Ameri- 
can Legion, New York, at its annual 
meeting November 14 at Fraunces 
Tavern, N. Y. Mr. Quinlan has served 
as first vice commander during the past 
year and did an outstanding job particu- 
larly along publicity lines. He was also 
general chairman of the 1944 Victory 
sall, held the evening of November 10 


CONTINENTAL’S NEW COUNSEL 


J. A. Henry Resigns as Utica Mutual 
Attorney to Accept Chicago 
Post; His Career 


John A. Henry, who has been attorney 
for the Utica Mutual since 1938, has 
been appointed counsel of the Continen- 
tal Casualty of Chicago to succeed John 
R. Peterson, who resigned recently to 
accept another position. 

Born in North Dakota in 1904, Mr. 
Henry was educated in public schools 
and at Amherst College, and graduated 
from the Albany Law School in 1930. 
He engaged in general practice of law 
in Utica and Albany until 1938 when he 
became associated with the Utica Mutual. 
He is a member of the New York State 
and American Bar Associations. 

As counsel of the Continental, Mr. 
Henry’s duties will be concerned with 
its corporate legal affairs other than 
claims, assisted by Associate Counsel 
Lyle L. Beach and Oliver M. Townsend 
and other members of his staff, 








in the grand ballroom of Hotel Roose- 
velt, the best-attended legion ball to date. 

Other officers elected by the post in- 
cluded Michael H. Muller of Rathe- 
macher & Muller, first vice commander; 
John F. Short, Brooklyn agent, second 
vice commander; Frank G. Kroupa, third 
vice commander; John C. Getty, Pacific 
Fire, adjutant; Joseph E. Stearns, attor- 


ney, judge advocate; Langdon S. Gar- 
nar, New Amsterdam Casualty, his- 
torian. 


Rev. Carl Podin, chaplain of the Post 
for many years was also re-elected as 
were Donald K. Pollock and Charles 
Ziegler as sergeants-at-arms, and Char- 
les P. Jensen and Frank Campman as 
assistant sergeants-at-arms. 

Membership in the post now numbers 
430 and is steadily growing. 





erage on a limited basis but it does not 
meet the need. 
Medical Expense Protection 

It was not insurance itself but indus- 
try that was.responsible for the intro- 
duction of group life insurance and it 
was not the Zurich but an industrialist 
of vision who caused the Zurich to ex- 
periment with medical expense protec- 
tion, he said. 

The company, he said, felt that the ex- 
periment was dangerous but realized the 
opportunity, and after eighteen months, 
the experience with its first group medi- 
cal expense coverage has been satisfac- 
tory. It pays benefits of $3 for each visit 
to the patient by the doctor after the 
third visit, $2 for visits to the physician, 
with a $75 limit for one case. There are 
no restrictions as to type of illness and 
payments are made even when the em- 
ploye is not prevented from going to 
work. It does not include occupational 
disease or unemployment as these are 
cared for in other ways. 

No one case, he said, can provide a 
cross-section of experience. Since its 
first medical care experiment, the Zurich 
has written a number of others, but on 
these the plan is different: the employe 
must be unable to go to work to collect 
benefits which start at the first visit 
and cover as many as fifty calls. It 
covers surgical cases up to entry into 
the hospital and in the case of women 
employes, six prenatal visits. 

It is possible, he said, to make this 
coverage satisfactory and _ actuarially 
sound and the cost is 50 cents per month 
per employe. The next job, on which 
the company is now working, he said, 
is to extend medical benefits coverage 
to dependents of employes. In conclu- 
sion, he said that the insurance com- 
panies can contribute to better medical 
care for more people and he proposed 
joint institutional advertising and pub- 
licity on education in health care. The 
challenge must be met cooperatively, he 
said, and unless insurance leads the way, 
the Government will: take over. 

Through Established Companies 

Mr. Ide, whose company was recog- 
nized by other speakers as a leader in 
the matter, of employe. benefits, said 


comprehensive program is 
carried out through established insur- 
ance companies. He said that employes 
do not prosper under any system that 
smacks of charity and that his companv 
pays 60% of the cost of the program and 
the employe pays 40%. He stressed the 
practical value of insuring the depen- 
dents of the employes, saying that when 
a man is sick himself he may carry on 


that its 


his work but the mental strain and 
anxiety occasioned by the sickness of 
wife or child reduces his capacity for 


work. 

Mr. Pink said the suggestion of the 
Surgeon General of the United States 
for Federal aid to states and communi- 
ties in solving their health problems is 
far better than the proposals of the 
Wagner bill. He compared operation of 
the Blue Cross plans to the operations 
of the National Association of Insurance 
Commissioners, saying that this powerful 
though voluntary group must have more 
yet to say about the conduct of the in- 
surance business if state regulation is to 
be preserved. He said that while the 
Blue Cross organizations are indenend- 
ent, an effort is now being made to 
work out a national program to care for 
employers operating in more than one 
state and that an effort is also being 
made to evolve a national surgical bene- 
fits plan. 

Pink on Medical Plan 

Mr. Pink said the Blue Cross organi- 
zations “want to prove-that a voluntary 
plan can work without Federal or state 
control.” He added that a medical plan 
must come; in fact, he said, a complete 
health program can and must come. 

Mr. Pratt said that the National 
Physicians Committee is opposed to the 
compulsory principle for medical costs. 
He said that the doctors want the La- 


Guardia plan, not only in New York 
City but in the other large centers 
throughout the country, but they be- 


lieve this program should be topped by 
$1,500 instead of the $5,000 salary brac- 
ket the LaGuardia program calls for. 
He said that within the month, his or- 
ganization will release to the public a 
nation-wide. survey of industrial health 
insurance -plans. ; 
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Crabbe.-Talks on State 
Insurance Supervision 


ADDRESSES OHIO A. & H. MEN. 


Predicts Congress Will Enact Super- 
visors’ Program; Says State Control 
Is at Crossroads 





“State Supervision at the Crossroads” 
was the subject of the address by J. 
Roth Crabbe, Ohio Superintendent of 
Insurance, before the Ohio Association 
of Accident & Health Underwriters at 
its sixth annual meeting in Columbus 
November 10. 

After discussing the decision of the 
United States Supreme Court in the 
South-Eastern Underwriters Association 
case and the four point program adopted 
by the executive committee of the Na- 
tional Association of Insurance Com- 
missioners upon the recommendation of 
its subcommittee on Federal legislation, 
Superintendent Crabbe.said: 

“I predict that the Commissioners’ 
program on Federal legislation will be 
enacted into law. Thereby, regulation, of 
the insurance business will for the 
present at least remain in the several 
states. However. such action must not 
be considered as a Congressional man- 
date either to state legislative bodies or 
state supervisory officials to preserve 
the status quo and nothing more. Nor 
is it necessarily to be construed as a 
Congressional blessing, upon each and 
every practice heretofore indulged in 
by every insurance organization now 
existing. 

Congress Has Power 

“The fact remains that by the Su- 
preme Court decision, Congress now 
possesses the power to regulate the in- 
surance business. Whether Congress 
will exercise that power and if so to 
what extent, in my opinion depends 
upon the effectiveness of state super- 
vision from this time forward. 

“State regulation must keep pace with 
developments in the insurance business. 
The stoutest hulls accumulate barnacles. 
I do not mean to suggest that state 
supervisors have heretofore been com- 
nlacent ir the absence of the Damoclean 
sword of Federal control. Many con- 
structive steps have been taken by the 
NAIC since its organizaticn in 1871. The 
procedure for examination of companies 
by the departments of the several states 
bas been standardized. 

“In your field of accident and health 
insurance, the recently adopted official 
guide for the filing and approval of con- 
tracts has been a constructive step. At 
the present time, the appropriate com- 





Newly-Elected Officers 


A. F. Taylor, Inter-Ocean Casualty, 
Toledo, is the newly-elected president of 
the Ohio Association of Accident & 
Health Underwriters whose sixth annual 
meeting was held Nov. 9-10 at Colum- 
bus. He succeeds E. W. Welton, Busi- 
ness Men’s Assurance, Columbus. Three 
new vice presidents were elected as fol- 
lows: C. Rowland, Globe Casualty, 
Canton; Max Abrams, Occidental Life, 
Cincinnati, and Walter Sullivan, Mon- 
arch Life, Cleveland, all of whom served 
in the past year oh the executive board. 

The new executive board is composed 
of E. W. Welton, retiring president; 
Ben O. Stoner, Cincinnati; Charles U 
Pugh, Loyal Protective Life, Columbus; 
W. R. Dignan, W. E. Lord & Co., Cin- 
cinnati; Homer Bisch, National Cas- 
ualty, Toledo, and H. H. Nunamaker, 
Cleveland. 





mittee of the association is conducting 
a study to determine the adequacy of 
group life statutes to meet current 
needs. Speaking before the Insurance 
Section of the Ohio State Bar Associa- 
tion last spring, prior to the rendition of 
the Supreme Court decision, I recom- 
mended a _ recodification of the Ohio 
insurance laws as an immediate post- 
war undertaking. I trust that this very 
considerable task will be completed. 


State Supervision 

“My point is that in spite of their 
progress to date, state supervisors must 
not lose sight of this newly declared 
Congressional power. State regulation 
dare not rest upon its laurels, impressive 
though they may be. Any major failure 
to meet the public need will, in my opin- 
ion, result in Congressional intervention 
—whether it occur in two years, five 
years, or ten years. That is why I say 
that state supervision is, and since June 
5, 1944, has been at the crossroads. To 
be assured of a safe journey upon the 
high road to success, it must correct 
every weakness which may develop in 
its structure with alacrity. : 

“T am a firm believer in state insur- 
ance supervision. As I read the long 
record of progress in the insurance busi- 
ness under this system, I have confidence 
that it will meet the test. To do so, 
state supervisors and legislators will re- 
quire the full cooperation of the entire 
industry. The polestar of state supervi- 
sion must also be the public interest. 
Just as long as it is followed faithfully 
~and no longer—will Congress find 
other more pressing matters to occupy 
its attention.” 


Green Declares Public Relations 
Program Must Be Four-Dimensional 


C. Norman Green, Hoosier Casualty 
Co., Indianapolis, chairman of the public 
relations committee of the National As- 
sociation of Accident & Health Under- 
writers, gave a “review” and a “preview” 
of public relations in his address before 
the Ohio Association of Accident & 
Health Underwriters at Columbus, No- 
vember 10. 

“Testimony to the desirability, sound- 
ness and effectiveness of our plan of 
insurance is the fact that in this year 
alone, the people of the United States 
will have entrusted to our business be- 
tween 500 million and 600 million dol- 
lars,” he said. “This has come about 
not as a result of coercion, but confi- 
dence on the part of the public; not 
through taxes, but as an act of thrift 
and self-protection; not as a result of a 
governmental edict, but through volun- 
tary public acceptance of our business; 
not by legislation but by salesmanship; 





not by political machinery, but by pri- 
vate enterprise; not by paternalism, but 
by Americanism! 

“What do we give in return for these 
millions of dollars? We give promises 
as evidenced by pieces of paper called 
policies, promises of the fulfillment of 
obigations under specified conditions, 
promises of cash for future delivery, 
and the people of these United States 
believe in those promises to the extent 
that in 1943 they entrusted to us over 
$500,000,000.” 

Benefits to Policyholders 

Mr. Green spoke of “millions and mil- 
lions of dollars” which have been re- 
turned in the forms of benefits to policy- 
holders “who have wholeheartedly 
praised the institution of accident and 
health insurance,” but said that simul- 
taneously with a tremendous expansion 
of the business has been “the alienation 
of part of the public and failure to ex- 








tend our benefits to any people who 
still withhold for various reasons the 
confidence we have wanted our business 
to deserve.” He continued: 

“The rising tide of a definite trend to- 
ward a government-céntroled system of 
providing protection against the ex- 
penses of sickness and accident has 
turned a spotlight on our business from 
within and without and has created from 
within and without, a degree of pressure 
which accounts for the fact that the sub- 
ject of public relations is agreed upon 
as being of paramount importance. If 
there ever was, there is no longer an 
attitude of “the public be damned!” or, 
“let the buyer beware.” If in the past, 
we have been inclined to follow the 
lines of least resistance by evading un- 
derwriting problems, we are now con- 
cerned with facing and solving existing 
problems of accident and health insur- 
ance underwriting. 

“We have been selling the idea of 
economic security through our line of 
insurance and _ simultaneously closing 
too many doors against policyholders 
and prospective policyholders by reject- 
ing applications, canceling policies, rider- 
ing policies and denying benefits on the 
basis of too technical interpretation of 
our policy contract. 

Providing Economic Security 

“Confronted as we are now with the 
possibility of there being installed in this 
country a system the purpose of which 
has always been the purpose of our own 
business namely, the providing of eco- 
nomic security against financial loss due 
to accident and sickness, we are basing 
our claim to a right of survival on the 
superiority of our methods of making 
this economic security available to the 
public, and we are engaged in extending 
the scope of those benefits and their 


——:2 


distribution. We are seeking to improve 
our public relations. Committees com. 
posed of qualified health and accident 


insurance men and women are now 
working toward the solution of under. 
writing problems involving i: paired 
risks, coverage risks, aviation hazards 
and the pure cost of hospital, surgical 
and medical care.” 
Must Be Four-Dimension;! 

Saying that the public relations ac. 
tivity in its conception and in its de. 
velopment can be no less than a four. 
dimensional program if it is to be effec 


tive, Mr. Green said in conclusion: 

“Yes, we like our business. How well 
do we like our business? To what length 
are we willing to go, individually and 
collectively, to protect its right to syr. 
vive as a part of our national economy? 
The price consists of work, study, en- 
ergy, membership in our local, state 
and national organizations, money, sub- 
scribing to and practising this new ‘op- 
erating philosophy,’ carrying on _indj- 
vidually and collectively this four-dimen- 
sional program of public relations ac. 
tivity; thinking of our business not in 
terms of its volume of premium dollars 
received and profits accumulated, but in 
terms of benefit dollars returned to 
policyholders; translating those benefit 
dollars into human .values of social se- 
curity for the family in the event of 
sickness or accident disability; of family 
morale sustained during times of mis- 
fortune, of financial loads lifted by our 
type of insurance; of recovery hastened 
because insurance checks were delivered 
as promised; of friends made through 
service. 

“Yes, the real answer to our public 
relations problem lies within ourselves, 
in our attitude toward our business and 
the public we seek ‘*o serve.” 





Sick Benefits Report 
(Continued from Page 33) 


and recommendations if any, together 
with drafts of legislation necessary to 
carry such recommendations into effect, 
by filing same with the clerk of the 
Senate on or before November 1, 1944.” 

The State Advisory Council consisted 
of six members as follows: William P. 
Sutcliffe, chairman; Alfred E. Rankin, 
Fred W. Steele, Mary M. Riley, Joseph 
J. Cabral and Henry Cloutier, who was 
the only member who did not sign the 
report as he was absent at the time of 
its adoption. 


Concept of Social Security 


First part of the report is a recital of 
conditions leading up to Social Security 
Act in 1935 and a general statement of 
the aim of social insurance. The report 
sets forth: It follows then that in the 
democracy the concept of social secur- 
ity is not and should not be one of 
competition with or negation of the 
system of free enterprise. Its intent and 
purpose must necessarily be one of sup- 
plementation to private enterprise for 
such emergencies or hazards arising 
under the existing economy which are 
determined to be beyond the control 
of society within the free enterprise 
system. > 

It is also pointed out that in whatever 
protection is offered to the worker in 
the form of social insurance;:the worker 
in America wants it, not at the cost of 
suppression or attrition, but with full 
preservation of his freedom and liberty. 
He wants it only as a temporary stop- 
gap until such time as he is able to pro- 
tect himself either by a job: or by in- 
dividual savings. This safeguards and 
insures his dignity and self-respect. In- 
stinctively, therefore, he wants jealously 
guarded the boundary between what 
government may or may not do for him 
so as to preserve the democratic sys- 
tem which guarantees his_ personal 
liberties. 


Scope of the Study 


Further along the report stresses that 
an important form of insurance upon 














which much attention is now being 
focused in this country is health insur- 
ance. This includes: 


(1) Preventive and curative medical 
care and (2) compensation for loss of 
wages due to illness or accidents of a 
non-occupational nature. 

It is with the latter that the council 
has been chiefly concerned, and _ the 
following indicates its thinking along 
this line: 

There are important inter-relations 
between disability insurance and a gen- 
eral health program which must be rec- 
ognized in approaching the problem 
While it may be said that cash benefits 
for temporary disability are not neces- 
sarily part of a medical care program, 
it can well be argued that the cost of 
compensation for disability can be need- 
lessly high if wage earners generally do 
not receive essential medical care. 

A complete health insurance program 
has long been a controversial issue in 
the United States. Its advantages and 
disadvantages, however, are not con- 
sidered to be within the scope of the 
council’s study. This study has _ neces- 
sarily been confined to the possible 
protection of workers who become un- 
employed because of sickness or non- 
industrial accidents or who become ill 
during a period of unemployment. __ 

The report then delves into the his 
tory of health insurance systems in 
Europe and elsewhere, setting forth 
what they provide and how they are 
financed. A description of the Social 
Security Act in the United States 8 
also presented and explanation given 4 
to what it provides and how it 38 
administered. 

Recent developments in health insur 
ance in Great Britain, Canada and the 
United States are next to be fecture 
in the report. The increased intercst 1 
this subject is noted, particular mention 
being made of the Beveridge p)in 
Great Britain, the Marsh repo t_ 
Canada, and the Wagner-Murra) 
gell bill in the United States, now be 
fore Congress. Regarding the latter the 
report observes: 

Wagner-Murray-Dingell Bill 
far-reaching proposal of the 
(Continued on Page 37) 
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L, A. PARTRIDGE TO TEXAS 


Leaves Aero Underwriters for Cravens, 
Dargan Post; to Manage New Avia- 
tion Underwriting Group 
Leslie A. Partridge, who has been 
Eastern deputy manager of Aero Insur- 
ance Underwriters with headquarters in 
New York, resigned as of November 8 
to accept the managership of a new 


LESLIE A. PARTRIDGE 


aviation insurance and _ underwriting 
group, which is being organized by 
Cravens, Dargan & Co., large Houston, 
Tex. general agency. Mr. Partridge left 
New York for Texas this week to take 
up his new post. 

Tentatively the new organization is 
known as American Aviation Under- 
writers. Its main office will be located 
in Houston and its territory will em- 
brace Texas, Louisiana, Oklahoma, New 
Mexico, California, Washington, Oregon 
and Alaska, A number of companies, it 
is understood, have signed up for mem- 
bership in the organization and they will 
have the benefit of countrywide service 
if desired. Others are in the negotiating 
stage. All forms of aviation coverage 
will be written. 

Mr. Partridge’s first insurance experi- 
ence was in the A. & H. department of 
Fireman’s Fund Indemnity Eastern de- 
partment. He started there in 1935 after 
graduation from Union College. In 1939 
he joined the Aero Insurance Under- 
writers and since then has given a fine 
account of himself in the aviation insur- 
ance field, and appeared at many agency 
gatherings as a speaker. Recently he 
was promoted to Eastern deputy man- 
ager 

Cravans, Dargan & Co., an exceedingly 
air-minded organization, also is forming 
the Gulf Airlines, a so-called feeder line 
which has applications pending for 
routes in Texas and contiguous states. 
\ctive in its formation is Major James 
Kk. Cravens, who up until recently has 
heen handling personnel matters for the 
Central Flying Command, U. S. Army 

Force. He is now on an inactive 
tus, and will resume his insurance and 
ancial affairs. 
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‘ublic Hearing on Comp. 
Rates in Mo., November 21 


Superintendent of Insurance Edward 
Scheufler of Missouri has called a 
iblic “hearing at the State Capitol 
uilding, Jefferson City, Mo., Tuesday, 
v. 21, beginning at 1 p. m., at which 
general revision in workmen’s com- 
isation rates and rating values in Mis- 
iri will be considered. The National 
uncil on Compensation Insurance has 
commended to the Superintendent a 
ght decrease in rates on the average, 
d this will be considered as well as 
ly other aspects of the compensation 
isiness, 





Field Promotions Made 
By Aero Underwriters 


Aero Insurance Underwriters in fur- 
ther elaboration of its recently an- 
nounced program for the field develop- 
ment of aviation insurance has made the 
following promotions and additions to 
its branch and service offices: 

Harold Montee, since 1941 coordinator 
in the home office, has been appointed 
to succeed Jules B. Guinotte as mana- 
ger of the Kansas City office. Mr. 
Guinotte became regional manager for 
the territory serviced by the Chicago, 
Kansas City and Dallas offices early in 
September. Mr. Montee, a former air- 
line pilot and fixed base operator served 
with the Civil Aeronautics Administra- 
tion in the Midwest area before his ap- 
pointment by Aero Insurance Under- 
writers in 1939 as manager of their Chi- 
cago office. . 

Cecil Brandon, formerly assistant 
manager of the Kansas City office, has 
been transferred to New York to as- 
sume Mr. Montee’s duties. Mr. Brandon 
started as a junior with Aero Insurance 
Underwriters in 1928. 

Jack H. Quick has been appointed as- 
sistant manager of the Kansas City 
office. He began his insurance career in 
1929 with the general agency of Standart 
& Main in Denver. For some years he 
specialized in aviation insurance for that 
agency, and in July, 1943, joined the Aero 
staff in Kansas City. 

Eugene Beese, until recently associ- 
ated with the insurance purchasing de- 
partment of Studebaker Aviation, has 
been appointed field underwriter’in the 
Atlanta office. Previously he was with 
the Hartford Accident & Indemnity and 
the Lawton-Byrne-Brunner agency in 
St. Louis. He has also had the benefit 
of two years of practical aviation insur- 
ance experience with the USAIG. 





ARTHUR D, CRONIN ACTIVITY 


Heads Insurance End of Greater Boston 
United War Fund Drive with 
Goal of $250,000 
Arthur D. Cronin, partner in Kaler, 
Carney, Liffler & Co., large Boston gen- 
eral insurance agency, has given out- 


ARTHUR D. CRONIN 


standing service to his home city as 
insurance chairman of the Greater Bos- 
ton United War Fund drive. Goal was 
$250,000 and Mr, Quinlan and his keymen 
were exerting their best efforts to pass 
it in the closing days of the drive. Mr. 
Cronin, forthright champion of the pro- 
ducer’s cause, foe of consumer coopera- 
tives, and in great demand as a speaker 
witness his recent talk in Worcester 
before the Massachusetts Insurance 
Agents Association—is one of Boston’s 
ablest insurance producers. This is his 
thirty-seventh year of insurance ac- 
tivity, the entire time busily spent in the 
Hub City. . 
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DeJARNETTE’S ASSIGNMENT 


Richmond Leader to Represent Stock 
Agents in Drafting Rules for State’s 
New Auto Assigned Risk Plan 

Edmund T. DeJarnette, member of the 
Richmond agency of DeJarnette & Paul 
and a past president of the Virginia As- 
sociation of Insurance Agents, has been 
designated to represent stock agents on 
a committee which is to work in col- 
laboration with Courtenay W. Harris, 
rate clerk for the Virginia department, 
in the drafting of a set of rules and 
regulations to govern the assigned risk 
plan to be worked out in connection with 
Virginia’s automobile financial responsi- 
bility law after it goes into effect Janu- 
ary 1, 1945. The agent to represent 
mutuals on the committee has not yet 
been announced. Three stock compan- 
ies are represented on the committee 
and three mutual companies. The rules 
and regulations to be drafted are sub- 
ject to approval of the State Corporation 
Commission. 





Sick Benefit Reports 
(Continued from Page 36) 


Wagner-Murray-Dingell bill would cre- 
ate a unified national social insurance 
system, accomplishing complete centrali- 
zation of authority in Washington over 
all social insurances. It would embrace 
a new program for permanent and tem- 
porary disability, hospitalization and 
medical care, all being attached to the 
unemployment compensation system as 
part of a centralized program. 

The opposition of the council to such 
federalization of the unemployment com- 
pensation system is well known to the 
Massachusetts legislature, the report 
states. 

The taxation angle of the Wagner- 
Murray-Dingell bill is also given care- 
ful treatment and it is noted that al- 
ready the taxes are exceedingly heavy 
for the worker. Thus, he will naturally 
want to know how much social security 
he can afford. 

The report goes on to mention the 
opposition of the medical profession to 
the Wagner-Murray-Dingell bill, Also 
described is the Rhode Island sickness 
insurance plan—being the only state 


‘which has enacted legislation providing 


for payment of sick benefits. New Hamp- 
shire is also considering such a plan, 
it is pointed out. 


Testimony at Hearings 

Public and informal hearings were 
held by the advisory council during the 
past year as an aid in the preparation 
of its report. Groups testifying included 
the manufacturers’ associations, labor 
interests, the insurance companies and 
the medical profession. The council 
sought to determine the attitude of 
these groups to a state compulsory pro- 
gram of sick benefits. These viewpoints 
were brought out by those testifying: 

The manufacturers feared the burden 
of taxation and resulting impairment of 
their competitive positions with manu- 
facturers of other states. It was also 
feared that compulsory sick benefits 
would nullify private and Group insur- 
ance plans now so well covered in em- 
ploying establishments. 

Insurance company representatives 
questioned the expediency of enacting 
legislation for sick benefits in the pres- 
ent period of emergency and unsettled 
conditions. They cited as one important 
factor for serious consideration, the 


added cost to the program occasioned 


by the influx of women into war 
industry. 

The two major labor movements ap- 
peared to be divided in their reactions 
to compulsory sickness benefits. One 
group definitely favored a state com- 
pulsory plan even if the workers had 
to carry it alone. In the other group 
the state officials (union) opposed it if 
the workers were called upon to finance 
the program. However, the rank and 
file of labor who attended the hearings 
favored the program even to the extent 
of employe participation. 

_ The medical(group’s chief concern was 
fear of eventual regimentation of medi- 
cal care in the hands of a bureaucracy. 


Pros and Cons 


An entire section of the report was 
devoted to pros and cons as to the need 
for a compulsory system. These were 
the views of those who attended the 
hearings and not the expression of opin- 
ions of members of the council. Here 
are a few examples of such sentiment: 

Pro: Workers cannot save money to 
meet illnesses. ; 

Con: Illness being of a_ personal 
nature many do save money for it. 

Pro: Loss of income from illness is 
greater than from unemployment. 

Con: At present time incomes are 
higher. Many workers are building up 
cash reserves. Therefore, there should 
be only a few who cannot take care of 
themselves for some time after the war. 

Pro: Insurance of relatively few under 
voluntary group plans furnishes narrow 
distribution of risks. 

Con: Most individual and Group A. & 
H. policies provide hospitalization and 
death benefits in addition to weekly 
benefits at nominal costs or at no cost 
while a compulsory state plan for sick- 
ness would include only one feature— 
weekly indemnity. 

Pro: Morale and efficiency would be 
higher. 

Con: The contention that employes 
who are out sick tend to malinger. Ab- 
senteeism could not help but increase if 
state benefits were given in addition to 
salary and workmen’s compensation in- 
surance protection. 


Administration and Financing 


It was suggested that essentially the 
same general type of organization would 
be required to administer sick benefits 
as unemployment compensation. As to 
financing of separate sickness benefit 
funds, it was pointed out that it would 
be necessary to establish a_ separate 
state sickness benefit fund. The report 
then observes that from a study of ex- 
perts, a tax of 1% of payroll was con- 
sidered sufficient, but in Rhode Island 
1% has not proved adequate. 


Coverage Under Voluntary Plans 


A goodly portion of the report. cen- 
tered around extent of coverage under 
voluntary plans. As a result*of a ques- 
tionnaire, it is estimated that 600,000 or 
nearly two-thirds of the workers in the 
reporting establishments receive some 
payments from employers when absent 
on account of illness. About 305,500 or 
one-third of such workers were wholly 
without coverage for wage losses other 
than workmen’s compensation. Of these, 
85% were in manufacturing concerns 
and nearly all were non-salaried produc- 
tion workers. Replies to this question- 
naire reflected growing popularity of 
Group health insurance. 
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lation of interstate commerce, and that 
a constitutional amendment offers the 
only legal solution. Superintendent 
Robert E. Dineen and others, he said, 
have decided that an act of Congress is 
sufficient to preserve status quo, but 
the Supreme Court would finally decide 
the issue. 

Mr. Galloway said that as a result of 
the SEUA decision, association rules 
may be held in violation of the anti- 
trust laws, and that while an effort was 


made to protect agents by amendment 
to the Commissioner's proposal, the 
Commissioners “threw it out the win- 
ner: 
cow, 


Stone Presents Views 


Mr. Stone, widely known for his 
championshin of the cause of a constitu- 
tional amendment, presented a summary 
of his views in concise and compelling 
language. He analyzed the decision and 
the dissenting opinions, and said that 
in any method followed, it is of utmost 
importance that the Federal Trade Com- 
mission Act be made inapplicable to in- 
surance. 

He said that if insurance is com- 
merce, as the Supreme Court has de- 
cided, it follows that Congress can regu- 
late it insofar as it stretches across 
state lines; that where Congress is si- 
lent, no state law is effective if it un- 
duly burdens interstate commerce. Con- 
gress, he said, may withdraw from the 
field, as in the case of movements of 
liquor into dry states and of prize fight 
films into states where their showing 
is prohibited, by divesting these com- 
modities of the character of interstate 
commerce. However, he said, it would 
be difficult to apply that principle to 
insurance as the policy itself does not 
cross state barriers. 

Mr. Stone illustrated graphically his 
conception of the difference between in- 
terstate and intrastate operations, and 
said practically all insurance policies in- 
volve some form of interstate transac- 
tion, even to the question of reinsur- 
ance. He said that while some people 
believe it is possible for Congress to 
withdraw from the field, no one can 
give assurance of what course the pres- 
ent Court would follow. 


Exclusive State Regulation 

He expressed his belief in exclusive 
state supervision, not supplemented by 
Federal regulation and that the only 
certain way is by a constitutional 
amendment because it is a _ constitu- 
ys question. He said something can 
be done through the Bailey-Walter bill 
but that it does not go far enough. “If 
it can be done by, _ legislation as sume 
law professors say,” he continued, “you 
want it.” He expressed high praise of 
Superintendent Dineen for seeking en- 
lightenment from professors of law but, 
he said, he cannot agree with them be- 
cause “they are trying to guess what 
the law will be.” 
To the extent 


that the Anti-Trust 


Acts apply to insurance, state super- 
vision is lessened which is the es 
of the whole ——* he held. Calling 


attention to the fact that the SEUA ac- 
tion is a criminal indictment, he said 
that while Congress cannot pass ex post 
facto law through “judicial legislation” 
acts formerly held to be legal may be- 
come illegal. The business should do its 
utmost to see that a law is passed to 
bring back state supervision, he said. At 
the conclusion of Mr. Stone’s address, 
he was accorded a rising ovation. 
Williams Sees “Another Obstacle” 


Mr. Williams, who had _ started his 
talk at the morning session with the 
statement that the proposal of the In- 
surance Commissioners “is just another 
obstacle we have to overcome,” took up 
his subject following Mr. Stone. When 
the prosecution against the SEUA 
started at Atlanta, he said, the real core 
of the action was aimed at agreement as 
to what proper rates should be. 

He explained that until he joined the 
IEA he was associated with the legal 
firm representing the fire companies in 
the action, and so was familiar with it 





from its inception. He said that the con- 
clusion was reached that there was no 
certainty in the decision and that if it 
should be unfavorable, agreement as to 
rates would be held in violation of anti- 
trust laws. “You must have concerted 
action on rates,” he said, and the “outs” 
of the prosecution lay in rate making. 
He said there is a group of people in 
Washington who want to control or take 
over the insurance business. 

He said that after the favorable de- 
cision was handed down in the Federal 
District Court, legislation was drafted to 
cover eventualities. It was determined 
to avoid partisan effort and playing poli- 
tics, he averred, and “I think we have 
won support.” The legislation, he said, 
is aimed at the anti-trust acts; the Fed- 
eral Trade Commission Act is more im- 
portant than the Robinson-Patman Act. 
Mr. Williams expressed the belief that 
if Congress takes affirmative action on 
the anti-trust laws, other branches of 
the Government would not interfere. 


Product of Congressmen 
Saying that efforts have been made 
to divide the insurance business, Mr. 
Williams said that while the fire com- 
started the proceedings, the 


panies 
sailey-Walter bill really is the product 
of the Congressmen who were con- 


sulted; that the situation should not be 
confused and if the bill is changed, they 
should change it. 

The life insurance business has pre- 
sented a difficulty, he said—that while 
at first they were “hands off,” now they 
have taken a different position and their 
committees oppose anti-trust law ex- 
emptions. He reminded his audience that 
the Bailey-Walter bill embodies the fire, 
marine, casualty and surety program but 
that it has not been approved by the 
National Association of Insurance Com- 
missioners. He said there is as good a 
chance of securing its adoption as would 
be the case of something less, and he 
advised: “Don’t compromise.” 

Failure of the bill to pass, he de- 
clared, would bring confusion and the 
business would disintegrate. A constitu- 
tional amendment, he said, is a long 
road and the business should not wait, 
even though it has not the support of 
the entire insurance industry and there 
is determined opposition in Washing- 
ton. Only four weeks remain for pas- 
sage of the bill in Congress, he said, as 
everything dies with the closing ses- 
sion; the only hope is to go to Congress 
with the vehicle at hand, and not to 
take anything embodying Federal dic- 
tation. Asked from the floor why the 
preamble was deleted from the bill as it 
appeared originally, Mr. Williams ex- 
plained that the original recital was a 
declaration of policy and it is the cus- 
tom to strike out such recitals when 
a measure is introduced. 

Aspects of “Love Feast” 

The Tuesday morning session took on 
the aspects of a “love feast” but there 
was a spirit of sincerity and good will 
which promises well for future confer- 
ences of the kind. Following a spirited 
session of the producers of the evening 
before (reviewed elsewhere in this pa- 
per) and reported controversies arising 
in some of the others, accord was 
reached and there was no suggestion of 
disagreement or disunity. After Mr. Mc- 
Kell had read the agent’ resolution, Mr. 
Long’s forceful statement on unity was 
impressive. He said the purpose and in- 
tent of the meeting was to maintain 
state regulation, and that the resolution 
met a vital need. He added that the 
joint committee of companies and agents 
appointed some months ago has not 
functioned because of constant attention 
required by the Federal legislation pro- 
gram, but that the committee can do a 
great work 

Spencer Seconded Long Statement 

Mr. Spencer seconded Mr. Long’s 
statement and said that more confer- 
ences of this sort will “protect our 
union.” At this point, H. B. Moore, 
Boston, president of the National Asso- 
ciation of Insurance Brokers presented 
that organization’s resolution and it also 
was cordially received. Then came Mr. 
O’Neil, who explained that a number of 
members of the casualty and surety 





agents’ association were present and 
had delegated him to state that this or- 
ganization also supports the program. 
Mr. Edmondson said that while the gen- 
eral agents’ association is not a group 
of producers, he had been accorded the 
privilege of sitting in the producers’ 
meeting. He lauded the purposes and 
accomplishments of the conference as 
the dawn of a new era and said that 
his organization is actively behind the 
companies’ Federal legislative program. 
Mr. Meyers was spokesman of the surety 
bond producers who also support the 
measures 

Wade Fetzer, Jr., Chicago, chairman 
of the public relations committee of the 
NAIA, said the public relations program 
is built on the theory that companies 
and agents have more in common than 
in differences and he felt that this con- 
ference marks the first milestone in the 
public relations program. He said he 
only regretted that this was the first 
meeting of the kind when it should have 
been the twenty-fifth, and expressed 
satisfaction that there will be more, 

Mr. Berry said that the 1epresentation 
of a united front cannot come to a 
full fruition unless the resolutions are 
acted upon and he urged that the men 
proceed to implement the program by 
contacting their Congressmen. Mr. 
Thomas said that the meeting had shown 
cooperation and belief in a system and 
asked for practical suggestions for op- 
eration. 

Carter’s Recommendations 

George W. Carter, Detroit, addressing 
Messrs. Thomas and McKell jointly, said 
that most of the agents present had 
come as accredited representatives of 
their state associations and that it is of 
the utmost importance for agents 
throughout the country to be informed 
immediately of the action taken in Phila- 
delphia and of the means of their par- 
ticipation in the effort. He recommended 
that on the next day, or two days more 
at the latest, the NAIA should inform 
every member and each company execu- 
tive should forward the information to 
all of the agents representing the com- 
pany. He was told that steps were un- 
der way to carry out this undertaking. 

Responding to a motion of thanks for 
the hospitality and courtesies of the 
North America, Mr. Diemand stressed 
the importance of future conferences of 
this type and as a specific suggestion, 
he recommended that twice each year, 
concurrently with meetings of the Na- 
tional Association of Insurance Commis- 
sioners, which many company represen- 
tatives and agents and brokers attend, 
such meetings be arranged. 
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office. There were numerous others, in- 
cluding officials of the Philadelphia com- 
panies. E, J. Schofield, chairman of the 
Casualty and Surety Acquisition Cost 
Conferences was there. 

Charles H. Bokman, New Amsterdam 
Casualty, Pittsburgh, president of the 
Pennsylvania Insurance Federation of 
Pennsylvania and the entire executive 
committee of the federation held their 
meeting in connection with the confer- 
ence. George E. Edmondson, Tampa, 
Fla., former president of the American 
Association of Insurance General Agents, 
was official representative of that or- 
ganization and attended all the sessions. 

Agency Roster 

The agency roster showed 108 mem- 
bers of the NAIA present, including 
all of the officers and members of 
the executive committee. They repre- 
sented thirty-nine states and the District 
of Columbia, the majority of them na- 
tional directors or state association offi- 
cers, delegated to act for their state 
associations. Four other states were 
represented by proxy. These delegates 
included members from far away states, 
including William F. Welsh, executive 
committee member, California; Verne J. 
Robinson and George W. Haerle from 
Oregon; Chet V. Davis, Wyoming; 
Postelle Cooper, New Mexico. All mem- 
bers of the association’s headquarters 
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planatory material in order that our «ction 
on the filings may be expedited.” 

Mr. Molnar explained at this point in 
his talk that “we are not in a position 
to determine at the moment whethe: the 
rating systems as filed by the ratiny or- 
ganizations and by the independent ‘lers 
meet the standards of adequacy, r¢ason- 
ableness and non-excessiveness as provided 
for in Chapter 27, because the statistical 
basis underlying these manuals is not 
available. Paragraph 5 of the law fe- 
quires companies to file annually clas-ified 
experience. The classification schedules 
are in the course of preparation, and a] 
companies will be notified in the near fy- 
ture what’ our statistical requirements are 
to be, so that arrangements can be made 
for the proper coding of the business. 

Call for Statistical Information 

“We have decided that our official sta- 
tistical calls will start with the business 
written to be effective on or after Jan- 
uary 1, 1945. We found it inadvisable to 
request experience for-the current year as 
too burdensom@ on the companies. Fur- 
thermore, the possibility of getting re- 
turns on a uniform basis was remote. In 
the preparation of our official ° statistical 
calls, we can say at this time that due 
consideration will be given to the per- 
sonnel problems of the companies due to 
wartime conditions.” He closed by saying: 

“Without touching on the considerations that 
prompted our Legislature to enact Chapter 27, 
the timing of it was propitious. Because of the 
wartime emergency, the rate-making process has 
been slowed down, if not completely suspended, 
for most lines of insurance. Thus, during a 
period of static rates, the shock resulting from 
the impact of changing over from an open to 
a regulated basis is softened for the companies. 
From the Department’s angle, precious time be- 
comes available to study the rating systems now 
in use, to collect statistical data, and to famil- 
iarize itself with the problems that will have 
to be solved when the rating processes 
become active. 

“We have in Chapter 27 a sound law which 
can be effective if intelligently administered 
and if the insurers and their rating organiza- 
tions approach it with the proper spirit of co- 
operation.’ I can’t help but envision for the 
companies under this law a profitable future, 
and for the public proper rates justified by 
experience.” 


again 





INDUSTRIAL ACCIDENTS 55% OFF 

Figures compiled ‘by the Virginia In- 
dustrial Commission show that there 
were only 12,339 industrial accidents re- 
ported during October, or a 55% de- 
crease, compared with the same month 


in 1943. 





staff were present aS were six state 
association managers. 

Archibald J. Smith, president of the 
Association of Local Agents of the City 
of New York, which is not affiliated 
bavi the state and National Association, 

vas present in his capacity as a member 
of the company-agency liaison commut- 
tee. John E. O'Neil, Boston, president 
of the National Association of Casualty 
& Surety Agents, represented his or- 
ganization, and Joseph C. Meyers, New 
Ovleans, represented the National Asso- 
ciation cf Surety Bond Producers. 

Brokers’ Delegation 

H. B. Moore, Boston, president, Na- 
tional Association of Insurance Brokers, 
and Benjamin Blakey, Benedict & Beue- 
dict, N. Y., chairman of the special cvm- 
mittee on Federal legislation of ‘at 
organization, headed a goodly delegaiivn 
of brokers, composed of the followin 

Lyman Barrows, president, Brok: rs 
Association of St. Louis; Frank E. Mar- 
tin, Frank & DuBois, New York; “(cx 
Goldbe-ger and M. L. Nathanson, Bro: k- 


lyn Brokers Association; C, C, Hewitt 
ond Frederick Church, Boit, Dalton & 
Church, Boston, vho attended as mei- 
bers of both brokers’ and agents’ »T- 


ganizations; Walter Howe, Jr., John» 
& Higgins,, New York; Harry Fir 
Marsh & McLennan, New York; W. \\. 
Ellis, New York, executive secretary, -\2- 
tional Association of Insurance Brokers. 
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PROMPT 
SETTLEMENT 
of CLAIM 


is told to readers of the 
Saturday Evening Post, 
Time, Newsweek, Fortune 


Direct attention to it 
locally by using reprints 
and newspaper mats. 





Gentlemen: 


I want to take this opportunity of 
telling you how pleased we are with the 
loss adjustment made in connection with 
direct damage and use and occupancy 
claim presented under this policy. 


The loss occurred on Wednesday morning, 
August 18th. The amount of loss was 
agreed on and satisfactorily disposed of 
on Friday, August 20th. Iwo days is a 





very short time in which to dispose of 





this case, which had many complications. 





For the name and address —from a letter in our claim files 
of nearest F. & C. agent 


or broker, write to us at 
80 Moiden Lone, New York 8, N.Y. 
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